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Commissioner Hunt Anieeaniialiies FIRE Windstorm | Parkinson Warns 


Proposes Interstate 
Co. Examinations 


lvania Dep’t Head Believes 
"a Than One State Should 


Conduct Inquiries 
SEEKS REACTIONS TO PLAN 


Writes Companies in 22 States Ask- 
ing to Be Invited to Participate 
in Examinations 








A move for the interstate examina- 
tion of companies has been started by 
Insurance Commissioner Owen B. Hunt 
of Pennsylvania. His first move has 
been to notify companies in twenty-two 
states that when they are examined by 
theimown states, Pennsylvania would like 
to be invited to have its own examiner 
present. Copies of the letters were sent 
also to the insurance commissioners of 
those states. 

However, Major Hunt’s thought is not 
to have every company examined by 
every state in which it does business. 
Rather it is for the various states to 
exchange examiners and examinations to 
“liminate unnecessary examinations” by 
numerous states and to check at their 
inception any weak spots in companies. 

Would Invite Other States to Pa. 

In brief, Major Hunt’s idea is for ex- 
aminers from Pennsylvania to go into 
other states and examiners from other 
states to go into Pennsylvania. The 
various departments would be given a 
copy of the examination, which would 
be made by a foreign examiner and 
which all the departments could accept 
as being reliable. 

His plan, it is reported, does not call 
lor any additional expense on the part 
of the companies. For, as he explains, 
‘If Texas wants to send an examiner 
here to examine any particular compa- 
nes, I will lay off one of my examiners 
%0 that the companies are examined only 
once and are not put to any additional 
‘xpense.” Major Hunt visited New York 
fast week and conferred with Superin- 
tendent Louis H. Pink. 

The National Convention of Insurance 
Lommissioners now conducts Convention 
aminations of insurance companies, 
with committees of commissioners from 
anumber of states participating in these 
¢xaminations. 

_ Major Hunt said that he had received 
some criticism regarding his plan “but 
(Continued on Page 28) 
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Over Fifty-four Years in the United States 





Chicago and San Francisco. 


Departmental Offices at 
Hartford New York 








His Blind Mother 


A $3,500 Ordinary Life policy, with Double Indemnity. 
Preceeds to the young man’s Mother, 60 years of age, totally 


blind, entirely dep 


endent upon the son. 


Three days before the 


end of the first year an automobile accident killed him. When 
told that from the $7,000 she would receive a check for $40 
each month as long as she lived, the blind Mother stood up 
and faced cur representative, reaching out her hand to take his. 
Gripping it with all her might, she almost fearingly asked again, 
“It IS true that I will get that check every month as long as I 
live, ISN°T it?” Answering, he reassured her, and added that 


it was because she had had so loving a son, she would always, 


each month of her 


What other financial system could render such a service! 


life, receive the check. 


~e! 


What other commingles heart-throbs with its pecuniary 


rewards! 


THE PENN MUTUAL LIFE INSURANCE CO. 


Independence Square 


WM. A. LAW, President 


PHILADELPHIA 











Commerce Chamber 
Of Tax Situation 


Sees No Easy Way Out of Problem 
Now Facing Nation’s 
Taxpayers 


HIS N. Y. CHAMBER TALK 


Says New Tax Bill Was Not Given 
Proper Consideration 
by Congress 





Thomas I. Parkinson, president of the 
Chamber of Commerce of the State of 
New York, has sent to 400 chambers of 
commerce the resolutions on taxation 
which were adopted by the chamber last 
week. Action of the New York cham- 
ber may start a movement for coordina- 
tion throughout the nation of citizens’ 
efforts to solve scale problems which 
face taxpayers. Chambers may find a 
way to suggest effective ways and means 
of organizing their respective communi- 
ties as part of a growing movement for 
tax relief and intelligent tax study. 

At last week’s special meeting of the 
New York Chamber resolutions condem- 
ing “the stupendous expenditure of the 
present national administration” and 
denouncing “taxation founded on the 
principle of confiscation” were adopted. 

A Serious Situation 

At the meeting, the only one held in 
the chamber during the month of August 
in a quarter of a century, and called be- 
cause of the nature of the tax bill in 
Roberts, vice- 
president National City Bank, in second- 


Washington, George E. 


ing a motion to adopt the report from 
the committee on taxation, said: 

“I believe in my soul that in all the 
past the people of this city and of this 
nation never have faced conditions more 
alarming, more fundamentally serious 
than those which are threatening today. 
This tax bill is not a revenue measure. 
It is a proposal to substitute the Com- 
munist manifesto for the Constitution of 
the United States.” 

In addressing the chamber last week 
President Parkinson said the meeting of 
representative business men who consti- 
tute membership of the chamber was 
called that they might consider whether 
there is anything that they could do to 
help those charged with public respon- 
sibility in handling the fiscal problems 
which confront the Federal Government, 
“and, especially anything which we busi- 
ness men and taxpayers can do to help 
those charged with public responsibility 
in dealing with such tax measures as 
that now pending in the conference of 
the Senate and House of Representatives 
today. A strange tax measure with little 


(Continued on Page 8) 
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Bis confident I shall make good because I 
have such a wide acquaintance,” say many 


salesmen who enroll in our training school. 

Friendships may help to keep a man in the 
business a few months; but when his list of 
friends is exhausted — what then? 

A successful life insurance career cannot be 
based upon friends and acquaintances alone. A 
salesman must have other means to widen his 
circle of activities. 

Realizing this, the Phoenix Mutual Life 
Insurance Company has spent years in develop- 
ing various ways of helping its salesmen to 
broaden their opportunities for business. One 
way is National Advertising which has been 


carried on successfully for more than a decade. 


of Hartford, 





As a result, it is not unusual for Phoenix 
Mutual salesmen to write: ““This man has been 
reading our advertisements for months and I 
closed him for $10,000 on the first interview.” 
Another typical comment is: “I like National 
Advertising leads because the sales generally 
are made to persons whom I have never met 
and probably would not have approached. One 
sale leads to another and very soon I find myself 
with an entirely new list of prospects.” 

National Advertising, and other sales helps, 
combined with the Company’s reputation for 
employing only full-time men who have been 
carefully selected and thoroughly trained, are 
continually making it easier for Phoenix Mutual 


men to secure interviews and make sales. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


Connecticut 


Plan to Attend the Life Underwriters Convention at Des Moines, September 16th 
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“Life insurance is concerned with the 
organization and management of the 
economic value of human lives. That 
oglue may be defined as the monetary 
worth of the economic forces that are 
incorporated within our being, namely, 
our character and health, our training 
and experience, our personality and in- 
dustry, our judgment and power of inttt- 
give, and our driving force to put 
across in tangible form the economic 
images of the mind. This value may be 
contrasted with the so-called property 
values, consisting essentially of material 
things such as land, buildings, equtp- 
ment, raww materials, good-will of clients 
and finished products. Of the two types, 
the life value is by far the more wmpor- 
fant in any community. It is the cause 
(the creator) of all other values and 
not merely an effect. Were it not for 
the life value there would be no prop- 
erty values at all.” 

In these words does Dr. S. S. Hueb- 
ner, in his book on “The Economics of 
Life Insurance,” summarize the human 
life value concept. The intangible eco- 
nomic forces to which he refers consti- 
tute the basis for life insurance and ren- 
the the life 
underwriter in order that those members 
f society who would suffer financially 
from the decease of an economically val- 


der necessary services of 


vable life may be adequately safeguarded. 
The value which any human life pos- 
sesses consists of some innate, and some 
acquired attributes. No hard and fast 
line can be drawn between these. It is 
therefore impossible to state the extent 
to which the substantial life value of a 
successful business or professional man 
is due to heredity and natural gifts with 
which he was born, or on the other hand, 
is due to acquired knowledge, skills, or 
methods of procedure. Certain it is that 
the two are inter-related and that one’s 
natural talents may either lie dormant 
through disuse or lack of training, or, on 
the contrary, may be effectively devel- 
oped and harnessed to produce outstand- 
ing achievement. 


Substantial Life Value Not Product 
of Mere Chance 


Longfellow has well said, “The heights 
that great men reached and kept were 
not attained by sudden flight, but they 
while their companions slept, were toiling 
upward in the night.” Mere _ toiling, 
without any conscious objective, and 
without understanding the necessity for 
developing one’s natural talents to their 
utmost effectiveness, is as futile in in- 
creasing a life value as going around 
and around in a treadmill. Natural gifts 
of health, energy, intelligence and apti- 
tude don’t make for leadership in a busi- 
hess or professional field unless they are 
linked with a broad knowledge of human 
nature, business processes, social, eco- 
omic and political relationships, and all 
te principles of business or professional 
Procedure which have resulted from 
man’s experimentation through the ages. 
A person may hold a high position and 
tecelve a substantial salary by reason of 
lortunate birth, but if he has a real 











economic value to his life, that has not 
been the product of mere chance. 

Unless an individual has certain in- 
nate qualities, no amount of education 
or training can give him a life value. 
On the contrary, as indicated above, in- 
nate characteristics will not by them- 
selves produce the maximum life value. 
In this respect, a life value may be com- 
pared to a piece of intricate machinery. 
If the steel from which it is made is 
defective, no amount of sharpening, set- 
ting and lubricating will enable it to do 
satisfactory work. On the contrary, no 
matter how high in quality the individual 
parts may be, the machine as a unit can- 
not attain its maximum efficiency unless 
the parts are properly coordinated, cut- 
ting edges sharpened, gears meshed and 
points of friction lubricated. 

If we accept the premise of William 
Henley that “It matters not how strait 
the gate, how charged with punishment 
the scroll, I am the master of my fate; 
I am the captain of my soul,” and believe 
that destiny does not assign to any life 
a definite and unchangeable value, as if 
governed by a Hindu caste system, then 
one may well ask how his life value may 
be increased, and what steps should be 
taken toward this end. 

If there is anyone who should seek 
to understand the influences which give 
an economic value to the human life, as 
well as the means which can be taken 
to increase and preserve that value, it 
should certainly be the life underwriter. 
And there is every reason for his think- 
ing to begin at home. His own life value 
affects immeasurably the welfare of him- 
self and his dependents as well as shap- 
ing the relationship which he holds to 
the members of the insuring public. The 
rest of this article will be devoted to a 
consideration of some of the factors 
which contribute to the life value of an 
underwriter, as well as to some sugges- 
tions of ways in which this life value 
may be increased. If frequent reference 
is made to the activities of the American 
College of Life Underwriters, or C.L.U. 
standards, it should be remembered that 
raising of life values for underwriters 
lies at the heart of the C.L.U. move- 
ment. 


Factors Contributing to an Underwriter’s 


Life Value 


Assuming that an underwriter posses- 
ses certain qualities of health, aptitude, 
intelligence, optimism and ambition which 
to a large extent may be regarded as 
natural endowments, and_ recognizing 
that these qualities are all important for 
success in his calling, we may then list 
some of the other essentials which he 
should endeavor to attain in order that 
his career may be most successful. 

1. A Broad Knowledge of Subjects 
Related to His Vocation.—A life under- 
writer should obviously understand the 
science of life insurance and how it can 
be used to serve human needs. He should 
have a thorough comprehension of life 
insurance fundamentals in order that he 
may clearly visualize the needs of those 
with whom he comes into contact. and 
adapt life insurance contracts and set- 
tlement options to them in such a wav 
as to produce the maximum benefits. It 
is not only important that the under- 
writer be able to diagnose needs intelli- 





DAVID McCAHAN 


gently and know what is necessary in 
order properly to fit them, but he must 
also possess a knowledge of human na- 
ture which can be utilized to convince his 
prospect that life insurance should be 
purchased for these ends. Since the life 
insurance institution does not exist and 
operate in a vacuum, he should under- 
stand it as a living organism in its rela- 
tion to the social, economic and politica! 
problems of a complex civilization. He 
should further understand the legal and 
tax problems which might arise to hani- 
per or defeat the objectives for which 
life insurance has been sold. The mani- 
fold uses to which life insurance is adapt- 
able in creating investment estates, liqui- 
dating business interests, and stabilizing 
the financial operations of close corpora- 
tions and partnerships should also be 
thoroughly understood and approached 
with a proper perspective. 


Broad Field of Knowledge Necessary 
Knowledge of this character is not 1n- 


tuitive. It cannot be acquired by memo- 
rizing a few “rules of thumb.” It in- 
volves careful, conscientious and pains- 


taking study of many broad fields of 
knowledge as well as- extensive training 
in the application of this knowledge to 
the practical problems of everyday un- 
derwriting. To have any real influence 
upon the underwriter’s own life value 
this knowledge must become a part of 
him. It must be so digested and absorbed 
that it constantly influences his thinking 
and the advice which he renders. For it 
is only through his complete mastery of 
these various fields of knowledge that 
he can give to the professional and busi- 
ness public, which needs the expert ser- 
vices of a truly professional underwriter, 
the skilled advice and guidance which 
command confidence and produce pres- 
tige. 

The subjects suggested above, namely, 
Life Insurance Fundamentals (Econom- 
ics, Principles and Practices); Life In- 
surance Salesmanship (Principles and 
Psychology); General Education (Eng- 
iish, Economic Problems, Government 
and Sociology); Law, Trusts and Taxes 
(General Commercial Law, Wills, Trusts 
and. Estates. Taxation of Insurance); 
and Finance (Corporation Finance, Bank- 
ing and Credit, and Investments) are all 
embodied in the C.L.U. educational pro- 
gram. They should be made a part of 
the working equipment of every life un- 


The PRODUCER’S LIFE VALUES 


By David McCahan, 


Associate Professor of Insurance, Wharton School of Finance and 
Commerce, University of Pennsylvania, and Dean, American 


College of Life Underwriters 


derwriter who aspires to render a pro- 
fessional service whether or not he ever 
expects to take the C.L.U. examinations. 

2. Ability to Think Constructively.— 
It is not only essential that a life un- 
derwriter have a thorough knowledge of 
the subjects listed in the preceding sec- 
tion but that he also be able to apply 
his knowledge intelligently and construc- 
tively in meeting the changing problems 
with which he is constantly confronted. 
It should be his aim to use scientific 
methods in his daily work, to develop the 
habit of thinking complex problems 
through until a satisfactory solution is 
reached, to evaluate constantly the 
changing influences which surround his 
activities and be ready to meet the 
changed conditions of life in a creative 
manner. 

Emphasis on Thinking Process 

Candidates for the C.L.U. examinations 
frequently raise the question as to why 
they are not specifically examined on a 
given text-book rather than presented 
with a set of facts and requested to of- 
fer a solution to a problem for which 
there may not be any categorical answer. 
The reason is probably obvious. A pro- 
fessional standard in life underwriting, 
just as in medicine, law or accounting, 
must give recognition to the fact that 
practical problems which confront the 
professional man do not permit of solu- 
tion by memorization of certain text- 
book passages, but by the ability to bring 
important principles from various fields 
of knowledge to bear on the problem 
at hand. Emphasis upon the thinking 
process is correlative in importance with 
actual learning of the accumulated wis- 
dom of others. 

3. A Capacity for Effective Expres- 
sion.—The vocation of life underwriting 
necessitates almost constant personal 
contact with people. Ability to express 
oneself effectively in good English is 
therefore an asset of no mean value. Not 
only does this imply grammatical con- 
struction and good diction but also the 
proper use of imagery and an attractive 
style of presentation if the underwriter 
is to create mental pictures with appeal- 
ing effectiveness in the mind of his pros- 
pect. Ability to speak well and convinc- 
ingly is the result of having something 
to say and knowing how to say it. The 
underwriter who has a broad knowledge, 
aptitude for creative thinking, and the 
capacity for effective expression finds 
himself thrice blessed as all three may 
be coordinated in the enhancement of his 
life value. And all three are to a large 
extent produced by deliberate effort and 
hard work. 


Habits 
4. Right Thought and Work Habits 
-——A habit is an acquired form of be- 


havior. Every individual has within him- 
self the power of determining how his 
life shall be guided by habitual proced- 
ure, apparently of little importance as it 
touches here and there upon his daily 
routine, but nevertheless in its totality 
having a vital bearing upon his success 
or failure. The habit structure of an 
adult, when approached in its totality 
appears to defy any material change. 
When broken down into its component 
parts, and the influence of each part an- 
alyzed, the possibility of reconstructing 
the habit system to permit of greater 
development of one’s latent potentialities 
becomes apparent. 

The “time control” methods which have 
become the vogue in life insurance agen- 
cies during recent years represent an at- 
tempt at directing an underwriter’s en- 
ergy into certain channels through the 

(Continued on Page 11) 
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R. R. Pension Bill 
Passed On New Basis 


WM. BREIBY CITES WEAKNESS 





Plan Does Not Provide for Meeting 
Terrific Load; Present Employes 
Average 46 to 50 Years Old 





The Wagner-Crosser Railway Pension 
Bill passed by the Senate is little more 
than the old bill, in recent months de- 
clared unconstitutional by the United 
States Supreme Court, broken into two 
parts—the first requiring a Treasury out- 
iay in the neighborhood of $50,000,000 
annually for a system of retirement an- 
nuities for railroad workers, and second 
a companion bill which would provide 
for financing the retirement plan by im- 
posing excise and income taxes of 34% 
on the managements and workers re- 
spectively. The change places the bill 
on Congress’ power to appropriate money 
and levy taxes rather than on its con- 
trol of interstate commerce as in the 
original bill. 

William Breiby, well-known actuary of 
the firm of Fackler & Breiby, New York, 
who is consulting actuary for the As- 


sociation of American Railroads, told 
The Eastern Underwriter: _ 
“If the companion bill giving Con- 


gress the right to levy taxes on the rail- 
roads and their employes does not pass 
and the first bill stands, the general 
public will pay for railway pensions. The 
present payroll of the railroads is about 
$1,600 000,000 so that under a 344% tax 
provision the roads would pay into the 
Treasury $56,000,000 annually. There 
seems to be no requirement to keep this 
money in a particular fund and appar- 
ently it is not contemplated that re- 
serves are to be accumulated to meet 
the continuously increasing pension pay- 
ments. 

“Where the deferring of the cost of the 
plan is predicated upon being imposed 
on the railroads or the employes it is 
unsound. For the load is going to be- 
come terrific and the amount of pensions 
will probably approach $250,000,000 to 
$300,000,000 annually on account of pres- 
ent employes irrespective of what the 
future employment may be. In those 
years the revenue of the railroads may 
be so low that there will not be sufficient 
funds to pay pensions. At the present 
time the average age of railway employ- 
es if from 46 to 50 years, as the seniority 
rules keep the older men in the business. 

“As the scheme is based on the appro- 
priation power of the Government, 
though we may say it is economically 
unsound, we cannot say it is actuarially 
unsound because the burden of paying 
pensions is on the Government, which 
can presumably spread the tax over all 
taxpayers.” 

Took Part in Hearings 

The pension committee of the Asso- 
ciation of Railway Executives of which 
Frank V. Whiting of the New York 
Central was the chairman secured the 
services of Fackler & Breiby early in 
1932 when the Railroad Employes’ Na- 
tional Pension Association, Inc., and the 
labor chiefs of the railroad brotherhoods 
had opposing bills introduced in Con- 
gress at the end of the Hoover admin- 
istration. Mr. Breiby investigated the 
proposed plans, their soundness and cost, 
and took part in the hearings before the 


merce Commission. 

Throughout the hearings on the orig- 
inal bills Mr. Breiby did not take sides 
as to the social or economic desirability 
of the legislation but merely pointed out 
the weaknesses of each from an actuarial 
standpoint and gave estimates of the re- 
sultant costs and necessary reserves. He 
was of the opinion that it was poor pol- 
icy to start such a plan, involving such 
large sums of money, on a temporary 
scheme. 

One Amendment Adopted 


The one amendment attached to the 
Rail Pension Bill just passed exempts 
railroad workers from the old-age pen- 
sion provisions of the Social Security 
Act but applies to them the unemploy- 
ment compensation features. Railroad 
workers now eligible for retirement pen- 
sions under the bill would receive month- 
ly annuities ranging up to $120 according 
to its provisions. For many years to 
come the pension payments will be en- 
tirely on account of retirements from 
among present employment and those 
payments will increase by large sums each 
year. 

Edwin A. Krauthoff of Kansas City, 
who succeeded Donald Richberg as at- 
torney for the railroad brotherhoods, 
conceived the idea of having the pension 
plan introduced as two companion bills. 
It is of course a question whether the 
United States Supreme Court will allow 
io be done indirectly what it has al- 
ready said could not be done directly. 





C.L.U. CHAIRMEN APPOINTED 





Executive Committee Meeting Held Last 
Week; Post and Murrell to Head 
New Committee 
At an executive committee meeting of 
the New York Chapter of Chartered Life 
Underwriters held last week before Ben- 
jamin Alk, president, sailed for the West 
Indies, tentative plans were launched for 
the coming season. Principal among these 
is the formation of a promotional com- 
mittee to interest non-C.L.U.’s in the 
movement. That committee will be 
keaded by C. Lamont Post, immediate 
past-president of the chapter, and 
Thomas G. Murrell, general agent, Con- 

necticut General. 

Other chairmen who have been ap- 
pointed by Mr. Alk are Harry Krueger, 
Recht & Kutcher agency, Northwestern 
Mutual, luncheon; Warren Benton, Duns- 
more agency, Equitable Society, mem- 
bership, and William F. Plume, R. L. 
Jones agency, State Mutual, publicity. 
Leroy N. Whitelaw, Prudential, who is 
educational director in the metropolitan 
area for that company, will be chairman 
of the education committee. 





G. I. COCHRAN WILL SPEAK 


Among entertainments to be given on 
the side lines of the forty-sixth annual 
convention of the National Association 
of Life Underwriters at Des Moines Sep- 
tember 16-20 will be a banquet at Hotei 
Savery Monday night, September 16, at 
which George I. Cochran, president for 
twenty-nine years of the Pacific Mutual 
Life of Los Angeles, will speak. The 
banquet will be the highlight event for 
members of the Pacific Mutual Agency 
Association which will hold its annual 
convention coincidentally with the open- 
ing of the national’s convention. 


Once Prominent Figure 
HIS ILLNESS HAD BEEN BRIEF 





Former Vice-President of Manhattan 
Life and Pacific Mutual Life; Pro- 
duction Officer and Actuary 





John F. Roche, who retired as vice- 
president of the Manhattan Life in 1928, 
died in East Orange, N. J., his home, on 
August 23 following a brief illness. He 
was 73 years old. 

For many years Mr. Roche was a 
prominent figure in the business, an un- 
usual personality. Possessed of a most 
intelligent mind, a flair for insurance, a 
knowledge of both the scientific and pro- 
duction division of the business he was 
a most companionable person and had in- 
numerable friends. 

With Manhattan Life When He Retired 

Mr. Roche’s first job was with the 
New York Life. He went to the Coast 
in 1904 where he became a vice-president 
of the Pacific Mutual Life. In 1910 he 
returned East, becoming vice-president 
of the Manhattan Life. He was on the 
board of that company when he died. 

He was a great favorite with news- 
paper men. 

A member of the American Institute 
of Actuaries and the International Actu- 
arial Society he also was a member of 
the Maplewood Country Club, New Jer- 
sey State Seniors Golf Association, Los 
Angeles Country Club, Bohemian Club of 
San Francisco and Clearwater (Fla.) 
Country Club. 

Surviving is his widow. 





20 YEARS AS AGENCY HEAD 





Paul H. Kremer Penn Mutual General 
Agent That Long; Frank H. Davis 
and E. P. Huttinger Visit Milwaukee 
Twenty years as general agent in Wis- 

consin for the Penn Mutual Life were 
celebrated by Paul H. Kremer of Mil- 
waukee on August 22-23 with a two-day 
sales conference in combination with en- 
tertainment attended by the field force 
numbering 80 and including associate 
general agents, district and special 
agents. 

The home office at Philadelphia was 
represented by Frank H. Davis, first 
vice-president, and Paul Huttinger, direc- 
tor of the educational department. Mor- 
ton Lee, assistant trust officer of the 
First Wisconsin Trust Co., Milwaukee, 
was a guest speaker. 

The entertainment consisted of an old 
fashioned picnic at the country estate 
of Mr. Kremer on the shores of Lake 
Michigan, some distance north of Mil- 
waukee. 


JOHN HANCOCK VETERANS 

Three John Hancock Mutual Life man- 
agers celebrated thirty-fifth anniversaries 
with the company this month—James A. 
Buchanan of Cleveland, Niels M. Olsen 
of Roxbury and Robert B. Curtis of 
Staten Island. 


NEW BRITISH LAW BOOK 
“Elements of Insurance Law” is name 
of a new London book. Author is M. P. 
Picard. Publishers are Sweet & Max- 
well. Publishers claim that the book is 
a concise outline intended for the use 
of students. 














“Sell Travelers Low Cost 


Life Insurance” 


45 John Street 


BE WISE ... Mr. Insurance Broker 


Sell Travelers Guaranteed Low Cost 
Life Insurance NOW! 
Come in and See Mr. Groh and Let Him Show You How . 


LOUIS REICHERT 


GENERAL AGENT, THE TRAVELERS INSURANCE CO. 





Phone: JOhn 4-3294 


New York 


Yours to Enjoy 


That is the title of a de luxe bro. 
chure around which Fidelity hag 
built a direct mail work plan with 
which to supplement its successfyl 
lead service. These two workable | 
tools offer an organized plan of | 
work which is unusually resultfyl, 


A Life Income For You 


That is the selling theme around 
which the work plan is built. It is 
a theme which induces a cordial 
reception, a fair hearing and sub 
stantial business. Fidelity offers, in 
addition to its Income for Life 
plan, Family Income, Family Main- 
tenance and an Adjustment plan— 
all peculiarly suited to today’s 
needs. 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Prendent 


si 











LUNDGREN WITH STAMM AG’CY 





Succeeds G. H. Young as Supervisor; 
Member of Insurance Family of 
Northwestern Mutual 


Warren Lundgren, for the last four 
years engaged in supervisory work at 
the W. F. McCaughey general agency of 
Northwestern Mutual Life in Racine, 
Wis., has joined the Victor M. Stamm 
home office general agency in Milwaukee 
as sales supervisor. Mr. Lundgren has 
been associated with the company since 
1922, and formerly was supervisor of the 
general agency at Davenport, Ia. 

In the Stamm agency he succeeds Ger- 
ald H. Young who recently resigned to 
become assistant superintendent of agen- 
cies for the State Mutual Life Assur- 
ance Co. of Worcester, Mass. Mr. Lund- 
gren is a C.L.U. and recently was named 














secretary and treasurer of the North- 
western Mutual C.L.U. Association. Pre- 
viously he was secretary and treasurer 
of the Northwestern Agency Supervisors 
Association. 

His father, mother and brother have 
all been agents. 





NEW GEORGIA CO. 

Organization of the Southern Life In- 
surance Co. of Georgia, a subsidiary 0 
the Southern Insurance Securities Cor 
poration, was perfected last Thursday # 
Atlanta, Ga. Dr. Dan Y. Sage, Atlanta 
physician, is president and Wiley L 
Moore, president of the Wofford 0 
Co. of Georgia, is chairman of the boarl 
of directors. 





INDIANAPOLIS RATE BOOK 


A new rate book for agents was dis 
cussed at the recent picnic of official 
and agents of the Indianapolis Life. The 
book includes details on some new coh 
tracts that will be issued starting Ser 
tember 1. Julian W. Schwab, Indianape 
lis, and Harry H. Huston, Logansport 
Ind., were the first two men to quail) 
this year for the Counselors’ Club. 
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Radio City Builder to 
Address National Ass’n 


j.R. TODD TO BE ON PROGRAM 





Roger B. Hull to Discuss Congress and 
Life Insurance; Spencer & Hodgman 
On Prospecting 


John R. Todd, one of the chief build- 


ers of Rockefeller Center as president of 


Todd, Robertson & Todd Engineering 
Corporation, has been added to the list 
of speakers for the National Association 


Underwood & Underwood 
JOHN R. TODD 


of Life Underwriters Des Moines con- 
vention. Mr. Todd, whose firm also did 
the restoration of Williamsburg, Va., to 
its original beauty for John D. Rocke- 
feller, Jr., is to talk on “Foundations.” 
He will conclude the Thursday, Septem- 
ber 19, main session. 


L. A. Spencer of the Equitable Society 
in Youngstown and Charles E. Hodg- 
man, Mutual Benefit agent at Detroit, 
will cooperate with C. Preston Dawson 
of New York in handling the prospecting 
clinic Thursday morning, according to 
Alexander E. Patterson, program chair- 
man. 

Program Is Complete 


_The program for the convention is en- 
tirely complete, according to Mr. Pat- 
terson who announced the detailed hour- 
by-hour schedule this week. 

Roger B. Hull, managing director and 
general counsel of the association, will 
talk on the subject “Sixty-three Million 
Americans Can’t Be Wronged,” and his 
talk will include some observations on 
the activities of the Seventy-fourth Con- 
gress, just adjourned, and some specula- 
tion on the probable temper of the Sev- 
enty-fifth Congress, to assemble next 
January—all as related to the owners of 
life insurance and to the responsibility 
of the organized field forces of life in- 
surance in America. 





Gilliom’s Remarkable Record; 
Has 21 Years App-A-Week 


O. F. Gilliom, agent in Berne, Ind., 
for the Lincoln National Life, this month 
completed twenty-one years of consecu- 
lve weekly production. His record of 
one application for every week stretches 
ack to within only nine years after the 
founding of the company. He was the 
largest personal producer for six of the 
first twenty years of the company, and 
each time his name has been carved into 
the limestone walls of the home office 
lobby. His remarkable production record 
has been established in a rural com- 
munity. 

Mr. Gilliom is also one of the three 
charter members of the Quarter Century 

lub of the company, recently organized. 













STATE BUILDING, NEW YORK CITY 








The Berkshire’s Leading General Agency 


Our 


Juvenile Insurance 
a « « Contracts 


(Ages 0 to 9 Years) 


are now being issued. 





For rates and information 
phone PEnn 6-6605* 


and ask for 


Bill Smerling 
Charlie Gerhold 
Eddie Weingart 


or 


Sam Wolfson 





*Ask About the Payor Clause 


The 


ERKSHIRE 


LIFE INSURANCE CO. 


Organized in 1851 





Pittsfield Massachusetts 


“Eighty-four years’ Continuous Service to Policyholders” 


New Organization to 
Protect Policyholders 


BROKER COURTLANDT OTIS V. P. 
Member of John Street Insurance Outfit 
and Son of Stanley L. Otis, Former 
Compensation Bureau Executive 


Investors & Policyholders, Inc., a non- 


profit, non-political and non-partisan 
membership organization, has opened 
national headquarters in the Lincoln 


Building, this city. Membership carries 


no obligation of dues or payment of any 
kind. 

Vice-president of the organization is 
Courtlandt Otis, member of Otis, Jones 
& Co., insurance brokers, 90 John Street 
A Princeton graduate, class of ’20, Mr 
Otis became a special agent of the Hart- 
ford Accident & Indemnity in New 
Jersey. In 1925 he left that company to 
go with the then new brokerage firm of 
Otis, Jones & Co. one of the partners 
being Stanley L. Otis, his father 
L. Otis was actuary of the old Bureau 
of Liabilitv Insurance Statistics, and 
later, of the Workmen’s Compensation 
Bureau with which the Bureau of Lia 
bility Insurance Statistics was merged 
In October, 1912, he became manager of 
the Bureau. He formed Otis Service, 
which acts in an advisory capacity fe 
a number of business concerns. Associ 
ated with him in Otis, Tones & Co. wer 
his son Courtlandt and F. B. L. Jones 

Otis, Jones & Co. now consists of 
Stanley L. and Courtlandt Otis, Charles 
S. Riley and Monroe Maltby 

The secretary of Investors & Policy 
holders, Inc., is Howard L. Tavlor, for 
merly vice-president of Columbia Con 
certs Corp.; the attorney is Frank De 
laney, a New York lawyer. Others on 
the organization’s executive committe: 
are William C. Marrow, investment 
broker; Norman Dodd, investment coun 
sel: E. M. Potter, member of the firm 
of Talcott, Potter & Co., and N. Breck- 
enridge Stringer, industrial engineer 
Calls Bill Attack on “Business Bigness” 

In a statement to newspapers printed 
Monday, Cortlandt Otis said in part: 

“Every well-informed person knows 
that the bill just nassed is an attack upon 
‘business bigness’—a most unfair attack, 
because it is done in the guise of taxa- 
tion and not as a direct attack. The 
people of the country will resent the 
passage of this bill when they realize the 
possible and probable effects of this at- 
tack on ‘business bigness.’ 

“For what is ‘business bigness’? As 
applied to industry, it merely means mass 
production, which is what has 
America great. Mass production has 
given us more telephones, more automo- 
biles, more radios and more electrical 
household equipment in this one country 
than in practically all the rest of the 
world put together... . 

“The President has referred to the 
horse and buggy stage of our existence, 
and let him be assured that if ‘business 
bigness’ is destroved we will truly return 
to the horse and buggy stage when auto 
mobiles will cost so much that only the 
wealthy can afford to own them. 

“And, further, if ‘business bigness’ is 
destroyed the savings of men of small 
means, which in large part is now in- 
vested in life insurance, will be destroyed 
partially for the reason that approxi- 
mately 30 per cent of the assets of well 
operated life insurance companies aré 
invested in the bonds and stock of ‘big’ 
corporations.” 


Stanley 


made 


JOINS SUNSET LIFE 


Adrin McNeil has been appointed su- 
perintendent of claims for the Sunset 
Mutual Life of Los Angeles, according 
to announcement by Vice-President M 

O'Sullivan. Mr. McNeil is from 


Philadelphia, where he was formerly con- 
nected with the Commonwealth Casualty 
of that city until it was reinsured, when 
he continued as an independent adjuster. 
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Dunne Reports Drop 
Co. Alphabet Rating 


“APPROVED CO.” NEW PHRASE 

No Ratings, Recommendations or For- 

mula in Recently Issued Book, “Dunne’s 
International Insurance Reports” 








James E. Dunne, publisher of “Dunne’s 
International Insurance Reports” and of 
The Insurance Index, Chicago, announces 
issue of his newspaper 
Dunne’s 


in the current 
that in future 
ports will not use a designated rating 
Formerly, all companies 


Insurance Re- 


of companies. 
on whom ratings were published were 
given the rating of A+ excellent. In 
the August issue of The Insurance Index 
the report of each company printed con- 
cludes with this line: “This 1s an ap- 
proved company.” 

In a letter to the Alfred M. Best Co. 
written in January, 1934, Mr. Dunne said 
in part: 

“I suggest now for your most earnest 
consideration that in getting out your 
reports for the year 19H that you with- 
draw your method of rating entirely, and, 
if so, ‘Dunne’s Insurance Reports’ will 
do likewise.” 

In the current issue of The Insurance 
Index Mr. Dunne says in part: 

“In keeping with that promise, we do 
hereby announce that in the future 
‘Dunne’s Insurance Reports’ will not 
even use the highest rating, either in its 
books or in The Insurance Index with 
which it is allied. We do this despite 
the fact that we still feel there is room 
for improvement in the so-called rating 
or recommendation made by others. The 
proof of our position being sound is re- 
flected in the distribution of the annual 
book of ‘Dunne’s International Insurance 
Reports,’ which carried no ratings, rec- 
ommendations or formula, but rather de- 
pended on a simplified break-down of 
company statements, and then permitting 
the reader to reach his own conclusions 
as to the desirability of a company.” 








HEARD On The WAY | 





The first English five-pound bill, or 
“note,” is being returned to the Bank 
of England, which issued it in 1793. It 


is bequeathed to the Bank in the will 
of Charles Daniel Higham, F. I. A., weil- 
known London actuary, who died last 


July, aged 86 years, and who left £124,- 
021 ($620,105). 

Mr. Higham’s will states that he leaves 
to Governor Montagu Norman and Com- 
pany of the Bank of England “in grate- 
ful remembrance of many kindly cour- 
tesies during twenty years of pleasant 
association as actuary of the Bank Prov- 
ident Society,” his five pound note No. 1, 
and the printed statement which the 
Bank issued on February 27, 1797, in- 
forming the proprietors and the public 
of its most affluent and prosperous sit- 
vation such as to preclude every doubt 
as to the securtiy of its notes. 





The Scottish Widows has moved into 
a most attractive new building at 28 
Cornhill, London. Owing to the depth 
it was necessary to go to reach bluc 
clay there are three basements. The 
lowest contains storage space and en- 
gineering plant. The second is devoted 
to storage space and lavatories. Th 
first provides offices well lighted by stall- 
board and pavement lights. 


Uncle Francis 


HOME OFFICE WORTH $4,520,000 

An assessed valuation of $4,520,000 has 
been placed on the home office land and 
building of Northwestern Mutual Life by 
the Milwaukee tax commissioner, making 
it by only a small difference the second 
most valuable property in Milwaukee. 
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Des Moines Ass’n Head 
Is Mutual Life Manager 


CAREER OF CHARLES E. BROWN 
In Educational Work Before Starting 
To Sell Insurance In Carrollton, 
Mo., Once Montana Manager 





Charles E. Brown has the distinction 
of being president of the Des Moines 
Association of Life Underwriters in 
which city the National Association of 


CHARLES E. BROWN 


Life Underwriters will meet in annual 
convention next month. He was elected 
July 1, 1935 

Mr. Brown is agency manager of the 
Mutual Life; has been since January 24, 
1933. At the Universtiy of Missouri he 





was given the B. S. degree, and he went 
into insurance with the Mutual Life 
about a decade ago in Carrollton, Mo. 
There he was a member of the com- 
pany’s $250,000 Field Club. The Mutual 
Life made him agency organizer for the 
Missouri avency, Kansas City; then man- 
ager of the company in Billings, Mont., 
after which he was transferred to Des 
Moines. 

Mr. Brown is past president of the 
3illings Life Underwriters’ Association ; 
and of the Des Moines General Agents 
and Managers Club. 

During the World War he saw twenty- 
six months of service, including one year 
in France. Before becoming an agent 
of the Mutual Life he was in educational 
work for five years. 





AGENCIES’ TWIN PRODUCTION 


When a one-day sales drive was put 
on by the California-Western States Life 
recently two Los Angeles agencies came 
out with identical amounts of insurance 
applied for, a coincidence because , there 
was no special contest or comparison be- 
tween the agencies intended. The Sun- 
set agency, Erle T. Gilbert, manager, 
produced thirty-four applications total- 
ing $116,420 and the other agency, George 
H. Page, manager, had fifty-three appli- 
cations adding up to the same volume: 





INDIANAPOLIS LIFE GAIN 

New policies underwritten by the In- 
dianapolis Life for the month of July 
were 28% ahead of the same month last 
year, according to officials of the com- 
pany. New business with the company 
has shorn a steady expansion this vear 
for practically every month as compared 
with the same month the year before. 





PRUDENTIAL LONDON FILM 


The Prudential of London has pro- 
duced a moving picture showing the 
workings of the great head office there. 
The picture will be lent to clubs and 
societies to show for their members. 
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Advertises Names of 
Quality Club Member, — 


ACACIA MUTUAL 


PUBLICITy 
By-Laws of William Montgomery Club 
Also Published; “Net New Busi. 


ness” Qualification 








Elsewhere in this paper appears a pa 
advertisement of the Acacia Mutual Lif 
which is unusually novel in that it pub. 
lishes names of company representative; 
who have won high production honor 








WILLIAM 


MONTGOMERY 


It is the roll call of the active members 


of the William Montgomery Quality 
Club, named after the president of the 
company. The advertisement contains 
the by-laws of the club and reference 
to it will show that active membership 
in the club is based on production of net 
new quality business. The agent writing 
the largest amount of net new quality 
business becomes president of the club 
The four active members with the next 
highest net new quality business become 
the vice-presidents of the club. 

“Net new business” is amount of bus- 
iness which is placed during the qualif- 
cation period less the amount of any 
first or second year’s lapses during the 
same period, plus the amount of rein- 
stated policies that lapsed before two full 
years’ premiums had been paid. 

There is a growing tendency in the 
executive offices of the country to con- 
sider persistence as well as new produc- 
tion. 

Production executives of the country 
are showing a growing tendency to cot 
sider persistence as well as new volume 
in estimating an agent’s standing. Many 
a large writer also has a large lapsation 
record, and, therefore, is not as much 
entitled to honors as the agent who 
writes considerably less but whose bus: 
ness sticks. 








TO OPEN OFFICE IN NEWARK 
Harold J. Fortsman, who has been i 
the life insurance field in New York 
City for the past twelve years, plans t 
open an office in Newark about Septem 
ber 15, where he will conduct an inde 
pendent life insurance brokerage bus: | 
ness. 














TOURING SOUTH AMERICA | 
Thomas M. Scott, Philadelphia, one 0 
the country’s leading life insuranet 
agents, is on a seven weeks tour of South 
America. While in Buenos Aires he w! 
see some insurance men. He sailed fron 
New York City August 10 on The East 
ern Prince. 





The Aid Association for Lutherans 
Appleton, Wis., has announced an i 
crease from $20,000 to $25,000 in the 
amount of coverage it will write on # 
individual life. 
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Book on Supervision 
RESEARCH BUREAU PUBLICATION 


Proper Handling of Agent Discussed 
From Fifteen Angles in “Slants 
on Supervision” 

Thirteen managers of life insurance 
agencies and two members of the Life 
Insurance Sales Research Bureau wrote 
the newest book published by the Bu- 
reau, “Slants on Supervision.” H. G. 
Kenagy, assistant manager of the Re- 
search Bureau, is editor of the book. 

All the contributing managers or gen- 
eral agents are members of the Research 
Agencies Group, which consists of a 
number of progressive managers and 
eeneral agents who meet three times a 
year and report about projects worked 
on during the interim. They use their 
agencies as laboratories for testing and 
developing better agency methods, their 
reward being whatever agency improve- 
ment may come from a worthy new idea. 
The chapters in “Slants on Supervision,” 
however, are not reports on research 
projects but the result of discussions of 
the group during the past five years. The 
book has 370 pages and sells for $2.50. 

The chapters and their authors are: 
Magruder, Lackey, Engelsman, Ream 

“Motivation Through Personal Leader- 
ship,” by Warren K. Magruder, Connec- 
ticut Mutual, Baltimore. 

“Constant Yet Normal Stimulation,” by 
George E. Lackey, Massachusetts Mu- 
tual, Detroit. 

“Motivation Through Excitement,” by 
Ralph G. Engelsman, Penn Mutual, New 
York. 

“Supervising Prospecting,” by M. Jay 
Ream, Mutual Benefit, Pitttsburgh. 

urrell, Watson, Cummings 

“Supervision Through the Sales Plan,” 
by T. G. Murrell, Connecticut General, 
New York. ; “ 

“Coaching—Its Value and Technique, 
by Wallace N. Watson, Connecticut Mu- 
tual, Boston. 

“The Supervision Clinic,” by Truman 
H. Cummings, Northwestern National, 
Detroit. 

Wood, Fowler, Connell, Hooper ‘ 

“Improving Personal Effectiveness, 
by J. Harry Wood, consultant, Life In- 
surance Sales Research Bureau. 

“The Necessity for Discipline,” by L. 
D. Fowler, Connecticut Mutual, Cincin- 
nati. ’ 

“Individualized Time and Effort Con- 
trol,” by Clancy D. Connell, Provident 
Mutual, New York. 

“Developing Rural Agents,” by _ J. 
Henry Hooper, Provident Mutual, Bal- 
timore. 
Paret, Taylor, Johnson, Kenagy 

“Motivation Through Sales Service,” 
by Louis F. Paret, Provident Mutual, 
Philadelphia. 

“Records for Supervision,” by Seth C. 
H. Taylor, Sun Life of Canada, Cincin- 
nati. , 

“Getting Results Through Supervi- 
sors,” by Holgar J. Johnson, Penn Mu- 
tual, Pittsburgh. : 
“What Do We Know About Supervi- 
sion of Agents?” by H. G. Kenagy, as- 
sistant manager, Life Insurance Sales 
Research Bureau. 


167 APP-A-WEEK AWARDS 








Total Made by State Mutual Life Pro- 
ducers’ Club Since Present System 
of Records Was Started 
The Weekly Producers’ Club of the 
State Mutual Life has made 167 awards 
since, the present system of records was 
founded. These include three types of 
award, bronze pin for thirteen weeks, 
silver pin for twenty-six, gold pin for 
fifty-two. Thirty-one agents have gone 

beyond the year mark. 

Except for two weeks’ vacation a year, 
an absence means the record must be 
started again. Vacations do not inter- 
rupt the record but are not counted in 
total number of weeks. A missed week 
can be reinstated only by writing three 
applications during the succeeding week. 


J. A. Roe General Agent 
For Farmers & Traders 


OPENS OFFICE ON WALL STREET 





Personal Producer and Supervisor in 
New York City Region for Past 
Ten Years 





James A. Roe, who has been a per- 
sonal producer and supervisor for a num- 
ber of New York City agencies during 
the past ten years, has been appointed 
general agent in New York City for the 
Farmers & Traders Life of Syracuse. 
He has opened offices on the thirty-first 
floor of the No. 120 Wall Street Building 
which stands on the East River on a 
historic site, that of Murray’s Wharf 
where George Washington landed when 
he came to take the Presidential oath 
in 1789. 

Mr. Roe intends to build up an organi- 
zation for both full-time and brokerage 
business. The Farmers & Traders was 
organized in Syracuse in 1912 by Granges 
throughout New York, Pennsylvania and 
Ohio. 

_Starting in 1925 with the John C. Mc- 
Namara Organization of the Guardian, 
Mr. Roe had an average annual produc- 
tion of $350,000 and was a consecutive 
weekly producer. In 1928 he joined the 
C. B. Knight Agency of the Union Cen- 
tral and continued his personal produc- 
tion. He became assistant manager in 
1933 of the Young & Capps Agency, Fi- 
delity Mutual Life, in charge of broker- 
age activities and full-time production. 
Recently he has been with the New York 
Life. A native New Yorker, he was in 
naval aviation during the World War 
stationed at Pauillac, France. 

The Farmers & Traders has two other 
agencies in New York City, at 1133 
Broadway and 206 Broadway. 


Taxation 


(Continued from Page 1) 


or no precedent in the history of legisla- 
tion in this country, unless we are to 
include the recent history of Louisiana.” 
A tax measure, he said, which had its 
origin in an executive message to the 
Congress which presented no budgetary 
reason for the new tax legislation, which 
dealt only in fundamental questions of 
Governmental policy and the relationship 
of the Government to the individual. 
“And upon that general message the 
Ways and Means Committee of the 
House of Representatives, contrary to 
all its precedents in the consideration 
and evolution of tax proposals, gave only 
a short hearing and gave even less con- 
sideration before recommendation and 
passage by the House,” he said. 


The Committee System 


“In the Senate the procedure was like- 
wise unusual. Look back over the his- 
tory of this country and you will find 
that one of our great contributions to 
parliamentary government has been the 
Committee System in our legislature, 
and particularly in our Federal Congress; 
the committee before which those inter- 
ested have full opportunity to argue the 
pros and cons of a proposal; the com- 
mittee in which, after those interested 
have been heard, has and takes the time 
to consider the facts and the meaning 
and effect of the proposed measures. 

“Look at the proceedings on this tax 
proposal and you will find nothing like 
that usual procedure in important tax 
measures,—hurried hearings; a report 
which does not even attempt to set 
forth any justifying reasons for the com- 
mittee’s recommendations ; the barest ref- 
erence to the fact that the President had 
asked it in his general message; an apol- 
ogetic reference with respect to almost 
every recommendation made by the 
Ways and Means Committee in place of 
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the usual statement of facts an 

7 its recommendations.” 
continuing President Parkir ; 

the Chamber: a 

“Gentlemen, I do not want to be 
treme, but this country had its besinelt 
in a little fracas known to history 
the Boston Tea Party, and, that, in t “ 
was inspired by objection to taxatio 
without representation. And | subent 
that that representation means intelligen 
observation of the facts, intelligent ~ 
sideration of the facts and of proposals 
and, without the time necessary for such 
consideration there is no representati 
and we are again faced with the dan er 
of taxation without intelligent and effec. 
tive representation. 

Quotes Alexander Hamilton 

“May I read a word from that great 
source of political wisdom, ‘The Fed. 
eralist,’ in which Hamilton said; ‘There 
is no part of the administration of gov- 
ernment that requires extensive informa. 
tion and a thorough knowledge of the 
principles of political economy so much 
as the business of taxation. The may 
who understands these principles best 
will be least likely to resort to oppressive 
expedients or to sacrifice any particular 
class of citizens to the procurement 
of revenue. There can be no doubt that 
in order to a judicious exercise of the 
power of taxation it is necessary that 
the person in whose hands it is should 
be acquainted with the general habits 
and modes of thinking of the people at 
large and with resources of the country’ 

“That is a fine bit of advice for any- 
one charged with public responsibility 
who undertakes to exercise this great 
power, this power which Chief Justice 
Marshall once said is a power to destroy, 
‘The power to tax is the power to de- 
stroy.’ But the great Chief Justice did 
not utter that as an invitation to de- 
structive use of the power of taxation, 
He uttered it as a warning. He never 
conceived of it in terms of taxation 
which would destroy, not only the sub- 
ject of the tax but even destroy the tax- 
payer himself. 

“We have been drifting into a situa- 
tion where the easy going methods which 
have characterized the evolution of this 
pending tax bill will be likely to suggest 
other and even more dangerous experi- 
ments to solve our more important prob- 
lems. I do not want to bore you with 
figures. It is enough to say that the Fed- 
eral, state and local bonded debt in this 
country forms a blanket of fifty billion 
dollars of first lien on all the property 
and property values of this country. As 
the pressure of that vast debt becomes 
greater the same easy going and politi- 
cal solution which has characterized the 
consideration of this tax measure may 
very well resort to measures for dealing 
with that huge obligation in terms of 
confiscation, repudiation or inflation, 
which is a little bit above confiscation 
and repudiation. 

“The problem is growing more serious 
daily, and if the easiest way is to be the 
way of solution, if the political way is to 
be the way of solution, as it has been 
in the consideration of this pending tax 
bill, then we are face to face, we who 
are responsible for the administration of 
business and the events of business, with 
the possibility of resort either through 
confiscatory taxation, to hitherto unm 
thinkable repudiation, or to the easy, i- 
direct, misrepresenting solution through 
inflation. 


d reasons 


The Future 


“We know that there are limits 0 
what you and I can do singly or m 
groups like this Chamber of Commerce 
in the solution of problems the details 
of which are so much in the hands of 
those who hold high public office and 
have the details at their command, but, 
gentlemen, is there not something that 
we can do? If not with respect to this 
particular tax bill, then to the solution 
of the fiscal and tax problems of this 
country in the near future is there not 
something we can do which will assure 
us of a more responsible attitude on the 
part of our Congressmen, and a more 
intelligent consideration of any proposals 
which are before them?” 
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Teaso ¢ ; { 
* F Keeping Tab On Clients Aetna Life to Have 
said ty J 4, Racey, an agent of the Canada Saranac Convention 
be ex. ff Life in Montreal, recently attracted con- —- 
inning FF iderable insurance attention by the un- WADDINGTON IN CHAIR ONE DAY 
tory as Bally large number of policies he sold 
. usually 5 ; 
aa to one client over a period of years. oe 2 Sa : a 
submit He used no particular approach, the Impregnable Position of Insurance 
elligent B ost important feature being that he : 
pod | The Aetna Life central regional field 
oposals convention is being held this week at the 
- suk | Grand Hotel, Mackinac Island. From the 
dane home office are E. E. Cammack, S. T. 
defies Whatley, W. H. Dallas, Clyde F. Gay, i 
R. B. Coolidge and I. F. Cook, all of ' 
whom are on the program. | 
: se The Eastern regional meeting will be H 
wht pore at Upper Saranac Lake, N. Y., Sep- 
ember 5, 6, 7. E. L. McCutcheon of 
of goy. Hartford, is chai : : 
foe fartford, is chairman of first day’s ses- 
er sion. Vice-President S. T. Whatley will 
: ie deliver the address of welcome, followed 
a on the first day by these talks: 
ma Accident Insurance—B. H. Wiseburg, 
Atlanta; Prospecting—B. W. Nelson, 
Tessive Springfi $5 ; 
pe. Springfield, Mass.; Sales Demonstration 
real —H. H. Chase and J. C. Meyers, Pitts- 
bt i burgh. 
that aks Brewster to Speak 
th _Chairman of the second business ses- 
should sion will be R. R. Urich, Philadelphia. 
habits 7 Be McCance, Hartford, will make an 
opie oe of actual sales; and R. B. Price, 
ountry, Philadelphia, will discuss Program Sell- 
oF ane ing. In the afternoon J. H. Brewster, 
sibility Jr., vice-president, will have as his topic, 
5 great CA. RACEY “The Impregnable Position of Life In- 
Justice Ct. A. RACE surance and of the Aetna Life.” E. E. 
—_ won the confidence of his client on the ag vice-president, will deliver an 
ice did & Atst interview. He endeavored to show AN OFFICE Chairman of the third business session 
to de- Bhis client his insurance needs at that * * * is to be W. H. Waddington, Luther- 
xation, B moment and sold him his first policy Keffer Agency, New York. R. B. Cool- 
' Never B onthe needs. Subsequently, through the idge, home office, will discuss Client 
axation B years he consistently called upon this Building, and Clyde F. Gay, home office, 
ie sub- Finan and invariably his client acted on | will summarize the day's program. The 
he ta Mis advice. He sold him plans commen- convention will wind up with a banquet, 
: surate with his increased earning power 7 3a aged of which will be R. H. 
situa- Band added responsibilities. The policy- Keffer, New York general agent; and 
hy holder considered Mr. Racey his coun- S. T. Whatley will be the speaker. 
of this B cllor and left his entire insurance pro- .On August 19, 20, 21 the Pacific re- 
suggest BH oram in his hands.” “— = was held. President 
HT Benesing Agent Racey, Manager V. " Pe . ae Morgan B. Brainard spoke at the ban- 
R. F. MacDonald said to The Eastern If it provides inspiring leader- _ 
Underwriter : i 
_— ‘He has the qualifications which make ship Re iM PREMIUM DEFAULT 
‘billion a successful producer. In brief he is stiles 
ail imbued with faith in the institution of “Se pag oe! ag York, Makes 
life insurance, faith in his company and it i i in i i i ecision in Disability Benefit Case; 
yo faith = himself. He is fortunate in be- If it instills in its men a pride ” Morris Talsky vs. N. Y. Life 
“com, fing able immediately to impress a client : ; A decision respecting disability in- 
Ly with his sincerity and his ability. their business.... curred after default in payment of pre- 
: a mium, but within period of grace, has 
1 been decided by the Appellate Divisi 
R : € ) Appellate Division, 
—_ OCHESTER APPOINTMENT If it has that rare ability to call — Department, New York State, in 
k . > Case ris Talsky vs ee . 
flation, David Goldman Made General Agent of Y z life Ni ° tg Boson ne a Fost 
cas | nen Life There; Prominent forth the best in each of its J] [ltwins tinct ofthe lca 
Zionist Affairs WI pon fault i 
. : jas . 1ere an insured, after default in pay- 
oa David Goldman, well known in Roch- men—dqualities that lie dormant ment of premium under a life insurance 
4... ester insurance circles and who has built Lee policy containing disability benefit pro- 
4% up a sizeable volume of general insur- inside.... vision, but within the thirty-day period 
S ne: ance business, has been appointed gen- of grace, executed a note extension 
<7 st rs the Eastern Life of New pb 7 oe ig for ~ premium due which 
: York. Mr. Goldman will broaden his life provided that on failure to pay the note 
+e insurance production activity in keeping THEN IT’S AN AGENCY! all rights under the policy Lan A be the 
. with this new appointment. He has been same as if the agreement had not been 
— in business in Rochester for many years. made, the failure to pay it on its due 
1 _In addition to insurance Mr. Goldman date left the policy in the same condi- 
wah is prominent in Zionist affairs. tion as though it had never been given, 
and therefore the original default re- 
MERGE CHICAGO OFFICES mained in effect. Accordingly, the fact 
Frank L. Barnes. az “hehe : that the insured became permanently and 
its 10 B of the Ohio Pr 1 ig Sevag ses totally disabled after default in payment 
or it B the merging of the Ray'L - canine of his premium but within the thirty- 
merce Bey and the Chicago Kieffer rent a day period of grace did not entitle him 
details B Chicago, Mr. P }. Kieffer Pos nie to recover under the policy. The period 
nds of & will be in charge ef the oe B66 of grace is allowed to prevent a for- 
e and B West Jackson Boulevard, Chica , shile feiture of the policy; it does not change 
d, but, B Mr ee na ee = . se Me ale the date on which the premium becomes 
“4 that Capacity with the com a at oe due or the default in payment of the pre- 
‘0 this B City Mo  f pany ansas mium occurs. 
a ced ‘the Bee Rca go 6 ——- ssiccemabiciaaaaiiiaal 
M. J. Marasc 
| a >, general agent of the company at Erie, SOUTH AMERICAN CONTEST 
a Paha ; : 
aaa , The Sud America Life of Buenos Aires 
on during August and September is holding 
ain DAVID T. ROBERTSON DIES a production contest in honor of Carlos 
posals David The aah A. Schleimer, superintendent of agencies, 
wr tae ompson Robertson, an agent The assets of the Northwestern Mutual, as reported to state insurance departments, now who is completing twenty-five years of 
“ ‘quitable at Boston, died last total a billion dollars—a great estate administered for the mutual welfare and protection service with ti , S be 
Week. He was 69 years old of awe than Gonannpeltghatiens a with the company on September 
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Million-Dollar Agent 
Writes Insurance Play 


LOOKS LIKE A BROADWAY HIT 


“Sweet Mystery of Life” by Mike Wallach 
Now in Rehearsal; Author 
Insures Collaborators 
It looks as though one of the early 
Broadway hits of this year may be a play 
about life insurance agents written by 
a million-dollar producer, Mike Wallach 
of the Equitable Society, who is already 





MIKE WALLACH 


of his 
Have 


famous as a humorist because 
best-selling war book, “Farmer 
You a Daughter Fair.” 

The play is named “Sweet Mystery 
of Life” and is now going into rehearsal. 
Many of its fifty-odd scenes will be play- 
ed in sets representing life insurance 
general agencies, with slogans, campaign 
bulletins and other familiar parapher- 
nalia. If the play is a hit it will likely 
be made into a moving picture. 

The hero is a man with a rate book, 
a small producer whose previous top pol- 
icy was for $4,000 (it lapsed in the second 
quarter) and who suddenly finds him- 
self writing a $5,000,000 case. Although 
the play good-naturedly joshes many of 
the features about life insurance selling 
there are several incidents displaying the 
great and dramatic service rendered by 
the institution. 

The play has already attracted consid- 
erable attention because Mr. Wallach 
proceeded to write policies on the lives 
of his two collaborators, Richard Mai- 
baum and George Haight, also on the 
producer, Herman Shumlin, whose enter- 
prises have included “Grand Hotel” and 


“The Children’s Hour.” After a news- 
paper columnist commented on _ those 
sales, Mr. Wallach interviewed the 


columnist and got another policyholder. 
The artist who is transferring the gen- 
eral agency atmosphere to the stage is 
Donald Oenslaeger, teacher at Yale Uni- 
versity dramatic school and designer for 
many famous plays. 


Wallach’s Career 


Mr. Wallach is with the Riehle agency. 
He had a successful career in advertis- 
ing, but sold his interest in the adver- 
tising agency and went to Europe. On 
his return he entered life insurance. 
While with the Prudential and teamed 
with Fred Woolf he led that company, 
the team paying for $2,258,000 in the 
Prudential in 1931 with $1,000,000 addi- 
tional in other companies. 

When “Sweet Mystery of Life” opens 
there will be a lot of life insurance men 
present in the first night audience to 
see what a life agency looks like on the 
Stage. 


Travelers’ Big Gains 
The Travelers and affiliated companies 
reported big gains in both assets and 


premiums at the half-year mark. Assets 
of the parent company alone jumped 
$33,361,157, while premium income to- 


taled $85,812,743 as compared with $77,- 
791,726 for the same period’ of 1934. 
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Moose Has No Regrets Over 
Nebraska Department Action 


Conn W. Moose, removed as Director 
of Insurance for Nebraska a few weeks 
ago, fulfilled a date last week to speak 
at the annual meeting of the Nebraska 
Life Underwriters Association at Grand 
Island, and told the members that he 
stands on his record and if doing it over 
again would take the exact same course. 
He said in part: 

“I suppose some of you have been 
wondering what happened down at the 
Capitol a few weks ago. Shortly after 
taking office as Director of Insurance, I 
made this statement to some of my 
friends, ‘I am going down the middle of 
the road, and let the chips fall where 
they will.’ Well, the chips fell, and so 
did the axe. 

“Most of us, in analyzing our experi- 
ences in life, come to the conclusion that 
if we were to live them over again, we 
would do things somewhat differently. I 
have had occasion to analyze my work 
as Director of Insurance, and in this in- 
stance, I can say with all sincerity that 
if I had the opportunity to live that 
period over again, I would follow exactly 
the same program as I did. I cannot see 
where I could have changed a single 
major policy of the Department during 
that time. 

“My choice was one of loyalty to parti- 
san politics or loyalty to the policyhold- 
ers and the institution of insurance. For 
me, there was only one choice.” 

He also remarked that Nebraska has 
never had an Insurance Department 
worthy of the name. He reviewed his 
acts in attempting to reorganize the divi- 
sion. 





NEW TRADE JOURNAL ADS 

The General American Life is planning 
a series of six advertisements using a 
new type of copy for trade journal ad- 
vertising. The series will start in Sep- 
tember and run through February. 


Walter W. Head Prominent 


In Scout Jamboree Broadcasts 


Walter W. Head, president of the 
General American Life and also of the 
National Council, Boy Scouts of America, 
took part in two nation-wide broadcasts 
last week which substituted in small part 
for the national scout jamboree, planned 
for this month but necessarily called off 
because of an epidemic of infantile paral- 
ysis in the vicinity of Washington. 

“ Mr. Head on Thursday evening made 
a splendid address to the Boy Scouts pre- 
ceding his introduction of President 
Franklin D. Roosevelt. On a following 
evening he took part in a program with 
Colonel Theodore Roosevelt, Chief Scout 
Executive James E. West, scouts from 
foreizn nations and others on a program 
which brought Boy Scout stories and 
songs from jamboree troops across the 
country. 

NAME MICHIGAN DEPUTY 

Joseph E. Reault, actuary and chief 
examiner of the Michigan department 
for severai years and an employe of the 
department since May 1, 1920, has been 
named as the new second deputy com- 
missioner by Commissioner John C. 
Ketcham, it was announced today. Mr. 
Reault succeeds Ralph M. Wade, who 
resigned some time ago to go with the 
Michigan Mutual Liability of Detroit as 
comptroller. 


McNAMARA ST. LOUIS SPEAKER 

Paul McNamara, vice-president, North 
American Life, addressed a meeting of 
the company’s agents from eastern Mis- 
souri and southern Illinois in St. Louis 
last week. Verner F. Larson, district 
representative of the company, presided. 








Gale F. Johnston, in charge of Group 
sales for the Metropolitan Life in South- 
western territory, is vice-chairman of a 
section of the United Charities campaign 
to be conducted in St. Louis in No- 
vember. 
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@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
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Pink Praises Private 
Business Initiative 
IN RADIO TALK ON SEcuRITy 


Sees Government Insurance as D 
Road to Insurance Safety; Cale 
Supplement Only 


Of the many roads leading to insur 
ance safety the most important one is 
company management, Louis q 


Pink, Superintendent of Insurance in 


wise 


New York State, said in a radio address 
delivered Tuesday evening over Station 
WEVD, New York. “Another important 
road to safety,” he said, “is adequate 
state regulation of insurance. However, 
it is not true, as some people seem t; 
think, that the fact that these Companies 
are regulated and supervised by the Stat, 
Insurance Department is a guarantee of 
safety.” 

He continued, “Our insurance compa- 
nies have won the confidence of the 
investing public and have proved their 
right to that confidence. In this respect 
they stand prominent among the finan. 
cial and social institutions of the coun. 
try. This success is due largely to the 
fact that those in charge of the compa- 
nies realize that they are not engaged 
in a purely private business but are trys. 
tees of public funds.” : 

Regarding the administration’s social 
security program Superintendent Pink 
said: 

“There is today abroad in the land q 
demand for larger participation in the 
insurance business on the part of goy- 
ernment. In the light of our present 
knowledge this is an unfortunate ten- 
dency except where private enterprise 
cannot adequately perform a social func- 
tion. There are some things that only 
government can do. Private enterprise 
never has and never will clear the slums 
of our cities. Government must do it 
But private enterprise has proven that 
it can intelligently and successfully carn 
on the insurance business. The test of 
the last five vears has not shaken the 
confidence of the public in the institu- 
tion of insurance; on the contrary, in- 
surance has come through the depression 
with enhanced prestige. Government has 
enough to do today without taking over 
the insurance business. Government in- 
surance and state funds, while worthy 
of careful study and_ experimentation, 
are with appropriate exceptions a doubt- 
fui road to insurance safety—one to be 
traveled with caution. 

“The social security program which the 
government is trying to bring about, and 
with the purpose of which I am in e- 
tire accord, is not insurance in the sense 
in which I use it. While there is neces- 
sarily some overlapping, there should be 
no conflict between the social security 





program and insurance as a private en- 
terprise. Social security is not intended 
to displace insurance but rather to sup 
plement it among those who are handi- 
capped or the victims of industry ané 
unable to provide for themselves. The 
days of private initiative and individual 
thrift are not over. Government will not 
take over insurance, as we know that 
term, if those in charge of the institu: 
tion realize fully that the business 
national in scope, of vital interest ‘ 
every person in the country, and that 
they are guardians of the public welfare 
There is danger of enlarged governmett 
participation only if private enterpris 
fails to mect the verv large obligations 
imposed in the conduct of this great 
business.” 


FIELDING P. E. I. SUPT. 

Major P. S. Fielding has been ap 
pointed Superintendent of Insurance fot 
the Province of Prince Edward Island 
W. E. Cotton had been appointed to thal 
office succeeding H. R. Stewart, resigne 
but Mr. Cotton did not assume his duties 
pending the organization of a new # 
ministration after a general electi 
which came a few days later. 
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jevelopment of specific work habits. Any 
= procedure which tends to produce 
other habit structure is commendable. 
However, the intelligent underwriter 
should recognize that his daily routine is 
4 composite of many habits which have 
been jearned consciously or unconscious- 
y over a period of time. Habits of study, 
of fruitful thinking, of persistency, of 
prompt response to the call of opportu- 
nity, of regular and conscientious effort, 
of neatness in personal appearance, and 
of honestly endeavoring to promote in 
wery proper way the advancement of his 
profession should be sought by the un- 
jerwriter as definite goals. Contrarywise, 
habits of procrastination, of wasting 
time, of rationalizing (creating alibis for) 
his mistakes, of being content with slip- 
shod results, and of compromising with 
ethical principles should be just as studi- 
ously avoided. Intelligent appraisal of 
the habits to be cultivated and of others 
to be eliminated must be coupled of 
course with a will power adequate for 
making the best use of the findings. 

One troublesome aspect of any habit 
«lf-appraisal is the conflict which ap- 
years to arise between two good habits. 
for example, the habit of continuous 
udy may appear to clash with the habit 
of regular and systematic production. Ac- 
ually, it is necessary to realize that these 
are not opposed but that each has its 
proper place and that they should be 
carefully coordinated. The doctor, for in- 
stance, can conceivably spend ali of hts 
time studying the research papers of his 
associates and therefore do nothing him- 
gif to relieve the ills of humanity. On 
the other hand. if he spends his whole 
time treating the sick, and ignores the 
scientific advances in his profession, he 
would soon fall out of the procession. 
Itis necessary to strike a happy balance, 
een though both habits have merit. 


How to Increase One’s Life Value 


There are many ways in which an 
underwriter mav act to improve his life 
value so the three mentioned below are 
intended to be merely suggestive rather 
than exhaustive. 

1. Set a Definite Goal—The under- 
writer should determine specifically what 
acquired knowledge, skills, and habits it 
isimportant for him to have. This in- 
volves a study of the underwriting func- 
tions which he performs in relation to 
his own innate ability. and the needs of 
the insuring public. If the underwriter 
has the inborn capacity to equip himself 
for rendering the skilled services which 
are becoming more and more necessary 
for the professional, business and sala- 
tied classes of society, then he should 
give serious thought to the educational 
program of the American College of Life 
Underwriters. This program was pre- 




























pared, after careful study of the entire 
feld of life underwriting, and consulta- 
tion with its leaders, as an educational 
tandard for the profession of life un- 
derwriting which would comprise (a) all 
the general fields of knowledge with 
which an underwriter should be acquaint- 
ed in order to understand life insurance 
4% a functioning institution in a world 
filled with economic, social and political 
rroblems which it can help to solve, and 
(b) all the specific fields of knowledge 
‘ssential to the rendering of expert ad- 
vice and service to the insuring public. 
Education the Real Objective 
2 Adopt Effective Measures for 
Reaching the Goal—After the under- 
Writer has set for himself a definite goal 
of knowledge, skills and habits, he should 
ten endeavor to seek out those means 





ot teaching the goal most effectively. 


IS necessarily implies a suitahle ex- 





benditure of time and energy as well as 
money. If he decides to follow the C. L. 


, Program, he must recognize that the 


“ducation is the real objective, not the 


me etation, and every effort should be 
erted to get the best education possi- 


e even though it entails spreading out 


Life Values Explained By McCahan 


(Continued from Page 3) 


his studies over a period of years. Clear 
visualization of the end to be sought is 
vitally essential if he is not to be dis- 
appointed. Only through complete mas- 
tery of the subject matter embodied in 
the C.L.U. program, and practical ability 
to apply this knowledge in an intelligent 
manner will he either merit the term 
“professional underwriter” or raise his 
life value to its highest peak. So it is 
with the cultivation of proper habits. The 
underwriter must be willing to adopt 
right habits of work and thought, even 
though they involve a sacrifice of passing 
pleasures, and necessitate strong meas- 
ures of self-control. 

3. Be Persistent—It is not difficult 
for some people to know what they ought 
to do, and to adopt measures for doing 
it. They fall down because they lack 
the stamina, the will power, and internal 
fortitude necessary for seeing their plans 
through. Like the gold miners who gave 
up just a short distance before the ore- 
laden veins were discovered, they lose 
the real joy of success, the mental satis- 
faction of a task well done, and the con- 
viction that they have given to their 
lives the greatest possible value. Attain- 
ment of a worthwhile goal in any field is 
not just a matter of luck, but of deter- 
mining what ought to be done, and then 
sticking. As Kipling in one of his poems 
says, “I took the job and I stuck. I 
took the chances they wouldn’t take and 
now they’re calling it luck.” 

There are thousands of underwriters 
in this country today who are giving 
real thought to their own life values. 
They are not content to let matters take 
their course and to resign themselves to 
the fatalistic philosonhy that they will 
become bigger and better underwriters 
if “it’s in the cards.” For them it will 
be “in the cards” as they are fittine 
themselves to become the leaders in their 
profession. When they arrive at the top, 
it will not be luck. 


Plans Revision of 
Pennsylvania Laws 


OWEN B. HUNT’S STATEMENT 








Commissioner Addresses National Con- 
gress of Fraternal Societies 
in Pittsburgh 





Addressing the National Congress of 
Fraternal Societies in Pittsburgh this 
week Insurance Commissioner Owen B. 
Hunt of Pennsylvania declared that he 
is planning an extensive research to form 
the basis for a complete revision and 
modernization of Pennsylvania’s insur- 
He told the fraternals that 
the laws governing their operation are 


ance laws. 


still not complete nor thorough. 

In pointing out the advisability of fur- 
ther extension of modern scientific in- 
surance methods to the fraternals he 
said, “I know that legislation aimed to 
meet the problems of the fraternals must 
be framed in a friendly attitude with 
recognition of your rights as mutual 
organizations to regulate your own af- 
fairs within proper limits.” He urged 
uniformity of by-laws and of benefit cer- 
tificates issued by fraternals. 

Major Hunt said that the people of 
the United States have been banking 
conscious for more than a hundred years 
but have only recently begun to awaken 
to a similar interest in insurance. 

“Yet insurance is now at least an 
equally important part of our economic 
life,” he stated. “The total resources of 
the insurance companies operating in 
Pennsylvania is twenty-four billion dol- 
lars, or about one-tenth of the entire 
estimated national wealth of the United 
States. This affects vitally the entire 
conduct of industry, agriculture. trans- 
portation, commerce, banking and credit. 
Almost our entire population hold insur- 
ance policies of one kind or another. 
Fducation in the nature and importance 
of insurance is greatly needed.” 
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The Sun Life Assurance Company of Canada was incorporated in 1865. 


It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


of its million policyholders. 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


Payments due under United States policies are made in United States 
currency either at the branch office through which the application 
was made or at the branch office at which the policy is recorded 
at the time of settlement—whichever best suits the convenience of 


policyholder or beneficiary. 








HEAD OFFICE. 


The Sun Life keeps on deposit with United States trustees approved securities 
to the value of its net liability to American policyholders. 
absolute protection to policyholders in the United States is assured. 


SUN LIFE ASSURANCE COMPANY OF CANADA 
MONTREAL 


In this way 











James A. Preston Joins 
Columbus Mutual Life 


SALES MANAGER OF COMPANY 





Many Years in Penn Mutual Educational 
Department; Engelsman, Works, Owen 
Speak at Detroit Convention 


James A. Preston has been appointed 
sales manager for the Columbus Mutual 
Life of Ohio and took an active part 


in the convention of the Columbus Mu- 





JAMES A. PRESTON 
tual agents held in Detroit last week 
Mr. Preston was for many years with 


the Penn Mutual Life in the educational 
departnient and has recently been in the 


field as general agent in Baltimore for 


the State Mutual Life and as manager 
for the American Agency Association in 
Newark. 

At the convention last week, guest 


speakers included Ralph G. Engelsman 
of New York and Philip O. Works of 
St. Louis, both general agents for th« 
l'enn Mutual Life, and Ernest W. Owen, 
Detioit manager for the Sun Life of 
Canada. 

Danforth E. Ball, president of the Co- 
lumbus Mutual, in announcing the ap- 
pointment said, “Our purpose in making 


this appointment is to make available 
to our entire sales force the most ef- 
fective sales and organization methods 


in use in the life insurance business.” 


SEES AGRICULTURE IMPROVING 


Howard D. Themes, Merthwesters Mz- 
tual, Finds Crops Above Five Year 
Average; Interest Payments Higher 


A definite that agricultural and 
industrial conditions improving is 
found in the experience of banks and 


sign 


are 


insurance companies in Milwaukee and 
elsewhere that collections of interest and 
loans 
How- 
Thomas, vice-president of the 
Northwestern Mutual Life in charge of 
mortgage loan investments, says: “Pres- 
ent trends indicate a decided improve- 
ment in collections. The condition of 
crops is equal to above the five-year 
average, which represented a marked 
betterment over the past two years. 
Prices received for farm products are 
materially higher than in a number of 
years. The increased prices plus pay- 
ments farmers have received from the 
Government in compensation for crop 
and hog reduction should materially in- 
crease the farmer’s debt paying and pur- 
chasing power. There is an ample sup- 
ply of cheap money to finance both agri- 
cultural and city loans at the lowest in- 
terest rates available for years.” 


principal payments on mortgage 
show a great deal of betterment. 


ard D. 
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What They Thought 
Fifteen Years Ago and 
What They Think Now 


By Mervin L. Lane 
Connecticut Mutual Life, New York 


“What does the man in the street think 
about life insurance?” Many a tabloid 
editor has sent his “inquiring reporter” 
out to ask this question, or a similar 
one. But, in the majority of cases, it 
seems, the person approached has not 
been of a type or standing which would: 
Rive the intelligent tabloid reader, if any, 
any worth-while reactions. 

It was this thought which prompted 
me, on May 22, 1920, to send out a ques- 
tionnaire to a group of policyholders. 
The purpose of this communiqué was to 
get the views of these men on the fol- 
lowing points: 

1. Why I carry life insurance? 
2. What life insurance has done for 


me? 

3. What premium deposit should be 
made. per year, in proportion to 
one’s income ? 

And so, after fifteen years, during one 
of those “house-cleanings” which occur 
periodically in every office. these docu- 
ments came to light. They had improved 
with age. 


Has Photostats Sent Out 


_ It struck me that it might be interest- 
ing to get from these same men, their 
present views on life insurance. Photo- 
stats of the originals were sent out, 
fortunately, for none of the individuals 
remembered having written the original 
letters. The result has been most in- 
teresting. * * * 

On June 3, 1920, this letter came from 
the president of a young advertising 
agency: 

“I carry life insurance because in my 
opinion it affords a maximum amount of 
protection for my wife and children at a 
minimum outlay. For the man who is 
building his own business, and throwing 
every available dollar into it, life insur- 
ance is a most wonderful form of com- 
pulsory savings, for it relieves one’s mind 
of any worries as to the future welfare 
of the family. I believe that a man 
should carry an amount of insurance 
equivalent to one-fifth of his income.” 


Now Has Three Children 


: Fifteen years later. we find this man 
in the same line of business. He now 
has three children. He has added to his 
holdings in a modest way. This is what 
he writes on the same subject to-day: 

“It is almost exciting to see that pho- 
tostat literally jump out of the past. My 
views have not changed, excepting that T 
would underline every word. And T 
would add that, for the small business— 
the one-man outfit—there is an added 
value from the business insurance ancle. 
On three occasions in the last ten years, 


MERVIN L. LANE 


my business has been saved from the 
rocks, because I was in a position to 
raise substantial sums of money, in a 
hurry, on my personal policies. And I 
have wisely compelled myself, each time, 
to repay the loans as I would have, had 
the money been due my bank. To-day, 
I have no outstanding loans against my 
policies—and what a feeling of security 
I have, to know that, if necessary, I can 
raise what to me is a large sum of 
money, by simply demanding it. I hope, 
from the above, you will understand how 
thoroughly and implicitly I believe in 
your commodity.” 





From a Bachelor 


And here we have a bachelor, who, at 
the age of 26, on June 8, 1920, wrote 
the following letter: 

“Since the age of 18, when my earn- 
ing power began, I have carried insur- 
ance. My primary object at that time 
was the saving of money. It is more or 
less a compulsory way to conserve one’s 
finances and although the rate of interest 
is comparatively small, the principal, or 
principle—both spellings are permissible 
safe and sound. In the case of 
either the endowment or the 20 payment 
life policy, the young man is paying for 
protection during the period when he is 
best fitted to do so. At the same time. 
he is learning an excellent habit—that of 
regular saving. 

“As to the proportion of a man’s in- 
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come that should be converted into in- 
surance, I would say that it would en- 
tirely depend on the type individual you 
were dealing with. If he is of the rapid- 
spending class, he ought to put all of his 
savings into insurance and I believe a 
man’s goal should be at least 25% of his 
income. If, however, he is of the stead- 
ier type, about one-half of his savings 
should be invested in insurance.” 

He’s still a bachelor, and to-day, we 
have before us a telegram sent by him 
in answer to a second rather impassion- 
ed plea from us, for a statement. He 
says, in his wire: 

“Sorry didn’t receive first letter. Sure, 
I think all thinking men should endorse 
life insurance. That first Endowment 
policy matures on 12th and it is taking 
me on my first trip around world. See 
you next year. Keep on selling the stuff 
it’s really great.” 


The First Policyholder 


And now we come to my first policy- 
holder. In 1914, he was the first pros- 
pect to sign on the dotted line. This 
salesman was elated. Here was a young 
man, single, as straight as they come, 
popular, ambitious, and thrifty. He 
bought other policies later. On May 24, 
1920, in answer to the questionnaire, this 
is what he said: 

_ “When I took out life insurance orig- 
inally as a single man, my main thought 
was it would compel me to regularly 
save money which otherwise I probably 
would not do. The convenient manner 
in which life insurance may be carried, 
(that is, quarterly, semi-annually, etc.,) 
makes it possible for a person, even of 
small income, to keep up his payments 
without any great burden, as in the small 
amounts, it is very easily accumulated 
and not readily missed. Since I have 
entered the married state, the obvious 
reason for increasing insurance was to 
give my family the greatest protection 
at the smallest cost and in this respect 
life insurance heads the list, and is the 





VUTT TT tT owe wy. 
E A atv ,pttoutt, 
’ 

, g 


a 


; 


xy 


zs 
= 





P 
P 














greatest argument I know in favor of it 
against any other form of investing one’ 
money. 

“T do not believe it is possible to name 
a fixed amount of insurance to carry in 
proportion to one’s income, as the ind- 
vidual needs must necessarily govem 
However, generally speaking, as a single 
man I should say 20% and as a mar 
ried man 15%. This is about the basis 
on which I have always carried my ow 
insurance and it has not resulted in any 
burden to me.” 

To-day we find this chap with a spler- 
did line of insurance, to which he has 
held religiously. He has two children, 
is very comfortably fixed financially, i 
just as steady and reliable as he wa 





when he was single. In fact, the same 
secretary who wrote the first letter 
wrote the second one fourteen yeats 
later. Surely, the opinion of a man 0 
this type is valuable. 


Happy About Insurance 


On May 22, 1935, he wrote the follow: 
ing: “You asked me to supplement? 
letter which I wrote to you in May, 1% 
on the subject ‘Why I Carry Life Ir 
surance.’ In other words, bring it up t! 
iny present point of view at a natural! 
more matured age. After reading m 











NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 














from birth to 65 next birthday. 


Basil S. Walsh 
President 





INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 
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original letter to you, I see very little 
to change, except to possibly express a 
jeep regret that I did not carry out the 
enthusiam which I had at that time in 
increasing My insurance, not only from 
3 protection standpoint, but from the 
equally important investment angle. Like 
the great majority of my ‘fellow citizens, 
in the period elapsing since my first let- 
ter was written, I have seen a good per- 
centage of my hard earned savings van- 
ish in poor investments, as against this, 
my investments in insurance have been 
, veritable ‘Rock of Gibraltar,’ as not 
only do I know that every dollar that 
[have put into insurance is as safe to- 
day as when I started my insurance 
estate, also when occasion demanded 
(unfortunately there were many such 
occasions in the past three or four years) 
[ found my insurance investments to be 
a great comfort in time of need. In con- 
clusion, and on the basis of my own ex- 
perience, I can earnestly commend life 
insurance, particularly to the young man, 
as the soundest and most steady form 
of saving, plus the added factor of pro- 
tection.” ; 

In an age when life insurance ideas 
implanted five, ten, or fifteen years ago, 
are dificult to follow—due to the pres- 
sure economically which many of our 
dients are experiencing, and due more- 
over to the ideas of some life under- 
writers who feel they must destroy the 
old, in order to sell the new, it is re- 
freshing to find some men who have 
discovered that the years have not al- 
tered the desirability of the life insur- 
ance program started years ago. In a 
way, that may be the result of sales- 
manship, originally. But, surely, it is 
more than that. It is proof conclusive 
of the everlasting value of life insur- 
ance aS an investment, as protection, as 
savings, and as the bulwark of man’s 
estate. 





Rogers $2,500,000 Policy 


Special Lloyds’ Contract 
The $2,500,000 claim on the death of 
Will Rogers, reported paid by Lloyd’s 
of London in Los Angeles this week, 
was under a special aviation accident 
policy, which did not contain the 
usual clause: restricting coverage to 
fight on regularly scheduled air lines. 
That clause was omitted because 
Rogers flew so much under all kinds 
| of conditions. 
| The premium was 4%, or $100,000 
}ayear. The policy had been in force 
| eight years. 











HOLD ST. LOUIS CO. IMPAIRED 


Circuit Judge Joynt of St. Louis on 
Wednesday authorized Superintendent 
O'Malley to take over the Missouri Na- 
tional Life on the superintendent’s peti- 
tion to have the concern declared insol- 
vent. A hearing will be held Saturday. 
The petition stated that a recent exami- 
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nation showed the company to be im- 
paired. Liabilities were listed as $71,245, 
including $19,603 in policy obligations 
with net assets of $39,002, indicating a 
deficit of $32,243. The company was or- 
ganized in 1928 and has about 6,000 poli- 


cyholders and $1,700,000 business in 
force. 





MERRIFIELD JOINS LOYAL 


C. F. Merrifield, a Grand Rapids 
(Mich. producer for the Connecticut 
Mutual, has joined the new Loyal Life 
of Boston as field instructor. The com- 


Pany is running mate of the Loyal Pro- 
tective. 


Ee 


WOODWARD and FONDILLER, Inc. 


© Consulting Actuaries @ 
90 John Street, New York 
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A Field Man's Company 


Founded by a “Field Man”, agency considerations have 
always been a motivating force in The Great-West Life 


Assurance Company. 


This appreciation of the problems 


of its field men, and the continual furnishing of new 
and adequate support to meet changing conditions, have 
built up a continent-wide sales organization with an 


outstanding record of progress. 


In the short period of 


43 years since its inception, The Great-West Life has 
achieved business-in-force of nearly $600,000,000, pro- 
tecting 250,000 policyholders. 


Life Underwriters’ Convention, Des Moines, Iowa. 
Week of September 16th. 


™GREAT-WEST LIFE 


ASSURANCE COMPANY 
HEAD OFFICE...WINNIPEG,CANADA 








Upholds Rating Ban 


The Minnesota State Commerce Com- 
mission this week affirmed Insurance 
Commissioner Frank Yetka’s_ ruling 
which prohibited improper’ use of any 
private publications, pamphlets or litera- 
ture containing specific ratings or com- 
parative ratings of insurance companies 
in connection with the solicitation of 
business. 

Violation of the order “shall be con- 
sidered grounds for revocation of the 
company’s license in Minnesota.” 





D. J. MURPHEYS AT HOME 

An announcement that anyone who can 
do parlor tricks is welcome to join Hap- 
piness, Unlimited, any Tuesday evening 
until October at apartment G, 5843 Ca- 
banne Avenue, St. Louis, is Douglas J. 
Murphey’s way of telling the world that 
he and his bride are at home. Mr. 
Murphey is advertising director for the 
General American. Mrs. Murphey was 
the former Rita De Laporte, Metropoli- 
tan Opera danseuse. They were married 
in New York in June. 





LUNCHEON TO ROTARY 
Sixteen directors of the Bankers Na- 
tional Life of Montclair were hosts to 
the Montclair Rotary Club in connection 
with the semi-annual meeting of the di- 
rectors, the first held since the company 
entered its new home office. 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


DANIEL J. SWEENEY DIES 

Daniel J. Sweeney, district manager of 
the Brooklyn 4 agency of the John Han- 
cock, died August 26. His death followed 
an illness which he had fought bravely 
for many months while still remaining 
actively on the job. He was seventy- 
four years old. In June Mr. Sweeney 
had celebrated his forty-fifth anniversary 


with the John Hancock, having started as 
an agent in the Lowell, Mass., office. In 
1929 his agency captured the President’s 
Trophy, an award which goes each year 
toc one John Hancock industrial office for 
general excellence in the conduct of the 
company’s business. 





APPOINT HARMELIN & CHINN 


Perez F. Huff, resident vice-president 
of the Bankers National Life in Los 
Angeles, has appointed George I. Har- 
melin and Paul Chinn as special agents 
in that city. Messrs. Harmelin and Chinn 
have been working together represent- 
ing the Aetna Life since 1933. Both had 
previously represented the Metropolitan 
Life. Mr. Harmelin is a brother of 
Arnold Harmelin, general agent for the 
Columbian National in New York City. 





The Empire Life Insurance Co. has 
ceased to operate in the Province of 
British Columbia. 





JERSEY CITY, N. J. 


GROUP 





Suicide Questions 
Get Courts Mixed Up 


PRESUMPTIONS ARE ‘LIKE BATS’ 


Burden of Proof Under Accident Poli- 
cies Often Wrongly Placed on 
Companies, Montgomery says 


How courts sometimes allow the use 
of presumption against suicide to lead 
them to make strange decisions was the 
theme of the paper presented by Richard 
B. Montgomery, Jr., of New Orleans at 
the meeting of the International Asso- 
ciation of Insurance Counsel at White 
Sulphur Springs this week. Mr. Mont- 
gomery pointed out the difference be- 
between burden of proof, which is the 
necessity of providing the major conten- 
tion of the judge or jury, a burden which 
never shifts but is determined on one 
side before the trial; and burden of pre- 
senting evidence, which requires one side 
to present evidence refuting evidence or 


presumptions by the other side, and 
which constantly shifts during trial. 
Law suits involving accident policies 


are in theory the reverse of suits involv- 
ing life insurance contracts. Under an 
accident policy the burden of proof is 
on the claimant to- prove that death is 
due to accident. Under a life policy the 
mere fact of death gives rise to a legal 
claim, and burden of proof is on the 
company to show that there is any rea- 
son why the claim should not be paid. 
In life policies the suicide question may 
arise where the incontestible clause has 
not yet taken effect, or more especially 
in double indemnity cases. where acci- 
dental death doubles the pavment. 

Many courts, becoming confused by the 
presumption against suicide. have come 
to the point of viewing accident policy 
cases from the same angle as the life 
policies. The presumption is that man 
loves life and shall not be presumed to 
have taken his own life unless proof 
shows that such is the case. These cer- 
tain courts have allowed this presumption 
to throw the burden of proof upon the 
insurance company to prove snicide, 
whereas the hurden of proof should be, 
under the policy provisions, on the claim- 
ants to prove accident. 

The presumption avainst suicide should 
be invoked only where there is no evi- 
dence one wav or another. or where the 
evidence is evenlv halanced, in which case 
the decision must he arainst suicide. Any 
evidence of suicide shonld be enouch to 
destrov the presnmntion, unless coun- 
tered bv other evidence. 

Tn actual practice courts have com- 
neiled comnanies to definitely prove cni- 
cide with the claimants merelv giving 
rebuttal, an erroneous nlacement of the 
burden of nroof accordine to Mr. Mont- 
oeomerv. He cited the phrase 
ahont nresumntions, “Prestumptions must 
he lanked nnon as the hats of the law. 
flitting in the twilicht and disappearing 
in the sunshine of actual fact.” 


famons 





AMERICAN LIFE RFCEIVER 

Tudge Svmes of the Federal 
court, Denver, Colorado. has issued a 
written order confirmine the action de- 
clarine the American Tife of Denver in- 
solvent, and appointed Receiver Wilbur 
Newton. 
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MANY TAX PROTEST ORGANIZA- 
TIONS BEING FORMED 

The tremendous Washington expendi- 
tures, carrying the aftermath of growing 
taxation, last week brought several hun- 
dred of the leading business men of New 
York to the Chamber of Commerce of 
this state for the purpose of making a 
nation-wide protest. With President 
Thomas I. Parkinson in the chair they 
made a most emphatic one and their 


resolutions have gone throughout the 
country to be read by thousands of busi- 
ness men. Every daily paper, every meet- 
ing of a business organization nowadays, 
indicates how stirred the people of the 
nation are when they consider the taxa- 
tion situation. Confiscatory taxation is 
being widely denounced and in vigorous 
language. 

As a result of the taxation concern 
felt in commerce and industry there have 
sprung up in the country a large number 
of associations which are doing splendid 
work in crystalizing public sentiment, 
adding their voice to such old-established 
institutions as the Chamber of Commerce 
of the State of New York. 

One of them is the American Tax- 
payers League, Inc., with headquarters in 
Washington, and whose executive com- 
mittee personnel contains names well 
known to the insurance business and the 
general insurance world. The American 
Taxpayers League, Inc., says that little 
attention has been paid to representa- 
tives of large property groups who have 
appeared before committees of Congress, 
and the 
arouse interest in the organization of 
tax relief clubs, such as those formed in 
Chicago, where more than 100 local or- 


League has undertaken to 


ganizations are uniting in a demand for 
relief from Government spending. 

Among other new organizations voic- 
ing protest over phases of the tax situa- 
tion are Women Investors in America, 
Inc., New York City, and Investors and 
Policyholders, Inc., the latter opening 
offices a fortnight ago in the Lincoln 
Building, this city. 

INVISIBLE TAXES 

Some people of small incomes who 
think they are “tax exempt” or paying 
very smali taxes are really paying con- 
siderable taxes without realizing it. 

This point is cleverly described by 
Richard Dana Skinner, associate editor 
of the North American Review. In giv 
ing examples he starts with cigarettes 


\ man who smokes a package a day 
pays taxes on them of $18 a year. Next 
comes automobiles. The owner knows 
he is paying annual license fees, but for- 
gets that the license is a tax. With every 
ten gallons of gasoline purchased there 
is a combined Federal and state tax of 
thirty cents. This might run up to as 
high as $15 a year. Continuing, Mr. 
Skinner says: 

Next, the electric light and gas compa- 
nies might furnish him a statement show- 
ing that in his year’s total of bills he has 
paid $5 in taxes. The telephone com- 
pany could show a similar statement ag- 
eregating at least another $5. By this 
time the “tax-exempt” citizen is contrib- 
uting at least $43 a vear. 

But the landlord has still to do his 
share. In the present low estate of real 
estate, about one-fifth. at least, of every 
dollar paid in rent is tax money. The 
landlord might include with each month’s 
rent an item of $10.83 credited to taxes. 
Our citizen would now make a quick to- 
tal and discover that through five chan- 
nels alone he is supporting the govern- 
ment to the extent of $173 a year. That 
would probably be more than 10% of his 
income, more than five weeks’ salary, 
nearly five months of rent, or enough to 
feed his entire family for fourteen weeks. 

Obviously. we can expect no reforms 
through legislation, because the laws are 
drawn by the very men who profit from 
the system of unconscious taxation. The 
last thing a clever politician wants is a 
system of making taxes visible and con- 
scious. 

But if the “tax-exempt” citizen could 
be educated to realize what he was reallv 
naying, the power of demagogues would 
be threatened at the source. 


GOVERNMENT IN BUSINESS 

A new entry into business by the Gov- 
ernment which is causing concern is the 
(Governmental sponsorship of loans in the 
installment financing field through the 
Federal Housing Administration. The 
Wall Street Journal says: 

While the application of FHA insur- 
ance provisions to the installment pur- 
chases of movable household equipment, 
such as refrigerators and washing ma- 
chines, has opened up this type of financ- 
ing to banks, the main complaint of the 
established installment companies is di- 
rected against the relaxation in the FHA 
financing terms of the down payment 
requirements and limitations on the 
length of the installment contract which 
these companies contend had been dem- 
onstrated by their experience to be es- 
sential for protection against excessive 
credit losses. 

Finance company officials maintain 
that this will create serious operation 
difficulties when FHA insurance activi- 
ties lapse and when the finance compa- 
nies are faced later with the task of re- 
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ARTHUR M. COLLENS 


President Arthur M. Collens, Phoenix 
Mutual Life, has returned to Hartford 
from attendance at regional meetings of 
the company, one of which was on Mac- 
kinac Island, Michigan; another on the 
Pacific Coast. He came back through the 
Panama Canal. 

x * * 

Will O. Ferguson, associate general 
agent with the Fred M. McMillan office 
of the Penn Mutual Life at Los Angeles 
and leading producer of that agency, be- 
lieves in a long itinerary when he goes 
vacationing. He left Los Angeles re- 
cently with Mrs. Ferguson and with 
these scheduled stops: first at Seattle, 
where the afternoon and evening were 
spent with Vice-President William H. 
Kingsley and Mrs. Kingsley, and General 
Agent Joe Grant and Mrs. Grant. From 
Seattle Mr..and Mrs. Ferguson went to 
Lake Louise and Banff, and then on to 
C. J. Iredell’s camp in Eastern Canada, 
where they will spend a week, after 
which they will proceed to Rochester, 
N. Y., for a visit with General Agent 
M. R. Miller and his wife, and thence to 
Mackinac Island, where they will be the 
guests of Stewart Woodfil, president of 
Grand Hotel, for a week, after which 
they will go to Evansville and Terre 
Haute for brief visits in each city, then 
to White Sulphur Springs, W. Va., to 
attend the company’s agency convention, 
Sept. 23, 24 and 25, returning home about 
October 1. 

* * ® 

W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers, and Mrs. Mallalieu arrived in New 
York Wednesday on the Gripsholm from 
their trip to the Scandinavian countries 
and Russia. 

a a 

S. Royce Braman, assistant auditor, 
Aetna Life, has been with that company 
thirty-five years. He got a wrist watch 
and a large basket of roses on his an- 
niversary from his department associates. 
He is a graduate of the Bulkley High 
School, New London, Conn., and he has 
always been in the auditing division of 
the Aetna Life since joining that com- 
pany. 

* * * 

W. V. A. Keeler, New Jersey state 
agent for the Fidelity & Guaranty Fire 
of Baltimore, accompanied by his family 
is making an automobile tour of the 
Gaspe Peninsula in Canada. 





educating the public to the necessity of 
stiffer requirements in the future. They 
see in it a threat to the business stand- 
ards and safeguards built up in this line 
during thirty years of operation. 


a coerce 
—, 


F. E. Spanner of Liverpool is author 
of a new book, “The Fireproof Ship.” Ip 
the first section the author deals with the 
main types of ships and the parts of 
vessels in which fires might occur, Hy 
then discusses the various fire-fighting 
methods, pressure water Systems, gas 
and chemical extinguishing systems, fire 
detecting and alarm apparatus, deals with 
fire-fighting personnel, etc. Special chap- 
ters are devoted to the fire risks on ships 
when not in commission or during build. 
ing and repair. The second section cop. 
tains extracts from the reports published 
by various organizations on individua| 
fires and the fire risk generally. The los: 
of the “Georges Philippar”, “L’Atlan. 
tique” and the “Pieter Cornelszoop 
Hooft” are reviewed in detail. Moreover 
statements by authorities dealing with 
the subject are reproduced and the ay. 
thor’s proposals for dealing with engine 
room fires and fires in the hold. 

* * * 

Frederick R. Hoadley, secretary of the 
American of Newark, served as chair. 
man of the Citizens’ Committee 0 
Newark which fought for the retention 
of the air mail service to Newark Air. 
port. New York City has long sought 
to have the terminus removed to some 
field within the area of Greater Ney 
York City. Commenting on the decision 
ot the Postmaster General’s department 
to keep the air mail post at Newark Mr, 
Hoadley said: “Of course, it was a log. 
ical conclusion for the Post Office 
reach. The natural advantages of th 
site must have become apparent as soon 
as the authorities sat down to a calm 
study. The airport will be of great valu 
io Newark.” 

7 * * 

Ed C. Smith, formerly with the advyer- 
tising division of the Western & South- 
ern Life group, Cincinnati, where he was 
advertising manager and __ purchasing 
agent for the casualty and fire insurance 
members of the group, has been mate 
associate editor of The Insurance Field 
He will be in both the editorial and 
business ends. As assistant to Rober 
Cron in Chicago Don H. Wimmer, 2 
Chicago newspaper man, has been adde? 
to the staff of The Insurance Field. 

K + x 


J. S. Marshal of the Union Insurane 
Society of Canton has been elected pres- 
ident of the Association of Marine Un- 
derwriters of British Columbia. T. W. 
Warkman of Macaulay, Nicolls, Maitland 
& Co., has been chosen vice-president, 
and George L. Schetky, secretary-treas- 
urer. The executive committee follows 
T. S. Randall of Ceperley, Rounsefell & 
Co., Ltd.; E. E. Sykes, manager, Dale 
& Co.,; J. Hunter Harrison, generd 
agent, Insurance Co. of North America 


ses 
Donald C. Hancock, of the Richmon! 


agency of Elam & Funsten, who wa 


recently elected president of the Vir- 
ginia Association of Insurance Agents 


is back at his desk following a vacation 


spent at Norris, Tenn., which is in th 
heart of the TVA development projet! 
and was named for Norris Dam. M! 


Hancock will soon announce appoitt] 


ment of committees of the associati0t 
for the ensuing year. 
.. + « 

T. Alfred Fleming, head of the cot 
servation department of the Nation 
Board of Fire Underwriters, will addres 
the Rotary Club of Montclair, N. J, @ 
Tuesday, September 3. The meeting wi 
be held in the grill room of the Mont 


clair Hotel. 
* * 


A. T. Winter, deputy general mane 
ger, Phoenix Assurance, head offic 
London, has resigned and has been elett 
ed a member of London Guarantee * 
Accident board. He has been in the It 
surance business forty-six years. 
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A Funny Circular Which Is Selling 
Insurance for Thorsen & Ritchie 
One of the cleverest pieces of sales 

literature which has come under the at- 

tention of this writer is a circular of 

Thorsen & Ritchie, Inc., insurance brok- 

ers, 1 Park Avenue. 

On the theory that much direct mail 
matter is stereotyped; that sometimes 
the public gets fed up by too strong a 
stress on the note of seriousness; that 
a sale can be made by a good laugh just 
as it can by a scare, Thorsen & Ritchie, 
Inc. have gotten out a corking good, 
funny sales document which is called 
“Intelligent Nonsense” (more fun in busi- 
ness). 

The Don Herold Co. of 155 East For- 
iy-second Street has copyrighted the cir- 
cular and is syndicating it to brokers 
outside of Greater New York. 

The circular tells prospects: “There 
are lots of things that could happen to 
you. If you pay for them in advance 
the cost is small. If you wait until they 
happen you may be sunk. Most hazards 
may be covered by insurance (that’s our 
business). We don’t suggest that you 
cover them all (that’s your business). 
However, glance at the charges under 
our new budget plan. Compare them 
with what you might have to pay if we 
were not here to save you money.” 

The budget is headed, “Are these your 
desires?” The prospect is then asked 
to check off his desire on the circular 
—whether he desires that a robbery take 
place when he is paying a premium of 
$0 a year under the T. & R. budget 
plan (insurance); or whether he shall 
pay out of his own pocket a possible 
$1,500 which the robbery might foot up 
in the way of a loss because he is with- 
out the T. & R. budget plan (insurance). 

Some other desires are these: 

Please let me be sued for $80 instead 
of $10,000. 

Please let me slip in the bathtub at a 
cost of $50 instead of a cost of $1,500. 

Let our house burn to ashes for $40 
cost instead of for $20,000 cost. 

Please let me drive home from my next 
class reunion for $80 cost instead of 
$10,000 cost. 


* * * 


State’s $13,000,000 Drop In 
New Fire Premiums 


In 1925 net fire insurance premiums in 
Michigan were approximately $30,000,000. 
In 1934 they were approximately $17,000,- 
000, a drop of $13,000,000. The ratio of 
net fire losses incurred to net fire pre- 
mums received was 62% in 1925. It was 
43% in 1934. This is one of the interest- 
ing items in the sixty-fifth annual report 
of the Michigan Insurance Department 
issued last week. In 1934 the following 
fire or fire and marine companies en- 
tered Michigan: French Union and Uni- 
Versal, Paris; Manufacturers Fire, Phila- 
delphia, Pacific National of San Fran- 
cisco, Southern Fire of Durham, N. C.; 
Thames & Mersey of Liverpool. The 














fire 


companies 


following 
stopped doing business in Michigan in 
1934: American Colony, Capital Fire, Im- 
porters & Exporters, Keystone Mutual, 
Manton Mutual, North Carolina Home, 


insurance 


Prudential Re., Rocky Mountain Fire, 
Stuyvesant and Victory. 


* * * 


What Lloyd’s Is Really Writing, 
As Disclosed in Quebec 


The Financial Post of Toronto says 
that Lloyd’s in its second complete year 
of operation in Quebec wrote a larger 
volume of automobile insurance premi- 
ums than was written by any of the 
companies in that province. Its earned 
loss ratio on this coverage was 49.9%. 
The premium, losses and lines written 
during 1934 by Lloyd’s in Quebec are 
printed herewith as they will interest 
stock insurance company men. This will 
be the first time, as far as the writer 
knows, that a Lloyd’s premium and loss 
statement has been printed in the United 
States. 





1934 
Net Net Earned 
Prem. Prem. Loss 
Written Earned Ratio 
, $ % 
ei eg hota ee eae 148,666 126,332 45.8 
Automobile ......... 377,162 330,209 49.9 
PI 3 3c. euaréie ra hace 4,815 4,269 13.9 
Accident & Sickness. . 55 113 van 
CO ee 6,464 4,876 es 
Sea 18,104 17,105 3.12 
re 2,727 1,938 nee 
NS re 8,490 8,678 7.19 
Inland Marine....... 8 5 sae 
Inland Transport... .. 1,451 1,490 1.69 
iS ea 12,629 12,976 Sidated 
errr 2,252 1,881 191.4 
a eee “es 300 na 
ese 5,416 4,134 0.55 
eres 4 2 -6 
Steam Boiler ........ 3,239 2,171 ‘i 
A 3,287 2,011 alka 
Miscellaneous ....... 30,981 32,226 18.1 
625,7 5¢ 550,716 
* * + 


Pamunkey Flowers on Grave of 
Henry F. Tyrrell 


The Pamunkey Tribe of Real Indians, 
which holds its annual ceremonials in 
connection with the convention of com- 
missioners, paid tribute to the late Henry 
F. Tyrrell of Milwaukee, its secretary 
from organization until his death last 
February, when on his birthday, August 
23, a floral tribute was laid on his grave 
at Racine, Wis., by Clarence C. Klocksin, 
his successor in office as well as in the 
post of legislative counsel of the North- 
western Mutual Life. He was accompa- 
nied on his mission by Mrs. Tyrrell. who 
resides in Milwaukee. The pilgrimage 
was made by mandate of the Pamunkey 
Tribe at the 1935 session in Seattle, 
Wash., where, following the ceremonial 
of initiation, Jesse S. Phillips read a 
memorial to Mr. Tyrrell. 

* * * 


Italy and British ‘Coal 


American newspapers have been print- 
ing stories to the effect that Great. Brit- 
ain will cut down on supplying coal to 
Italy because. of indetbedness for past 
coal shipments from Great Britain. The 





situation is described by the Journal of 
Commerce of Liverpool as follows: 

“Little fear is expressed in regard to 
Italy’s desire and intention to pay British 
exporters for the coal she has received, 
but the slow accumulation of Italian ex- 
change at the Bank of England, under 
the Anglo-Italian exchange agreement, is 
causing some anxiety as to how soon the 
increasing debts will be paid. South 
Wales firms which have sent large con- 
signments of coal to Italy are fighting 
shy of further commitments pending the 
clearing off of some of the debt, and 
now North-East Coast exporters are fol- 
lowing suit, and are now refusing to takc 
further orders. It is understood that 
the Tyneside exporting firms place the 
present indebtedness of Italy to them at 
about half-a-million. The result of the 
stoppage of export is that many of the 
collieries have been placed on short time, 
and one company, which owns five col- 
lieries, has decided to work them alter- 
nately, as it has been found impossible 
to keep them ali going at the same time. 
For the present, therefore, the business 
of North-East Coast collicries with Italy 
is being confined to the carrying out of 
old contracts. The total owing to British 
coalowners by Italy is now about a mil- 
lion and three-quarters sterling.” 

* * * 


B. Conway Taylor’s Interview 
With C. M. Schwab 

B. Conway Taylor, branch manager of 
the United States F. & G. with head- 
quarters in Baltimore from which he 
supervises five states, is one of the most 
capable of U.S.F. & G. field managers. A 
one-time newspaper reporter on the Bal- 
timore Sun, it is not generally known 
that Charles M. Schwab, the steel mag- 
nate, was instrumental in getting him out 
of the newspaper business. As Taylor 
tells the story it came about in this way: 

Taylor once interviewed Schwab and 
at the conclusion of the interview, the 
steel magnate who seemed to evince 
special interest in him asked how long 
he had been a reporter. “Seven years,” 
replied Taylor. 

“That’s plenty long,” said Schwab, “it’s 
time you were getting out and doing 
something.” Taylor took the tip and not 
long thereafter embarked on a career in 
the insurance business in which he has 
achieved marked success. 

x ok ok 


Three Insurance Men of One Firm 
in Public Life 


The three members of the insurance 
firm of Yackel, Rupp & Sleeth, Inc., in 
Syracuse, N. Y., are actively engaged in 
public affairs. Two members of the firm 
are now holding office and the third 
member, Frank A. Rupp, has been se- 
lected by the Syracuse Republican lead- 
ers as the candidate for city treasurer in 
the 1935 campaign. Syracuse is normally 
a Republican city. Mr. Rupp was born 
in Syracuse in 1895 and has been in the 
insurance field fifteen years. His two 
partners are Edward O. Yackel, who is 
supervisor from the 14th Ward, and Ar- 
loe L. Sleeth, supervisor from the 12th 


Ward. 


+. * 


Estate of Leo H. Wise 

The late Leo Henry Wise, who was 
a director of the United States Fire, and 
who was chairman of the board of the 
American Colony, which merged with the 
North Star, and who died last October, 
left a net estate of $967,000. Among his 
securities was a block of United States 
Fire stock. 

* x 


Savory’s Annual 


Authentic details of changes in divi- 
dends and issued capital and of net new 
business, expense ratio, etc., of leading 
British insurance offices are to be found 
in the new edition of Savory’s Insurance 
Share Annual, just issued in London. 

This compilation shows that six offices 
increased their dividends in respect of 
1934 while only one made a reduced pay- 
ment. The great majority maintained the 
previous year’s level. 















S. SHERMAN 


MAURICE 


Editor Maurice S. Sherman 

One of the most distinguished editors 
in the country is Maurice Sinclair Sher- 
man of the Hartford Courant, a daily 
newspaper which was established in 1764, 
and after all that lengih of life continues 
to be one of the most vital papers in 
the country. It has a circulation of 42,- 
(O00 copies. 

As Hartford is very much a center 
cf insurance, has some of the nation’s 
outstanding companies and numerous 
personalities who are in the front rank 
of insurance leaders it would be a de- 
cidedly unhappy situation if the editor 
of the morning paper of that city were 
radical, or cuckoo or went off on tan- 
gents in his daily discussion of eco- 
1omics, finance, mortgages, to say noth- 
ing about insurance. Upon all of these 
subjects, however, Sherman writes with 
authority and takes an attitude which 
pleases most of the readers of the Cour- 
ant. Whenever he starts to dictate an 
editorial he bases it on the slant which 
will be most helpful to the country in 
his viewpoint. 

As a long resident of Hartford he 
‘s particularly well posted relative to 
insurance matters and he has written 
many editorialized obituaries of insur- 
ance men which have an effective per- 
sonality slant because of his former ac- 
quaintance with the deceased. 

A Dartmouth man, Mr. Sherman be- 
came editor of the Springfield Union 
before he went with the Courant. He 
is a trustee of Carnegie Endowment for 
International Peace. 

Probably he has never written better 
editorials than those he recently wrote 
on the tax situation. Extracts from one 
of them follow: 

“Wealth has a way of distributing it- 
self, if left to its own devices, and of 
helping society in the process. When 
government steps in to tax wealth un- 
duly for its own purposes, the money so 
obtained only whets the appetite for gov- 
ernmental extravagance. By no means 
is the money distributed among the peo- 
ple. Rather are the people likely to be 
confronted by a still higher burden of 
taxation as a consequence of the gov- 
ernment’s feeling that it has more money 
to spend. The mounting costs of sav- 
ernment began with the imposition otf 
the income tax, which has been pretty 
steadily increased to pay the bills.” 

* * x 


Hobbies of W. H. Phillips 


W. H. Phillips of Wadsworth & Olm- 
stead, Aetna Life general agents, Syra- 
cuse, N. Y., has completed thirty years 
of representation of the Aetna Life and 
Affiliated Companies. He is 80 vears old. 
In a story about him The Aetna-Izer 
cites as his hobbies: 

“Going to Florida and prompt collec- 
tions.” 
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FIRE INSURANCE 


T. Ray Phillips Heads Blue Goose; 
Knowlan Made Grand Nest Officer 


Well-known Philadelphia Member Becomes Grand Keeper of 
Golden Goose Egg; Atlantic City Convention Draws 
280 From United States and Canada 


The annual meeting at the Hotel Mad- 
ison in Atlantic City Tuesday, Wednes- 
day and yesterday of the principal so- 
cial organization in fire insurance, the 
Blue brought a registration of 
280 insurance men and their wives. They 
came from all parts of the United States 
and Canada, the Toronto delegation con- 
sisting of ten and British Columbia also 
being represented. Wilfred Kurth, pres- 
ident of the Home Insurance Co., was 
one of the guests. The Blue Goose has 
a membership of nearly 7,000. 

The Blue Goose yesterday advanced its 
officers. T. Ray Phillips, Oklahoma City, 
heads the order, succeeding Samuel A. 
Mehorter of New York. Mr. Phillips is 
state agent of the America Fore, head- 
quarters at Oklahoma City, and has been 
prominent in Blue Goose for years. H. B. 
Leuty, Vancouver, is the new grand su- 
pervisor of the flock. J. Clark Buchanan, 
Los Angeles, is grand custodian of gos- 
lings. Ralph W. Hukill, Norwood, Ohio, 
is grand guardian of the nest. C. P. 
Helliwell, Milwaukee, continues as secre- 
tary. The new officer is Joseph R. 
Knowlan, Philadelphia, made grand keep- 
er of the golden goose egg, in other 
words, treasurer. 

Mr. Knowlan, who is a commander of 
an artillery battalion in the marine corps 
reserve and is also secretary of the In- 
surance Society of Philadelphia, is a 
member of Knowlan, Thorne & Co. suc- 
cessors to A. R. Schmidt & Co., Philadel- 
phia, publishers of Schmidt’s Surveys. 
Mr. Knowlan has for several years been 
a deputy most loyal grand gander and is 
a regular attendant at meetings of the 
New York City Pond. 

The next annual meeting will be held 
in Oklahoma City. 

Mehorter Presents Report 

Most Loyal Grand Gander Mehorter 
discussed the amity angles, saying that 
the Blue Goose has tremendous social 
potentialities which can do much in bring- 
ing about a better feeling in fire insur- 
ance. “We have a power for good which 
is almost unlimited,” he said. “We have 
found a way to make ordinary business 
routine far more pleasant than other- 
vise it would be,” was one of his com- 
ments. ‘ 

Among those introduced to the con- 
vention was Carroli L. De Witt, Eagle, 
Star & British Dominions assistant U. 
S. manager, who was one of the char- 
ter members of the Blue Goose. A re- 
port of the educational committee, Louis 
L. Law, Minneapolis, chairman, took a 
position against sending out of educa- 
tional matter as the field is now so well 
covered by insurance newspapers, com- 
pany publications and company direct 
mail. It was decided, however, to gather 
more historical records about Blue Goose 
activities from the start. 

Among those doing the most enter- 
taining are New Jersey special agents 
and delegates from North and South 
Carolina. Following a shore dinner 
Wednesday night the convention went 
to the Steel Pier, where there were 
many events. Wilfred Kurth, president 
of the Home, was toastmaster at the big 
banquet Thursday night. 

Revisions Proposed in Rules for 
Eligibility 

The jurisprudence committee of the 
Blue Goose, of which W. E. Mallalieu, 
general manager of the National Board 


Gor Se, 


of Fire Underwriters is chairman, rec- 
ommended at the grand nest meeting at 
Atlantic City that a resolution be passed 
reading in part as follows: 

“Resolved that it be a rule of practice 
in each pond to regard as ineligible any 
applicant on the payroll of a life or cas- 
ualty company who may perform a lim- 
ited amount of work for a fire company.” 

The committee decided that it did not 
consider eligible for membership a fire 
department chief or assistant fire de- 
partment chief. As to lawyers it is the 
committee’s opinion that “The eligibility 
of this group can best be determined by 
the field men with the understanding 
that only lawyers are eligible who are 
retained by the insurance companies 
provided they do not accept cases against 
fire insurance companies.” 

$700,000 Life Insurance Paid on Blue 

Goose Policies 

William T. Benallack of Detroit, chair- 
man of the life insurance committee, 
read to the Blue Goose convention the 
report on that subject. Since Blue 
Goose life insurance became effective 
nearly $700,000 has been paid to mem- 
bers or their beneficiaries. At the pres- 
ent time 2,321 members are insured. It 
was recommended that out of the sur- 
plus accruing due to life insurance ac- 
tivities a fund be created which can be 
used when ganders apply for delay of 
premiums or other similar accommoda- 
tion. 


Membership Cup Is Won by the 
Ohio Pond 


The Blue Goose membership cup was 
won by William J. Gilsdorf, most loyal 
gander of the Ohio pond and a resident 
of Columbus. That pond obtained 
seventy-three new members in the last 
year. Mr. Gilsdorf is state agent of the 
Insurance Co. of North America. 





Bennett Renders Opinion 
On Retaliatory Taxes 


Attorney General John J. Bennett, 
Jr., of New York, under date of August 
26, rendered an opinion to Superinten- 
dent of Insurance L. H. Pink on the 
subject of retaliatory taxes to be as- 
sessed under Section 33 of. the Insurance 
Law, relating to fire insurance premiums 
of Massachusetts companies. The opin- 
ion reads in part as follows: 

“Your specific inquiry is whether it 
would be proper for you, in assessing 
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retaliatory taxes under Section 33 on fire 
insurance business written in the so- 
called unprotected area and where no 
tax has been paid under Section 133 of 
the Insurance Law, to assess the entire 
tax against the original underwriter, and 
not attempt to assess the tax against 
the underwriter and reinsurers on a net 
retained basis. * * * 


“It is my opinion, in view of the pro- 
vision of the Massachusetts statute, that 
in assessing retaliatory taxes under Sec- 
tion 33 of the Insurance Law on pre- 
miums received by foreign insurers for 
fire insurance business, you should as- 
sesss at the proper retaliatory rate a 
tax on all premiums collected, including 
premiums received for reinsurance. 
Against the tax so computed you may 
give credit to the company for taxes due 
to fire companies under the provisions 
of Section 133 of the Insurance Law or 
under the provisions of city charteis 
and also give credit for taxes shown to 
have been paid by an original under- 
writer on account of reinsurance pre- 
miums so included. You may also give 
credit for taxes which are paid by re- 
insurers on premiums, on reinsurance 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kersey, General Agent 


Grorce Z. Day, Ass’t. General Agent 


U. S.—Statement December 31st, 1934 


PREMIUM RESERVE 

OTHER LIABILITIES . ' 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS. : ‘ 


Bonds & Stocks valued on New York Insurance Department Basis. 


- « « + See 
< aor 655,916.16 
10,450,430.63 

$12,769,738.08 


Securities carried 


at $623,574.46 in the above statement are deposited in various States as required by law. 





ceded to such reinsurers, such credits, 
of course, to be allowed only against 
retaliatory taxes imposed pursuant to 
Section 33 of the Insurance Law.” 





Illinois Code Situation 

Having been “on the scene” of the 
Illinois code fight for months until 
the legislature closed late in June 
Henry Swift Ives’ comments on the 
situation there are significant. Speak- 
ing before the convention of the In- 
ternational Association of Insurance 
Counsel he said: “In its final form, 
many of the objections of the casu-| 
alty and surety companies to the| 
original draft had been  eliminated.| 
However, it still contained many dubi- 
ous, bewildering and ambiguous sec-| 
tions, and its defeat was generally) 
welcomed. 

“Strange as it may seem, the or-| 
ganized agents and brokers of IIlinois| 
ardently advocated the code in its 
first form and continued their advo- 
cacy of it until the last. In doing this 
they were for the most part acting in 
direct opposition to the best interests 
of the companies they represented, 
and were endeavoring to dictate to 
these companies the laws under which | 
they would be permitted to operate in 
the State of Illinois. This attitude 
may be traced back to the fact that! 
the code provided for stringent) 
agents’ and _ brokers’ qualification| 
tests, something both groups desired.| 
In their efforts to gain this end, they| 
apparently ignored the interests of] 
the underwriters who carry the bur- 
den and pay the claims. These con- 
flicts of interest should be eliminated. 








B. A. LEHENBERG DEAD 
Bernard A. Lehenberg, 54 years 0 
age and vice-president in charge of tht 
agency department of Chris. Schroede 
& Son Co., of Milwaukee, died of 4 
heart attack at his home on Wednesday 
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The Automobile Manufacturers’ Asso- 
ciation annual publication, Automobile 
Facts and Figures, 1935 edition has been 
OT nt recovery marked the year 
1934 in the automobile industry. Produc- 
jon increased 44%, domestic retail sales 
gained 32% and foreign sales climbed 
76% over the preceding year. 

The use of motor vehicles expanded 
46% over 1933. 

Although the replacement market ab- 
sorbed practically all new vehicles sold, 
there appeared again a not inconsider- 
able number of buyers who bought a 
car for the first time. 

Employment rose 44% and payrolls 
expanded 597% above the previous year. 








Hourly wage rates were maintained in 
excess of the 1929 level. 

Taxes on motor vehicle owners climbed 
io unprecedented heights, reaching one 
billion two hundred million dollars. 

5,065,000 Persons in the Industry 

1,121,745 persons are engaged in auto- 
motive distributing and service trades. 

4117000 persons were supported by 
Federal and State highway employment 
in July, 1934. 

5,065,000 persons are employed directly 
or indirectly in the motor transport in- 
dustry. This is 12% of those gainfully 
employed. 

In motor vehicle fatalities 31,363 per- 
sons were killed. The auto itself was 
primary cause for 29,323 deaths; railway 
collisions for 1,437. Other deaths were 
caused through street car collisions and 
motorcycles. 

Capital invested in automobile manu- 
facturing totaled $1,281,312,000. Of this 
$959,112,000 is in car manufacturing and 
$32,200,000 in truck manufacturing. 

In 1934 48.000 motor trucks were oper- 
ated by railroads and subsidiaries. 
3,064,800 carloads of automotive freight 
paid railroads $365,021,000 in 1934. 

Motor trucks haul 45% of livestock re- 
ceipts in 1934. : 

25,975 fleet owners operate 772,000 mo- 
tor trucks. 








pea 







Motorists in twenty-four states pay 
general retail sales taxes. 

The total registration fees by states in 
1934 amounted to $312,929,000 for motor 
vo hicles. . 

State gas taxes reached $565,027,000 for 


Facts and Figures on 
Automobile Production 


The leading moor car flects have the 
following cars: American Telcphone & 
Telegraph Co.—12,970 trucks, 4,060 pas- 
senger cars; Standard Oil of N. J—12,- 
000 trucks, 4,000 cars; Railway Express 





the ween, Agency—12,000 trucks, 221 passenger 
Thirty-six states levied no general “*3? Standard Oil of Indiana—6,656 
property taxes for state highways in trucks, 1,637 passenger cars. 
1933. Borden’s and National Dairy Products 
Automobile Installment Financing 
(Figures from National Association of Sales Finance Companies) 
Com- Pass 
mercial and 
Item Passenger Cars ———— Cars Com. 
No 1929 1932 1933 1934 1934 1934 
Average Note Purchased 
a ERAS Ree Pare eran eer 595* 546* 516* $519 $859 $551 
D Ce Tp ni wknamk wena ctaka cues tdines be 296* 241* 220* 216 386 227 
i. Pe eee euie caer sees 327 629 369 
Average Loss Per Repossessed Car 
ae. ER ee ree eee $65 $53 $64 
- SR tanudidAla anon aGincainaeede nen cue nae 44 70 45 
CS i a how 6bao keene nasus dudes ieaet 63* 59* 42* 49 61 50 
Percentage of Repossessions 
7 New cars with recourse. .....cccccsccceccs aN: gee 2.0% 7.79% 3.0% 
S RW CRS DO PB iivoicdcbsicocvicdanecce ane ward 2.7% 5.6% 2.8% 
a! ern eae 3.0% 5.7% 2.8% 2.3% 7.3% 2.9% 
ee ee ee ee ee ones “- oewe 7.39% 14.0% 8.0% 
ee ee ee eee ree ete eT 6.0% 8.9% 6.1% 
Rw GS See eee 5.6% 13.1% 7.8% 6.8% 13.3% 7.2% 
13 Skips Per 1,000 Transactions.............. 2 5 4.6 2.1 3.3 2.2 
Installment Paper Ratios 
ae ee ere oe atea ey 32.6% 59.9% 37.6% 
ao SO Ee SR, Po Sok diva cecécdenccnes tia iia edhiaca 12.2% 31.5% 14.6% 
a. aos | errr eee 14.9% 21.9% 12.9% 24.3% 50.4% 28.6% 
17 Under 331/3% down payment, new....... “ees Gite cane 10.7% 38.4% 17.0% 
18 Under 40% down payment, used.......... etied ‘iin ae 19.0% 28.8% 20.5% 
19 Under above % down payment, total...... 8.0% 13.7% 11.6% 14.2% 35.4% 18.4% 
2 FEW BO DH GE I cin oe 50 c6 en cceniecs 54.0% 36.5% 41.6% 36.4% 51.0% 44.0% 
Zt. TW CAF POGUE Fh OE GORME. .cccccccecceseccs 70.0% 56.6% 62.5% 59.2% 69.9% 64.5% 
Recourse on Used Car Paper 
22 Companies taking all with recourse........ 38.0% 29.1% 26.6% 33.3% 54.6% 
23 Companies taking part with recourse...... 56.2% 60.8% 65.6% 52.8% 36.4% 
24 Companies taking all or part recourse..... 94.1% 89.9% 92.2% 86.1% 91.0% 
Per Cent Sold on Installments 
2 Te. MN ce nckeiaed oaks staneubav.eckeds 62.6% 54.6% 56.8% 54.6% 52.6% 54.40% 
RR Ginn 6.06666. 00 cs cacceckscasdeeansen 65.1% 47.0% 56.8% 58.1% 55.7%  57.9°% 
Pe RR RA Ae See Sr aioe eae or 64.0% 48.6% 56.8% 56.8% 54.0% 56.6% 
Per Cent Trade-Ins : 
ee ee ee er re ere re 72.5% 88.7% 85.8% 77.7% 55.8% 74.7% 
2 Che OURS OF WE. GONG i oss cccccsecdcceces 45.5% 47.7% 51.5% 47.8% 40.5% 47.3% 
30 ©All trade-ins % of new cars sold..-........127.1% 175.6% 177.5% 159.6% 91.3% 150.4% 
31 Used cars sold % of new cars sold....... 128.6% 185.9% 178.0% 171.2% 87.6% 160.1% 
32 Used cars junked % of trade-ins.......... 9.2% 14.3% 12.9% 7.1% 10.4% 8.1% 


* Includes some commercial vehicles. 


NOTE: Items 25 to 32, Automobile ‘dealer data obtained through courtesy of National Automobile 
Dealers’ Association by questionnaire submitted to its members. 








During the past three years twenty- 


U. S. Manufactured 2,869,963 Motor two states have reduced their license 
Vehicles fees. 
The following are the official 1934 fig- Motorists pay one out of every eight 
ures in the automobile industry: tax doilars. 
Pees: Climate Sates and Canada) q.ois.<o.ccciisis vce o0scaccdseccesscecseseensans 2,869,963 
_ FOOMEMOS COLE, 0.00:0.00 50s 0:0:9:000008eht0, 500 NE. es otc ation erens 599,39 
Wholesale Value, Motor Vehicles, Parts and Tires........+.eceecescceccccccsccecs $2,493,198,716 
yes ee eee re $1,204,376,351 
Trucks (United States and Canada)..........cscececccceccsccecs 332,913,985 
Parts sold by motor vehicle manufacturers...........++e0+eee eee 203,411,380 
Replacement parts, accessories, tires and service equipment...... 752,497,000 
Foreign Sales of American Motor Vehicles............ccccccccccccccescccccccces 427,374 
ES SS EI AS EA ONE IE FFP OPE REE IE 24,913,403 
ET CCRT T Te URS i's sisi. dh hee eemecnne 3,409,335 
Motor Vehicle Manufacturing Business in United States 
Capital invested (net tangible assets) in car and truck factories. ..$1,281,312,000 
Number employed in car and truck factorics............e+eeeeee 273,163 
Wages icine atink eh waledada wa eics eee eae cea Saneen $ 371,947,239 
_ Number employed directly and indirectly..............eeeeeeeees 5,065,000 
Number of Passenger Car Dealers in Unsted States... ...ccccccccccvessecercesos 35,977 
Number of Workers in Sales and Service (1933).......ccceeseeececceceeeeeenees 1,121,745 


2,000,000 Vehicles Scrapped Last Year 
Here is some additional data: 
Ninety-five percent of cars sell for less 
than $750 wholesale. 
Farmers use 26% of all trucks. 
A 1934 used cars 26% were 1929 mod- 
els, 


arene used car price in 1934 was 
Average life of cars is 814 years. 
. £900,000 motor vehicles were scrapped 
in 1934, 
Of the 24,933,403 motor vehicles regis- 
ng last year 21,524,000 were passenger 
Ts, 


5.035,000 motor vehicles are on farms. 
my motor taxes climbed to a new 


Automotive products pay 74% of all 
fderal excise taxes. 


each have no more than 6,000 trucks and 
more than 700 passenger cars. 

There were 113,130 motor buses in the 
U. S. last year. 

Foreign sales of motor vehicles of U.S. 
design were 427,374. Leading American 
export market outside of Canada was 
Union of South Africa first for passen- 
ger cars; and Japan first in U. S. motor 
truck shipments. 

15% of American motor vehicle pro- 
duction is sold outside of the U. S. 

The U. S. and Canada have 77% of 
the world motor output. 

New York City registers 656,000 motor 
cars and 113565 motor trucks. Chicago 
registered 368,555 motor cars and nearly 


49,000 motor trucks. 





been reduced over 25% and says that 


BALANCE REPORTS IN ONTARIO 





Supt. Foster Shows Drop of Over 25% 


in Delinquent Balances Since Re- 
ports Started June 30, 1934 


Compulsory reporting of agents’ over- 
due balances every three months to the 
Insurance Department of Ontario is 
proving successful in cutting down the 
outstanding volume of earned but un- 
paid premiums, according to Insurance 
Superintendent R. Leighton Foster in a 
report to the members of the special 
committee of the Association -of Super- 
intendents of Insurance of the Provinces 
of Canada. Presenting figures covering 
five quarters from June 30, 1934, to and 
including June 30, 1935, Superintendent 
Foster shows that unpaid balances have 


“this marked improvement would seem 
to indicate that the calling for the re- 
turns has had a beneficial effect on the 


business.” 


On June 30, 1934, reports were received 
from 244 companies showing outstanding 
balances of $402,139 and on June 30 of 
this year 248 companies report unpaid 
balances of $255,738. General agents 
started submitting reports on September 
30, 1934, giving $42,141 as the amount 
outstanding. The June 30, 1935, reports 
show this amount reduced to $12,658. 
These reports are received from about 
ninety general agents. 

Fifteen months ago there were 1,081 
agents reported as being delinquent in 
the payment of balances. This total was 


reduced to 900 by the end of June this 
year. 
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Bair Asks Agents to 
Analyze Own Position 


POINTS TO CURRENT TRENDS 
National Ass’n Officer Talks of Company 
Relations, Mixed Agencies and 
Views of Big Buyers 














Kenneth H. Bair of Greensburg, Pa., 
chairman of the executive committee of 
the National Association of Insurance 
Agents and in line for the presidency 
when the National Association meets 
next month at Rochester, N. Y., ad- 
dressed the Minnesota association con- 
vention last Friday at Hibbing. Without 
reviewing in detail problems of the agen- 
cy field he asked the producers to “take 
stock” and to study their own positions 
to see whether they are doing their best 





KENNETH H. BAIR 


to promote the interests of their as- 
sureds and stock insurance. 

Admitting that the agency system has 
its weaknesses through the presence of 
many agents who do not adhere to high 
principles Mr. Bair said that the com- 
panies have it within their power to im- 
prove agency standards by being more 
careful in the selection of their repre- 
sentatives. Turning next to the question 
of companies acquainting agents with 
contemplated changes in rates and ask- 
ing their assistance Mr. Bair said: 

“More than one time we have been 
cordially invited by our companies to 
keep our fingers out of the rate making 
pie. We are told that that is a sole 
company function and no concern of ours. 
We have been told that companies can- 
not afford to take their agents into their 
confidence because there are agents who 
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will take advantage of them if they do. 
We counter that if companies would con- 
cern themselves with appointing only 
trustworthy agents, they could afford to 
take us into their confidence and supply 
us with facts and data which would jus- 
tify rate increases to our own satisfac- 
tion and so enable us to go forth and 
sell with confidence. 

“It is fundamental that the foundation 
of successful selling rests on confidence 
in the goods to be sold. We do not want 
to intrude on the rate making functions 
of the companies, but we must be con- 
vinced of the integrity of their rate mak- 
ing processes and their loss experience 
records must be unquestionable before 
we can sell their contracts to the public. 

Fire Companies Need Agents’ Aid 


“The fire insurance companies we 
represent find themselves in an unusually 
happy position which, paradoxically 


enough, they cannot enjoy, for fear that 
their splendid experience of last year 
and the present year to date, will lead 
to a public and departmental demand 
for lowering rates. 

“The National Board chart for 1934 
shows a sharp dip downward in loss 
ratio to 41%, equalled in its history only 
by the record for the years 1863 and 
1919. They are going to need all possible 
assistance from their agents in demon- 
strating to the people and to the de- 
partments that no drastic reduction 
based on the experience of a single year 
or a two year period can be made with- 
out jeopardizing company solvency—and 
loss paying ability. It is the long haul 
that counts. 

“Agents generally will be inclined to 
do their bit in the fire companies’ be- 
half, but they undoubtedly would do it 
more enthusiastically and with a better 
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grace if these same companies 
a more sympathetic attitude toy, 
agency problems, and curtailed hoe 
office, wholesale and overhead oa 
operations. ’ 
“Fire and casualty companies 


di Splaye 


: A Ae cop. 

cerned alike with what may be Sie 

the new mutual competition Som 
c fe 


months ago the president of the West 
Underwriters Association pointed 2 
that whereas formerly it was the dine 
writing mutual that was aggressive os 
the concerted drive of agency mutuals, 
to plant with stock company agents 3 
making itself evident. : . 
“There is no doubt that the pendulyy 
of mutual competition has swung sharp. 
ly, and that the companies are se 
more disturbed at the present time with 
the efforts of the agency mutuals to en 
ter established stock company agencies 
than with direct writing. ‘ y 


Opposes Mixed Stock and Mutual 
Agencies 

“oc e . 

Are we going to take into our agen. 

cies, built upon stock insurance, the type 
of company fundamentally opposed 
the principles of stock company ingy. 
ance? Are we fair to the stock com. 
panies we represent if we divide oy 
allegiance? Are we fair to our assured 
by offering two types of protection? |j 
the mutual insurance is just as good a; 
the stock in every way and at less cost 
then why should an agent not sell my. 
tual insurance to all his clients? |p 
turn, if it is not as good, then why should 
he sell it to any? 

“It has been said, truly, that these 
agency mutuals are not building up their 
own agency forces half as much as they 
are trying to reap the rewards of the 
businesses stock companies have built, 

“For my part, I feel that we must 
stand firm; that we must not deviate 
one iota from the principles of stock in- 
surance and allow the other type to 
capitalize either on stock agency con- 
tacts of its officials, or on the temptation 
to retaliate for stock company neglect 
of our rights. Our grievances are many, 
and we believe that our cause is just, 
but let us fight them out to the last 
ditch if necessary within our own fan- 
ily, and let the mutuals establish their 
own agencies, irrespective of us. There 
l'es the way of fair competition in busi- 
ness. 

Attitude of Big Buyers 


“No stock taking of our business 
would be complete without taking into 
consideration the big buyers of insur- 
ance, who are organizing throughout the 
country, and many of whom seek to es 
tablish direct relationship with the com- 
panies. It has been indicated on the 
part of the fire companies that they are 
receptive to these overtures. Not long 
ago, one of the leaders in the buyer’ 
group movement wrote to National As- 
sociation headquarters, saying that un- 
less the producers indicate an increased 
interest in the forms they sell, and the 


(Continued on Page 24) 
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Fire Prevention Week 
Literature Available 


PREPARED BY THE N.F.P.A. 





ks 

Posters, Leaflets, Blotters, Handboo 

cud Pasigidate Now Ready for Quan- 
tity Distribution 





The National Fire Protection Associa- 
tion this week announces the prepara- 
tion of a number of items of fire preven- 
tion literature, posters, blotters, ete., for 
use in connection with the 1935 Fire I re- 
vention Week campaign, October 6-12. 
This material is intended for quantity 
distribution and for the use of campaign 
committtees and can be supplied to all 
those interested in movements to reduce 
the fire waste. While the N.F.P.A. would 
prefer to make a general free distribu- 
tion of the literature, its limited finances 
preclude this and charges must be made 
to cover the cost of quantity distribution. 
Following is the material available at 
N.F.P.A. headquarters, 60 Batterymarch 
Street, Boston. 

Poster. A striking two-color Fire Pre- 
vention Weck Poster, 12 x 16 in.—“What 
Would Fire Mean to You” — Sample 
copies, gratis, $1.00 per hundsed, $7.50 
per thousand. The panel at the bottom 
of this poster may be used for local im- 
printing if desired. Imprinting may be 
done by the purchaser or -will be done 
by the N.F.P.A. at the following prices: 
one thousand or less $2.50; each addi- 
tional thousand $1.00. 

A special edition of the poster, printed 
cn substantial cardboard, will be sup- 
plied instead of the paper poster on re- 
quest, at $3.50 per hundred, $30.00 per 
thousand. 

“Crush Your Cigarette” is another two- 
color poster (same size and price as 
above, except that poster can be fur- 
nished on cardboard only on special or- 
der) suitable for use in connection with 
Fire Prevention Week. Sample on re- 
quest, 

Leaflet and Blotter 


Leaflet. A striking flyer, in red and 
black, 6 x 9 in., telling the story of Fire 
Prevention Week in condensed form, and 
giving the essential rules for fire safety. 
Intended for public distribution in 
schools, etc. Sample copies gratis, 50 
cents per hundred, $3.50 per thousand. 

Fire Prevention Week blotter. “Help 
Prevent Fire”. A new item this year, 
printed in two colors on a white blotter 
of good quality, 34% x 8% in. Effective 
for general distribution and as an enve- 
lope enclosure. Price $1.00 per hundred, 
sample on request. There is space at the 
bottom of the blotter for local imprinting 
if desired. Imprinting may be done by 
the purchaser or will be done by the 
N.F.P.A. at the following prices: 500 o1 
less $1.00, each additional hundred 10 
cents. 

Fire Prevention Week Handbook. This 
is the sixth edition of a fifty-page illus- 
trated handbook going into all phases of 
Fire Prevention Week and clean up cam- 
paigns. It is intended primarily for the 
guidance of committees and others plan- 
ning Fire Prevention Week. It is also 
valuable to teachers and school superin- 
tendents interested in school fire preven- 
tion exercises. Price 15c. per copy, $10.00 
per hundred. 

Facts About Fire. A 1935 twenty-page 
supplement to the Fire Prevention Week 


handbook. This pamphlet contains mate- . 


rial valuable for preparation of speeches, 
newspaper publicity, and radio broad- 
casts. Price 5c. per copy, $3.50 per 
hundred. 

Fire Prevention Exhibits. A sixteen- 
page pamphlet reproducing 22 photo- 
graphs of successful state and county fire 
exhibits, window displays and other ex- 
hibits used to dramatize fire prevention. 
Price 10c. per copy, $7.50 per hundred. 

Selected Demonstrations for Use in 
Fire Safety Education. An attractive 
thirty-two page pamphlet, sixty-three il- 
lustrations, presenting a selection of ef- 
fective methods used in fire prevention 
demonstrations. Reprint from January, 
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Refreshing hot-weather menus 
... tall, frosty drinks .. .cool comfort 
in a restful, club-like atmosphere 


Uti 


Golden Hill 


RESTAURANT 
Fulton and William Streets 


In the parlance of the day, Childs 
Golden Hill “has everything.” 
Convenience. . .Fine food, appe- 





other liquid cheer by master mix- 
ers. . .Skillful service. . .And a 
cozy, club-like setting which will 
delight you. Try the Colonial 
Room for new enjoyment of any 
meal. . .Join your friends in a 
semi-private room, if you wish 
. + Or drop in for a quick snack 
at the Lunch Bar. . .You’ll be 
assured of delicious food, quality 
beverages and friendly interest— 
always. Get acquainted soon! 





. - And after business hours, 
WINE, DINE and DANCE at CHILDS 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


SPANISH GARDENS 
12 East 59th Street 





FOUNTAIN ROOM RAINBOW CLUB 
Broadway & 73rd Street 103rd St. & Broadway 


No cover charge at any time—Childs Usual Moderate Prices 
-THE NATION’S HOST FROM COAST TO COAST- 
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Lintner Leaves H.O.L.C. 
To Head Branch of Peay 





A. L. LINTNER 


A. L. Lintner, chief of the insurance 
division of the Home Owners Loan Cor- 
poration, has resigned, effective Septem- 
ber 1, in order to open in Washington 
and manage a branch of the Pearl Amer- 
ican fleet. Other companies in the group 
are the Monarch Fire of Cincinnati and 
Eureka-Security of Cincinnati. Before 
going with the Government Mr. Lintner 
was with the Western department in 
Chicago of the Hartford Fire. 

Born in Humboldt, Kan., September 9, 
1912, Mr. Lintner was graduated from 
the Topeka high school in June, 1929, 
He did not go to college but went to 
Chicago in the fall of 1931, entering the 
employ of the Hartford Fire in its West- 
ern department and taking the special 
course in fire insurance at Northwestern 
University. He went to Topeka early in 
1933 and in October received the ap- 
pointment as head of the HOLC insur- 
ance division. 








NORWICH UNION FIELD CHANGES 





C. E. Brainerd Transferred From Ohio 
to Home Office as Agency Superin- 
tendent; J. A. Neilan Promoted 
In connection with a rearrangement of 
the supervision of their Ohio field the 
Norwich Union Fire and the Eagle Fire 
of New York announce that effective 
September 1 C. E. Brainerd, state agent, 
will come to the New York home office 
and the eastern and western parts of 
Ohio will be made separate fields, each 

in charge of a state agent. 

Mr. Brainerd becomes agency super- 
intendent of the Western and Southern 
departments. He was agency superin- 
tendent of the Western department when 
he was sent to the Ohio field three years 
ago as state agent. Since then, however, 
W. M. Frank, general agent in charge 
of the Western department, has been 
given charge of the Southern department 
also, and in the handling of this large 
territory he needed an assistant. : 

J. A. Neilan, formerly an examiner in 
the New York office, and recently a spe- 
cial agent in Ohio under Mr. Brainerd, 
is made state agent with supervision over 
the western Ohio territory. Rex J. 
Klinkenborg, heretofore state agent in 
North and South Dakota, is transferred 
to take charge of the eastern Ohio field 
with the title of state agent. 





1935, Quarterly. Price 25c. per copy, 
$12.00 per hundred. 

Keep Your Home from Burning. A 
two-color folder designed for genera 
distribution to homes. The last page 1s 
left blank for special imprinting if de- 
sired. Sample copies gratis, $1.50 per 
hundred, $7.50 per thousand. (Imprinting, 
if desired, at additional cost.) 
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The horse has rendered to mankind a service beyond computing 

speeding his communications and facing death in his battles. dumbly begging in return, with gentle, pleading eyes, naught save a 
little care and the plainest of rations. 

Surely, if ‘‘patient endurance is Godlike,” there must be Gn equine heaven with tender grass and gentle breezes to reward the 


Jong suffering patience and loyal endurance of ou ancient friend. the horse. 













. ploughing the ground, harvesting his food, carrying his burdens, 
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L. F. Goulé, of the Germania-N. L., de- 
ceased since December, 1918, who was a 
special agent for twenty years and then 
came to the home office as general agent, 
becoming successively assistant secretary 
and secretary, was one of the ablest un- 
derwriters of his time. He told me one 
time that when he was a young man in 
the field and agents annoyed him by 
telling him that he did not have to look 
at that and that and that risk, when he 
showed agents his inspection slips, that 
he replied as follows, being somewhat 
irreverant religiously: “If the Lord him- 
self and the whole category of saints 
told me not to inspect those risks, I 
would inspect them anyway. These slips 
are orders to me from the company to 
inspect, and I am going to inspect them, 
come hell or highwater.” 

I personally have often felt that way 
myself under similar circumstances, but 
often could not express myself forcibly 
with agents that I did not know so well, 
but I have attacked the subject from 
another angle, by intimating to an agent 
that, being my friend, presumably, he 
would not want to work me out of my 
job by eliminating my inspection work, 
thus making my usefulness to the com- 
pany less, I stated that the more slips 
the company sent the better it was for 
me in holding my job; that the more 
slips they sent the better I liked it. In 
similar strain, I have told fellow fieldmen 
(not of my company) who complained to 
me about having so much work to do, 
that they should rejoice instead of sor- 
1owing, as the more work they had to 
do, the better it was for them for if 
there was little or no work, their posi- 
tions would be less important or there 
would be no position at all to fill. 

I have always felt happiest when I was 
head over heels in work, and I think the 
happiest times were when I had charge 
of the entire State of New York, Ver- 
mont and a large part of Ontario, Can- 
ada, for the Germania. I also did adjust- 
ment work. Later on I had charge as 
manager for the whole of Canada and 
also Cuba (though I did not travel there). 
When at the home office, first as general 
adjuster, pro tem, and then as general 
agent, I supervised all the Eastern ter- 
ritory. 

* * * 
In Defense of My Penmanship 

Calling on one of my agents recently, 
my wife and daughter being with me 
on the trip, for the first time in twenty- 
five years, the lady manager evincing a 
desire to meet my wife, entertained her 
while I was out with the agent for sev- 
eral hours. I have never made a practice 
of forcing my wife on an agent’s office, 
but in this case, and, under all the cir- 
cumstances | made an exception. My 
wife told me that night that this lady 
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of the ROAD 


had asked her whether she could read 
my love letters when I was courting her, 
to which she replied that she could read 
them, because she wanted to, and, that, 
anyway, typewriters were not in vogue, 
as now; also that my penmanship was 
Spencerian those days. The lady stated, 
after asking this question, that she had 
difficulty some times in reading my hur- 
ried writing, forgetting that much of my 
correspondence is written away from any 
office or typewriter and sometimes even 
on trains and many times filling in the 
time that is lost waiting at an agent’s 
office. 

I got a letter once from an agent who 
said he could not read what I said, but 
that he presumed what I wanted was 
money, and enclosed his check in full. 
I wrote him that as long as he could 
read as well as that, he read well enough 
for me. The real psychology is that 
many agents don’t like to get letters, 
and even if they can read them, they say 
as an excuse that they can’t read them. 
If it were typewritten, they wouldn’t 
answer any quicker, or would find some 
other excuse for not replying. Another 
thing is that the human business eye has 
become so accustomed to typewritten 
characters that it rebels against long 
hand, however well written. I get some 
awful scrawls from the very people that 
complain when every letter isn’t type- 
written. 

I have even lived through many years 
when it was not considered proper to 
write customers in mercantile lines by 
typewriter. And anyway, many people 
lie awake nights trying to think up 
something to find fault about. 

However, I am now writing letters to 
my personal friends by typewriter, when 
I have the time, and even then, some, to 
have something to say, have some fool 
remark to make, like, “I observe that 
your penmanship has improved greatly.” 
If I didn’t write them at all, they would 
also kick. And many of my friends, and 
others, who read this need not take the 
trouble to write me about it. Let them 
remember that the worst penman were 
the really great like Napoleon, Horace 
Greely and others, and that the signa- 
tures of many, who don’t write longhand 
are like hieroglyphics, even among insur- 
ance men. 

Not that a man has to be great to be 
a rotten penman, nor that a good pen- 
man is necessarily mediocre in other at- 
tainments. I used to take prizes in 
school for beautiful sharp steel pen pen- 
manship, but later on my penmanship 
deteriorated when I went on the road 
and had to write hurriedly in pencil or 
on poor paper with poor ink and worse 
pens in smal! tank towns, as I had too 
much to do to allow correspondence to 
accumulate. The National Liberty en- 
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couraged its fieldmen to write replies on 
bottom of letters in pencil, and said, “it 
is all right, we can’t read your remarks 
and it saves you a lot of time.” 
* * * 
A Prize-Winning Costume 

My brother, the architect, whose sum- 
mer residence is at Torrington, Conn., 
recently won first prize for comical get- 
ups at a country festival, by riding into 
town on a hot day, in a farm sleigh, the 
runners being mounted on roller skates, 
and he and his wife clad in heavy furs. 
Nobody thought up anything funnier 
than that, it seems. 

* * & 
What? No Indian Chiefs? 

Recently some pseudo-professor, poor- 
ly posted, wrote an article in the metro- 
politan press that there were no Indian 
chiefs. I wonder whether he has ever 
read of Osceola of the Seminoles whom 
the U. S. couldn’t conquer, until he was 
captured by treachery when he came into 
the American lines under a flag of truce ? 
Or how about the great Tecumsey (“Te- 
cumtha”) the Indian ally of the British 
in the War of 1812, or the great Pontiac, 
of Pontiac’s War, or Chief Brant (They- 
endenaga), chieftain of the Iroquis Con- 
federacy, who had to check some of the 
savagery of the British and Tories in 
the Mohawk Valley, which ran red with 
blood in the Revolution. 

* * * 
Why Not Central Heating 
For Dwellings? 

I read recently that Penn Yan, N. Y., 
in the Finger Lakes section of N. Y., on 
Keuka Lake, has a central heating sys- 
tem for its dwelling section. The city of 
Lockport had a central heating systein 
for part of its dwelling section be- 
fore 1894, over forty years ago. In larger 
cities they have had central steam heat- 
ing system for business sections for 
many years but I have often wondered 
why this system has not been applied in 
dwelling parts of large cities, like New 
York or Brooklyn, so that citizens could 
turn on heat at will, like electricity, gas 
or water, obviating the economically 
wasteful system of every dwelling having 
its own heating unit. 
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John P. Frazier 10 Years 
With the Travelers Fire 


John P. Frazier, manager of the Phila- 
delphia office of the Travelers Fire, has 
completed ten years of service with the 
company and has been in insurance for 
thirty years. Starting in June, 1905, he 
traveled in Eastern states as_ special 
agent for several companies and resigned 
as assistant secretary of the Insurance 
Co. of the State of Pennsylvania in 1925 
to join the Travelers Fire when the com- 
pany was being formed. 





Los Angeles Defeats Plan 
To Write Own Fire Risks 


At a meeting August 22 of the board 
of supervisors of Los Angeles County, 
Cal., the setting up of a reserve fund 
enabling the county to write its own fire 
insurance was urged by Supervisor Her- 
bert C. Legg, who protested payment ol 
the second installment of the annual pre- 
mium on county fire insurance policies 
of $16,112,000. The premium installment 
amounted to $60,420. “The county ha 
paid $605,803 in premiums on fire insut- 
ance and has received back on_ policies 
only $53,407,” Legg declared. The boar! 
of supervisors, however, with only Legg 
dissenting, voted to continue the prac- 
tice of buying insurance from compa 
nies. 
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HE same difference that exists 
| ee old-fashioned luggage 
and up-to-date traveling equipment 
exists between the old-fashioned 
Tourist Baggage policy and modern 


Personal Effects Floater coverage. 


Today, ordinary activities continual- 
ly subject personal belongings to 
damaging and destructive hazards. 
At restaurants, hotels and country 
clubs they may be damaged, lost 
or stolen; they are similarly endan- 
gered while being transported or 


while at the laundry or cleaners. 


A Personal Effects Floater policy in 
a Company of the Royal-Liverpool 
Groups will protect an insured 
against losses of this type in prac- 
tically all situations away from his 


permanent residence. 







COURTESY PAN AMERICAN AIRWAYS, INC 


PERSONAL EFFECTS - 


insurance is needed by every one— whether or not 









he travels. For information regarding up-to-date un- 





derwriting and selling facilities for Personal Effects 





insurance and other Inland Marine lines, write to 


ROYAL; LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. 7 CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. e THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. QUEEN INSURANCE COMPANY OF AMERICA 
FEDERAL UNION INSURANCE. COMPANY e@ THE NEWARK FIRE INSURANCE COMPANY ¢ ROYAL INSURANCE COMPANY, LTD. © STAR INSURANCE COMPANY OF AMERICA 
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C. A. Harnett’s Compulsory Ins. ‘Talk 
Rapped by General Brokers’ Spokesman 


Criticizing the speech made last week 
by Charles A. Harnett, state 
sioner of motor vehicles, before the New 
York State Volunteer Firemen’s Asso- 
ciation, advocating compulsory automo- 
bile insurance as a protection for victims 
of motor vehicle accidents, Harry K. 
Weiss, insurance broker and member of 
the editorial board of the General Brok- 
ers’ Association of Metropolitan District, 
Inc., made public a letter sent to the 
Commissioner. 

“Careful analysis of the practical work- 
ing of compulsory automobile insurance 
and a study of the effects of such a law 
in the state of Massachusetts,” writcs 
Mr. Weiss, “clearly reveal the fact that 
the evils which would inevitably crop 
up from the enactment of such a mea- 
sure outweigh its advantages. Citation of 
figures showing that from the ‘night of 
the Boston Tea Party to the close of 


the World War, America’s losses in all 
its wars were less than the decade from 
1925 to 1934’ do not prove that if com- 
pulsory automobile insurance were in 
force, that accidents would decrease. 


commis- 


Mass Experience 


“Rather, the experience in Massachu- 
setts has shown that from 1926 to 193, 
inclusive, there was an increase of 40% 
in automobile fatalities while the regis- 
tration of cars increased slightly. The 
psychology of compulsory insurance en- 
genders a reckless disregard of the safe- 
ty of pedestrians by insured motorists. 
Granted that the increase of fatalities 
and injuries due to motor vehicle acci- 
dents is alarming, the first essential 
should aim at means of decreasing this 
loss. Any legislation which merely com- 
pels the driver to carry insurance, but 
does nothing to reduce the number of 
accidents is an indirect and futile at- 
tempt at the solution of this problem 

“Under the present mode of voluntary 
insurance, companies are continuously in- 
stituting safety drives, both individually 
and collectively, in eliminating accidents. 
Company inspectors and engineers are 
constantly supervising their risks, espe- 
cially the larger fleet of cars and trucks 
they insure, as contrasted to compulsory 
insurance, where the company would be 
eventually compelled to insure drivers, 
no matter how reckless they may be or 
how poor their accident experience has 
been. Under existing conditions in this 
state, companies are able to decline or 
cancel their policies, thus being able to 
exercise some disciplinary control over 
the “highway cowboys.’ 

“At first blush, it does appear that a 
great injustice is inflicted upon the 
widow and orphans of the breadwinner 
of a family killed in an automobile acci- 
dent who are unable to secure pecuniary 
damages because of the financial irre- 
sponsibility of the driver. Everyone’s 
sense of justice would dictate that some- 
thing should be done and the obvious 
answer is automobile liability insurance. 


Yet injury by automobile does not neces- 
sarily imply that the insured party will 
collect. Only if it can be proven that 
the driver of the car was negligent can 
the court award damages. 

“The theory of negligence, as proved 
in our courts, resolves itself to the skill 
of the attorney in manipulating witnesses 
and evidence and in the delivery of im- 
passioned addresses to the judge or jury. 
The uncertainty of establishing negli- 
gence and its complete absence in a large 
percentage of cases, would thus preclude 
in many instances financial relief to the 
victims of automobile accidents. It would 
be impractical to release this negligence 
feature from liability insurance so that 
any consideration of compulsory automo- 
bile insurance must include the practice 
of the law as a bar to recovery. 

Legal Fraternity Approves Law 

“The legal fraternity is heartily in 
favor of the legislation since it enlarges 
the lucrative field of negligence practice 
in automobile accidents. Judged by the 
experience in Massachusetts, a host of 
ambulance chasers, unscrupulous doc- 
tors and lawyers would reap a rich har- 
vest in this state if the law were enacted. 
Courts would be crowded with cases 
where the slightest injury or property 
damage would be exeraggerated to the 
statutary limits of the insurance. Know- 
ing that insurance is compulsory, not 
only would the motorists inflicting the 
damages be completely lax in telling the 
truth and cooperating with the company, 
but it would make the public more claim- 
minded; its outlook would be so preju- 
diced that no matter how slight the cas- 
ualty or how blameless the driver, it 
would be felt that the insurance company 
will gracefully. and liberally dispense 
monetary returns for the injury done. 

“Much can be said about the rights 
of motorists in being compelled to take 
out insurance and the increase of in- 
surance rates which would inevitably 
follow from the greater claim-conscious- 
ness of the public.” 


K. H. Bair Talk 


(Continued from Page 18) 





rates charged, the insurance buyers will 
look elsewhere.” 

“That is diametrically opposed to the 
companies’ idea that rates and forms are 
of no concern to the agent. It leaves 
us suspended between our customers on 
the one hand and our companies on the 
other. This buyer went on to say that 
the average producer is much more con- 
cerned with selling what he thinks the 
customer should want than with finding 
out what he actually wants. That is an 
accusation that should not go unchal- 
lenged.” 





NUBEL UNDERWRITERS MOVE 

John F. Nubel, nresident of Nubel Un- 
derwriters, Inc., 111 John Street, states 
that the agency has removed from the 
twenty-fifth floor to the fourth floor of 
the same building. The new quarters are 
larger and better designed to afford full 
service to brokers. 


E. A. G. Manton Back 
From San Domingo 


INTERESTING SIX WEEKS’ VISIT 





Represented American International Un- 
derwriters Corp.; Also Traveled in 
: Haiti; His Impressions 





E. A. G. Manton, one of the bright 
young underwriters in the New York 
office of the American International Un- 
derwriters Corp., has just returned from 
a six weeks’ visit to Haiti and San Do- 
mingo where he visited agencies and in- 
vestigated liability losses for member 
companies of his group. He found the 
situation as regards operations of shy- 
ster lawyers there almost as bad as con- 
ditions were at one time in some Eastern 
states here. Their chief emphasis in 
arguing for a client is on the grounds of 
“moral suffering’ undergone by reason 
of his injury or accident. The pecuniary 
side of the claim is usually very small 
considering that the most workmen re- 
ceive per day is $1 and often as little 
as 15 cents a day. 

Mr. Manton was impressed by the fact 
that traces of the hurricane of 1930 can 
still be found on the Island. Both Haiti 
and San Domingo are progressing but 
the most activity seemed to be in San 
Domingo where a new harbor is being 
built and a much needed suspension 
bridge recently completed. The roads are 
in good shape; the buildings are well con- 
structed from a fire insurance viewpoint. 
Mr. Manton’s only regret was that he 
had to pav 50 cents for a pack of Chester- 
fields in San Domingo. This is because 
they raise their own tobacco and charge 
heavy import duty on foreign brands. 

One of his most exciting experiences 
was to be an eye-witness of a big fire 
in the heart of Port au Prince. capital 
of Haiti. If the fire fighting facilities had 
been more quickly available for that part 
of the city and if the water pressure 
had been greater, there would not have 
been as much damage done in Mr. Man- 
ton’s oninion. It is interestine that under 
a Haitian law the owner of the property 
burned must go to jail until it is proved 
that the fire was not of an incendiary 
nature. 

Fire and hurricane insurance are more 
widely written than anv other insurance 
coverage on the Island; comparativelv 
little casualty insurance. Both British 
and American companies are represented 
there. and Mr. Manton noted the Home 
of New York amone those American 
comnanies active in addition to members 
of the American International. 





PRO RATA REDUCTION PLAN 


Members of the New York Fire Insur- 
ance Exchange probably will receive 
next week copies of the revised pro rata 
reduction insurance plan formulated by 
the special committee which has been 
working on this problem during the sum- 
mer. The first meeting of the Exchange 
is scheduled for Wednesday, September 
11, and it is believed probable that the 
plan will be voted on and approved then. 





LEGION LADIES NIGHT 


Insurance Post No. 1081 of the Amer- 
ican Legion in New York City will hold 
its opening meeting of the fall season on 
September 10 at Childs Golden Hill res- 
taurant, William Street. It will be Ladies 
night and the evening’s features will in- 
clude the “Clock of Luck” novelty, danc- 
ing and entertainment. Buffet supper will 
be served. Commander Larry Kane will 
preside. 





OPEN CALIFORNIA OFFICE 


Wagner & Glidden, Inc., fire insurance 
adjusting firm of New York and Chi- 
cago, announce the opening of an office 
in Los Angeles under the management 
of Milo H. Neidig, with headquarters at 
610 S. Broadway. The announcement 
states that this action is taken for the 
purpose of facilitating the company’s ad- 
justment service in the southern Cali- 
fornia field. 
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The Largest and Oldest Company 


NATIONAL PATENT CORPORATION 
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N. Y. MORTGAGE COMMISSION 





Making Survey of Risks for Fire Insur. 
ance Purposes; Placing Business 
Through Regular Brokers 
The Mortgage Commission of the 
State of New York is making a survey 
of insurance carried on the properties 
which underlie the certificate issues over 
which it has charge, with a view of de. 
termining whether or not many Prop- 
erties are over-insured. Figures obtain. 
able to date indicate that in a number of 
instances older valuations may be scaled 
down and that the savings effected by 
reduced premium charges would be sub. 

stantial. 

The questions involved are compli. 

cated. For example, experts have ap- 
praised a theatre property on Long 
Island for replacement at figures from 
$112,000 to $190,000. The present insur- 
ance is $125,000. The commission must 
reach a workable conclusion. Other prob- 
lems involve even more difficult calcula- 
tions. 
_ The survey aims to determine the fair 
insurance that should be placed on each 
property. In those cases where it is too 
small it will be adjusted to the proper 
figure, but in many instances, it is indj- 
cated, there should be a reduction. The 
work of this department is under the 
general direction of the Mortgage Com- 
mission Property Supervision Corpora- 
tion, a subsidiary of the commission, of 
which James R. Murphy is general man- 
ager. 

The Mortgage Commission Property 
Supervision Corp. recently advised a 
number of privately owned insurance 
brokerage offices affiliated with the bond 
and mortgage companies that control of 
the insurance business would be taken 
away from them and placed with an “ap- 
proved” list of general insurance brok- 
erage houses. The latter, however, are 
not restricted as to companies with 
which the insurance may be placed, other 
than that the insurers must be licensed 
in New York State. 

The supervision corporation has in- 
formed the “approved” brokers that they 
are to receive two-thirds of the broker- 
age commission for their work in placing 
the insurance, while the corporation, li- 
censed as an insurance broker, is to re- 
ceive one-third to cover costs of survey- 
ing, supervision, etc. Protests have been 
received by the corporation from the 
brokerage offices which have lost this 
business and also from brokers whose 
— do not appear on the approved 
ist. 





DAVID HOUSTON GOING ABROAD 


David Houston, insurance and real es- 
tate broker of Newark, N. J., plans to 
sail on the California on Saturday, Au- 
gust 31, for Glasgow, where he and Mrs. 
Houston will visit relatives. This makes 
a trip to his native country since 





NEW AGENCY IN NEWARK 


The Great American Underwriters, 
with headquarters at 241 Springfield Ave- 
nue, Newark, is the name of a new it 
surance agency which has just been in- 
corporated with a capital of 300 shares 
by M. J. Levinson of Caldwell, S. Tend- 
ler of Jersey City and John D. Savarese, 
R. G. Messner and J. Brett of Newark. 





RUSSELL A. DEWEY DIES 

Russell A. Dewey died August 23 in his 
office in Fredonia, N. Y., near Buffalo, 
where for the past twenty-five years he 
had successfully operated a large insut- 
ance agency. Mr. Dewey was a past 
master of the Masonic order. His widow 
and two children survive. 
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Pennsylvania Agents to Consider 


Adoption of “All-In-All-Out” Rule 


Prominent among subjects to be dis- 
cussed at the annual convention of the 
Pennsylvania Association of Insurance 
Agents will be that of the “all-in-all-out” 
plan. The convention will be held at 
Pocono Manor September 11-13 and res- 
ervations are running far ahead of last 
year. Agitation for the “all-in-all-out” 
movement is being raised by the Wyo- 
ming Valley agents. The plan calls for 
all agents to be members of the agents’ 
association. Where an agent refuses to 
join, his companies must leave his office 
or else the companies’ other agents give 
up the companies and the other agents 
refuse to give any reinsurance or busi- 
ness of any sort to the companies in the 
non-member’s office. 

Starting in Wilkes-Barre the plan is 
said to have achieved success in that 
city with the companies cooperating with 
the agents. As a result of the move- 
ment, it is said that the Wyoming Valley 
membership during the year has been 
raised to seventy-five. an increase of 
about 100%. Henry Schmid, president 
of the Wilkes-Barre Board, and a leader 
in the move to have the state association 
adopt the “all-in-all-out” plan, is en- 
deavorine to line up Pittsburgh and 
Philadelphia in favor of the project. A 
meeting of the Philadelphia association 
has been called for the end of this week 
at the Insurance Society at which time 
Schmid will discuss the plan and tell of 
its success in Wilkes-Barre. 

Subjects listed on the program for dis- 
cussion include wholesale insurance, 
workmen’s comnensation and insurance 
legislation. Charles T. Monk, president 
of the Philadelphia association. will lead 
the wholesale insurance auestion for dis- 
Abe Galland will deliver an ad- 
dress on Underwriting Requirements on 
Workmen’s Compensation. and Frank D. 
Moses, secretarv of the state association, 
will read a renort on the insurance leg- 
islation at the recent session of the 
Pennsylvania legislature. 

In addition, there will be round-table 
and open forum discussions of sales plans 
being used by agents and brokers. Guest 
speakers will include Insurance Commis- 
sioner Owen B. Hunt and Kenneth H. 
Bair of Greensburg, chairman of the ex- 
ecutive committee of the National As- 
sociation and former president of the 
Pennsylvania association. 

A strong movement, without his knowl- 
edge, appears to be underway through- 


cussion. 





Robert A. Parker Assistant 
Manager of Chicago Board 


_ Robert A. Parker, who has been super- 
intendent of the rating department of the 
Chicago Board of Underwriters for the 
last two years, has been appointed assist- 
ant manager by the board of directors, 
acting on the recommendation of Man- 
ager Jay S. Glidden. 

Mr. Parker was born in Chicago July 
19, 1900, and educated in the Chicago 
schools. His entry into the insurance 
business was in the electrical department 
of the Underwriters’ Laboratories in 1919. 
About a year later he joined the Western 
Actuarial Bureau and went to the Chi- 
tago Board of Underwriters in 1923 as 
an inspector and rater. He was advanced 
to the position of assistant superintend- 
ent of the rating department in 1930 and 
superintendent in 1933. 

The new assistant manager has been 
active for a number of years in lecture 
work for the Insurance Institute of 
America and in the Dean schedule classes 
held by the board. He also is the author 
of the Canadian Fire Underwriters’ As- 
SOciation correspondence course on the 
analytic system. Mr. Parker is married 
and has two children. He is a younger 
brother of George H. Parker, manager 
ot the Kentucky Actuarial Bureau. 


out the-state to re-elect J. W. Henry 
of Pittsburgh as president of the state 
association. Mr. Henry is well liked by 
agents and has made a splendid record 
during the past year. 


Hearing Today on Alleged 


Violations on Paper Line 
Insurance Commissioner William A. 
Sullivan of the State of Washington will 
conduct a hearing today at his office in 
Olympia to determine to what extent 
Washington insurance laws are being 
violated by the issuance of unapproved 
forms and the use of cut-rates. More 
than fifty fire companies, including sev- 


eral mutuals and reciprocals, have been 
ordered to appear at the hearing. 
Charges grew out of the recent writing 
of an estimated $10,000,000 use and oc- 
cupancy line on several plants of the 
Crown Zellerbach Corporation and its 
subsidiary, the Olympic Forest Products 
Co., the West’s largest paper manufac- 
turing company. 

Old policies on the risk were cancelled 
in March when the new five-year term 
rule was adopted. 





Great AMERICAN INSURANCE Co. 
AMERICAN ALLIANCE INSURANCE Co. 
Detroit Fire & Marine INsuRANCE Co. 


County Fre Insurance Co. 
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Successful Selling Requires 
Intelligent Selling 


The successful agent carefully analyses his prospect's insurance needs, 
and is prepared to provide for them in one organization of unques- 


tioned strength and reputation. Such an organization is the 


GREAT AMERICAN GROUP 


which provides practically all lines of insurance except -Life. 


————“—. Great American v 


Group of 
Insurance Companies 
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Great AMERICAN INDEMNITY Co. 
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Revision of Standard Mortgage 
Clause Held To Be Essential 


Newark Insurance Lawyer Tells Counsels’ Association That 
Present Clause Tends to Deprive Insurers of Several 
Fundamental Rights 


Numerous insurance lawyers have for 
some time been recommending the adop- 
tion of a new form of standard or union 
mortgage clause for fire insurance pol- 


icies, the reason being that the clause 
now in use is susceptible to many con- 
flicting interpretations and tends to de- 


prive insurance companies of rights 
which should be theirs. The Insurance 
Section of the American Bar Associa- 


tion is considering a new form of mort- 
gage clause and Lionel P. Kristeller, an 
insurance lawyer of Newark, N. J., and 
member of the firm of Newman, Kristell- 
er & Zucker, this week urged the Inter- 
national Association of Insurance Coun- 
sel to do iikewise, when speaking before 
the association’s convention at White 
Sulphur Springs. 

Mr. Kristeller contends that court de- 
cisions on mortgagee clauses are tending 
to guarantee the payment of mortgages, 
once fire occurs. That was never the 
function of a fire insurance company, he 
said. In arguing for a revision of the 
present mortgagee clause he cited cases 
involving changes of ownership and said 
that a new clause should include provis- 
ions to the effect that any unreported 
change of ownership known to the mort- 
gagee will void the policy whether or 
not there is an increase in hazard and 
and even though the new owner is a 
party to the contract. Insurance com- 
panies, Mr. Kristeller said, should be al- 
lowed to have the right to select their 
own risks and determine for themselves 
what constitutes an increase in hazard. 
He terms it as grossly unfair to force in- 
surance companies to rely upon a court’s 
judgment after a fire as to whether the 
risk was increased. 

Continuing Mr. Kristeller said in part: 

Maine Decision Encouraging 
“In Maine the pendulum of decisions 


has swung to the other end in inter- 
preting this provision. The courts of that 
state do not require actual notice of 
change of ownership to void the policy, 
but merely ‘such knowledge of facts as 
would induce a man of ordinary prudence 
to make further inquiries.’ While this 
doctrine has elsewhere been uniformly 
rejected, it is encouraging to note one 
court reading into the policy something 
of advantage to the companies. 

“The new union mortgage clause 
should contain a provision that any mis- 
statement made by either the mortgagor 
or mortgagee in obtaining the policy 
shall void the same whether or not such 
mis-statement was known to the mort- 
gagee. The present holdings almost un- 
animously reject this conception, but I 
am convinced that it is sound insurance 
practice to provide for it in the policy. 
The right of a mortgagee under the 
union clause is essentially that of a third 
party beneficiary. 

“In no other form of contract may a 
third part beneficiary, though entirely 
innocent of any fraud or knowledge 
thereof, receive any benefit from a con- 
tract which was fraudulent ab initio. 
The same rule should apply in insurance 
policies. I fully recognize the economic 
and social necessity of giving the mort- 
gagee adequate safeguarding against any 
impairment of his security by fire. But 
it must also be recognized that fire in- 
surance companies can survive, and give 
this protection, only if they are permit- 
ted to select their risks and are not sad- 
dled with liability under contracts which 
they would never have entered into had 
they been aware of the true facts. The 
addition of such a clause puts the mort- 
gagee to no disadvantage. It was always 
his privilege, and he should be required, 
to inspect the application of the mort- 
gagor for the policy and correct any 


false or fraudulent statements contained 
therein. 


Filing Proof of Loss by Mortgagee 


“The new union mortgage clause which 
I suggest would also clear up the mooted 
question of the duty of the mortgagee to 
file a proof of loss when the mortgagor 
fails to do so. The decisions now covet 
the widest conceivable range. Most of 
the counts which have passed on the 
point have relieved the mortgagee of any 
duty to file a proof of loss, even when 
the mortgagor fails to do so. After the 
New York Court committed itself to this 
doctrine in the famous Heilbrun case, 
a note writer in the Michigan Law Re- 
view suggested that this result might 
be traceable to the ‘somewhat indefinite 
phraseology of the policy.’ This criticism 
of the policy was voiced in 1911, but 
rothing has as yet been done in many 
of the states to remedy the situation. 

“Other decisions put an absolute duty 
upon the mortgagee to file a proof of 
loss when none is filed by the mortgagor. 
Still another line of cases holds that the 
mortgagee has the right to file a proof 
of loss although the policy calls for such 
filing by the ‘insured,’ but these cases 
hedge on the mortgagee’s duty in this 
regard. Another court has committed it- 
self to the holding that if the mortgagor 
fails to file a proof of loss, the mort- 
gagee, protected by the union mortgage 
ciause, must do so within a reasonable 
time after receiving knowledge of the 
fire. This last reservation is a fair and 
necessary one, for as may often happen, 
a mortgagee may be resident far from 
the locus in quo and may not know of 
the fire until some time after the occur- 
rence thereof. 

“My recommendation therefore is, that 
when, as, and if a new union mortgage 
clause is drawn, a provision be contained 
therein that the right of the mortgagee 
to recover is conditioned upon his filing 
sworn proof of loss with the company 
within sixty days after he receives know- 
ledge of the fire. The mortgagee shouid 
be required to file such proof even 
though the mortgagor has already done 
so. Often a mortgagor, aware that he 
has already forfeited his right to recover 
and consequently not deterred by the 
false swearing clause of the policy, will 
file a preposterously fraudulent proof of 
loss. If the mortgagee adopts this proof 
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of loss as his own, he should be forced 
to accept responsibility for such fraud 
and false swearing; and, the compan 
should be released from liability J 
Losses Involving More Than One 
Mortgagee 

“The settlement of a loss covered by 
a policy protecting one or more mort- 
gagees is at present a cumbersome and 
expensive procedure. The company hay 
one of two alternatives: (1) to secure 
the consent of all parties involved to the 
proposed settlement; or, (2) to litigate 

“This problem becomes especially acute 
when there is a second mortgagee pro. 
tected by the same clause which covers 
the first mortgagee. This situation often 
enables the second mortgagee to indulge 
in something akin to blackmail. The 
mortgagor, first mortgagee, and company 
will be in complete accord, as to the 
terms of a settlement for a loss which 
does not exced the first mortgagee’s jn- 
terest, and, therefore, does not render 
the company liable to the second mort- 
gagee; but the latter will demand a por- 
tion of the settlement or threaten suit, 
Faced with this threat, the parties, al- 
though acting in complete bona fides, 
must either submit to the extortion, or 
go through expensive and unnecessary 
litigat‘on. 

“I am not advocating that prior encum- 
brancers be given any opportunity to 
squeeze out subsequent encumbrancers; 
but, I do believe that the mortgagee 
clause should provide for a quick and in- 
cxpensive way of dividing the insurance 
money between the various claimants 
covered by the policy as their interests 
appear once the total amount of the ioss 
is ascertained. 

“There have been two cases where the 
niortgagee clause covered the interests 
of both the first and subsequent mort- 
gagees. After the fire, the company made 
a claim of no liability to the owner, set- 
tled the loss with the first mortgagees, 
and took an assignment of the first mort- 
gage under the doctrine of subrogation. 
In both the cases, the Court ruled that 
the insurance company’s lien on the prem- 
ises was now inferior to that of the sub- 
sequent mortgagee covered by the same 
policy. I think these cases are good law, 
since it would be grossly unfair to allow 
the insurer to step in ahead of the in- 
terests it was insuring; but the cases 
indicate the hopeless vacuum in which 
the companies are still groping in their 
attempts to settle claims involving more 
than one interest.” 





Fire Association Field 


Changes in N. J. and Pa. 


President Otho E. Lane of the Fire 
Association Group of Philadelphia an- 
nounces field changes recently effected. 
Special Agent Townsend Mackintosh, 
formerly in Philadelphia suburban ter- 
ritory, has been transferred to Newark, 
N. J., as special agent in northern Jersey 
for all territory exclusive of Hudson and 
Essex Counties, which will, as hereto- 
fore, be supervised by R. A. Macdonald. 

James T. Guyon, who for the past ten 
years has occupied various underwriting 
desks at the Philadelphia head offices, 
has been appointed Philadelphia special 
agent. 

Likewise, Wallace D. Williams, Jr., who 
also has occupied many posts within the 
office, is now appointed special agent im 
Philadelphia suburban territory, succeed- 
ing to the field formerly traveled by Mr. 
Mackintosh. 


LIABILITY FOR FIRES i 

The National Fire Protection Associa- 
tion headquarters in Boston is preparing 
a reprint of the association’s pamphlet 
on individual liability for preventable 
fires. This liability is now established in 
the following cities: New York; Newark, 
N. J.; Cleveland; Cincinnati; Elmira, 
N. Y.; Kalamazoo; Berkeley; Pasadena; 
Portland, Ore.; Austin, Ranger, Cle- 





burne, San Angelo, Wichita Falls and 
Greenville, Texas; Huntsville, Ala. and 
Billings, Mont., and in all second and 
third class cities and boroughs in the 
State of Pennsylvania. 
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forced ° V: | S . R sid 7 . BURNSIDE SMITH BURIED c mpany writing fire, tornado, plate glass 
fae High ia ue umme! eSl ences a Pa aa and aut mobile business in Indiana only, 
pens ice-President of Indianapolis Insurance and has asse ts of about $800,000. Active 
~~ © Co. Killed in Airplane Accident management is in the hands of P. A 

O Not Alwavs Preferred Risks in Wyoming Cooling, R. W. Mumford and Frederick 
ne », [he ashes of Burnside Smith, 47 years Grumme, members of the Cooling 

; _ old and vice-president and director of | Grumme-Mumford Ce , an insurance 
red by A field man received recently from an or immediate vicinity who knows local the Indiana Insurance Company, who axency of Indianapolis which purchased 
— vent in a remote city an application for conditions will not, as a rule accept such perished with two friends in an airplane’ the insurance company in 1922 
ne and a6 ing a high value summer business, but the remote agent or broker accident on Mt. Laramie, Wyo., a week 
ny has insurance COvCcTIng « ‘ either does not know or care what actual before, were returned bv airplane to In- 
secure residence property ) located = the New conditions are. dianapolis for burial. Mr. Smith was E. W. BONSTIN OPTIMISTIC 
to the Jersey shore. The form contained a pri- _ It is business such as this kind that owner of the ship in which the three In the East to attend the Grand Nest 
itigate, vilege to remain unoccupied in charge of is causing some underwriters to complain were killed. His companions, a bride meeting of the Blue Goose at Atlantic 
y acute aretaker. The day was hot and ate si- about the bad record for the class. Pos- and groom, lived in Lafayette, the groom City, Elmer W. Bonstin, vice-president 
€ pro- B carers Ghee ee sibly a little more inspection might being pilot of the ship. Mr. Smith had of the Pacific National Fire and newly 
covers ness dull, so the special agent decided change their loss ratios. This special been interested in aviation for years and elected most loyal gander of the San 
| Often it would be a good idea to — oe ‘n= agent did a good day’s work. He saved was president of an aviation company in Francisco Pond, declared in an interview 
ndulge spection before authorizing a line and in- 4,5, company from a potential loss and Indianapolis, the Aero Mayflower Tran- this week thz 1t_ business conditions in 
_ The cidenta lly have a dip in the — then reduced his high blood pressure, in- sit Company. The body was found after general are good. “We are well past 
Mpany Arriving at the location stated, h¢ creased by what the inspection develop- a search of four or five davs. the pit of the depression,” he said, “and 
10 the found a large, frame, summer residence, ed, by a swim in the Atlantic. The Indiana Insurance Co. is a stock are well on the road upward.’ 
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Agents Warned About Free Use of 
“For Whom It May Concern” Clause 


Careless use of the “For whom it may 
concern” clause and other loose phrase- 
ology in the preparation of a fire insur- 
ance Jack H. 
Helms of the special risk department of 
the Fireman’s Fund head office in San 
Francisco points out in the current issue 
of the Fireman’s Fund Record. Agents 
are warned of the need for careful in- 
vestigation of insurable interest and for 
avoidance of “catch all’ phrases which 
often lead to unexpected claims. Listing 
facts which agents should ascertain in 
the preparation of policies Mr. Helms 
writes: 

The drawing of the insurance contract 
is the most vital of all the duties and 
responsibilities of the insurance agent. 
His policies reflect his ability and in- 
tegrity; in them he displays his regard 
for the trust placed in him by his com- 
pany and his clients. 

The parties involved are the first con- 
sideration in any contract whether it be 
a contract of indemnity or a contract 
for the erection of a structure. A policy 
cannnot be intelligently drawn without 
due consideration being given to the ex- 
act relationship between the insured and 
the subject matter. 

A conscientious agent is marked by 
the care and detail with which he in- 
vestigates the interest of his insured. All 
too many policies are issued in response 
to a request to “insure my house at...... 
Street” with no further information 
either given or requested. The agent 
must be diplomatic but he should find 
out in every case just who owns the 
property. Is it owned by the wife; is it 
“community” property; is it mortgaged; 


contract is dangerous, 


‘ 


is it being purchased or sold on contract 
of sale; is title vested in a trustee, an 
administrator or an estate ? 
Interest in Risk Must Be 

The insured must give evidence of his 
interest in the damaged property before 
a loss can be adjusted. The named in- 
sured some times has no legal interest 
or may be so incorrectly described as 
to seriously prejudice the collection of a 
loss, especially when several different 
companies are involved. 

Frequently there are interests involved 
in addition to those named and of which 
the agent had no knowledge. This is 
very likely to cause trouble and may lead 
the insured into difficulties. 

The careful agent does not rely on the 
chance that a carelessly drawn policy 
will escape loss. He “adjusts the loss 
before the fire occurs” by drawing his 
contract on the basis of an adequate in- 
vestigation which has disclosed the exact 
interest of the insured. 

The clause “for account of whom it 
may concern” has been used by some 
agents in the hope that it will pick up 
interests which may not have been dis- 
closed. A “trust and commission” clause 
is also occasionally used in some states. 
Many agents have used these clauses 
indiscriminately because they have seen 
them used by one of the so-called “lead- 
ing agents.” 

The well informed agent realizes that 
such clauses have a very restricted util- 
ity. When adequate investigation shows 
that there are interests which must be 
protected and which are not yet known, 
some such provision must be made. 
However, the careless use of such clauses 
is distinctly undesirable. 

No insured will thank his agent for 


Determined 


providing protection under his policy for 
an interest for which he has no respon- 
sibility, especially if the inclusion of such 
an interest tends to reduce the insured’s 
own protection. 

It is entirely possible that at the time 
of loss there may be property which 
comes within the description given in the 
policy which is owned by a separate in- 
terest but which was not contemplated 
in the values at the time the policy was 
issued. 

There are cases on record where third 
parties have been permitted to collect di- 
rectly from the insurance company on 
the theory that they were included as 
additional insureds under the policy by 
some such phraseology as “for account 
of whom it may concern,” or under the 
“trust and commission” clause. 

It can readily be seen that the pres- 
ence of such additional values may cause 
a serious average clause or co-insurance 
contribution. It is also probable that 
where the total amount of insurance is 
inadequate to pay the total loss of both 
the named insured and the third party, 
the named insured may be forced to 
share what insurance there is with the 
third party even though there may be 
no average or co-insurance clause in the 
contract. 


New Pa. Plan 


(Continued from Page 1) 





nothing anyone can say or do will make 
me back down from what I intend to do.” 
He made it plain that he would not go 
into any state unless he was invited to 
do so by the Insurance Department of 
that state. 


He said that there are companies do- 
ing business in Pennsylvania which are 
writing about five times as much busi- 
ness there as they do in their own state 
“and the people of Pennsylvania have a 


right to know that those companies ay 
in good shape.” ’ 

Major Hunt contends that if there had 
been an arrangement of this sort for 
interstate examinations, many failures of 
companies would have been avoided as 
foreign examiners would have caught the 
weak spots early and forced their cor- 
rection before it was too late. 

“It is said,” he remarked, “that jp. 
surance knows no boundaries. And that 
is correct. Some Western states, that 
have no companies domiciled there, haye 
been in the habit of deciding suddenly 
to examine a company, notifying ‘the 
company and then making the trip and 
the examination at the company’s ey. 
pense. In most cases those examina. 
tions are unnecessary. The retaliatory 
act cannot be invoked against those 
states as they have no companies of 
their own. 

“With interstate examinations, with 
examiners from one state going into an- 
other state for examinations, all this will 
be eliminated. The examinations wil] be 
sound, will be accepted by all the states 
and the companies will know that they 
will have to stand but one examination 
and that by an examiner who will be 
working for all of the states.” 





C. T. MONK BACK FROM ENGLAND 

Charles T. Monk, president of the 
Philadelphia Insurance Agents’ Associa- 
tion, returned this week from a vacation 
trip to England with Mrs. Monk, de- 
claring to interviewers that Great Brit 
ain was showing a greater measure 
of recovery from the depression than the 
United States. Mr. Monk said that in 
traveling through England, “one is 
amazed at the amount of home con- 
struction going on. Over here one sees 
little new building but everywhere one 
goes in England and Scotland you see 
new homes being built. The homes are 
not frame structures but are all either 
stone or brick. One senses a stability 
and a feeling of security over there.” 
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Condensed Financial Statement, June 30, 1935 








Assets 
Ces Ok RS OI CNB oa dviciaccccccncacosesss vaianiea panei iimvecus ee Ba ser21 
Investments: 
See saccade Bibel oe tel ich et dha deck iiceh seek la a cooee $1,335,621.89 
Preferred Stocks....... aa Serre eee oe ae 108,275.00 
eS eee re pRedecebvsanns ee 1,540,535.75 
od.0s ctnaes eee beoeeercsesedanes canweweheeee 48,500.00 


| | 
——=—————= «$983. 982.64 
| 
| 


Balances due from Ceding Companies (not over 90 days due)...........-- 123,568.31 
Accrued Interest....... dibthGaewates aew ans pie eanawened Pin Unaaameneee 16,133.08 
$3,443,881.24 

Liabilities | 

Reserve for Claims and Claim Expenses. ..........cccccccccscscccccsscees § 222,948.44 

Reserve for Unearned Premiums............ RELI k a wale minke deen een 883,231.00 

Reserve for Commissions, Taxes and Other Liabilities................006- 26,062.74 

SE EEE EE PL EER EEL eo 

Surplus........ ‘ceihiedldbnakeladé qied hieed basis bbe inieareaaind: “a 

Ee Tr PINES 0.6.5. 6:0 d.cnocnccadcse céeUaseseceescsecarseeedeaces Las 
$3,443,881.24 


Bonds are valued on amortized basis; stocks at June 30, 1935 market quotations. The value of bonds at June 30, 1935 market quotations exceeds the 
amortized value by the amount of $20,941.55. * Securities carried at $31,210.72 in the above statement are deposited for purposes required by law. 
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| MARINE & AUTOMOBILE 


Chicago Board Approves 
personal Property Form 


|ssUES NEW RULES ON FLOATER 





. as Greater Measure of Control Over 
ee ting of This Insurance; New 


Rates Are Published 


The Chicago Board of Underwriters 
has sanctioned and approved the issu- 
ance of the personal property floater as 
one contract of insurance including the 
hazards of fire and tornado on the con- 
tents of the residence of the assured. 
The following rules and regulations 
which are mandatory upon all affiliated 
companies and members become effective 
as of September 1: 

“The personal property floater may be 
sued aS one contract including the haz- 
ard of fire, tornado and other risks un- 
der jurisdiction of the Chicago board. 
The contract shall cover only household 
furniture and personal effects usually 
dassified in connection with dwelling 
contents and shall not be issued for a 
tem of more than one year. The rate 
per annum for each hundred dollars of 
insurance shall be the annual fire rate 
promulgated by the Chicago board for 
fre insurance covering the household 
furniture at the residence of the in- 
sured in Cook County plus the follow- 
ing loading charges subject to a mini- 
mum premium of fifty dollars: 


| PRA a $1.20 
eee oer 85 
iS eee 45 
4, - CS Po cndeiennes AS 
5. a Ree rere 15 
6. Excess of $50,000........ 10 


I.M.U.A. Policy Forms 


“The form of policy and policy form 
shall be as now promulgated by the In- 
land Marine Underwriters’ Association. 
Members of all classes shall be privileged 
to place this contract solely with compa- 
nies affliated with the Inland Marine 
Underwriters’ Association or the Chicago 
Board of Underwriters except as pro- 
vided in Section 13 of the By-laws, pro- 
vided further that the contract be is- 
sued in accordance with the provisions 
of the next paragraph. 

‘The contract may only be signed and 
issued by (1) metropolitan supervising 
agent members of the Chicago Board in 
companies which they represent as 
agents and for which they are author- 
ized and registered with the Board for 
the issuance of fire insurance contracts 
and (2) a single supervising marine office 
for the company which office need not be 
amember of the Chicago Board (i. e., 
one such agency in addition to those per- 
mitted under the agency limitation rule) 
but must be registered with the Chicago 
Board under an application form speci- 
fed and approved by the board of di- 
rectors and in which the company and 
executives of the supervising marine of- 
ce agree to subject themselves to the 
tiles and regulations of the board gov- 
«ming this contract.” 

It was explained in Chicago that this 
step has been taken after long and care- 
ful consideration by special committees 
and its board of directors. The legisla- 
tion is designed to aid all companies af- 
filiated with the Inland Marine Under- 
Writers’ Association, the Chicago Board 
of Underwriters, and members, in the 
Proper control and stabilization of this 
business. The legislation in effect is not 
Many way an interference with the jur- 
sdiction of the Inland Marine Under- 
writers’ Association, it was further stated, 
but is merely an aid and is supplemen- 
tary thereto. 

Board Tells Why Step Was Taken 

Nan official release of the board the 
Matter was discussed as follows: 
here are certain factors in the Chi- 


oe ——- 


me 


cago local situation which the board is 
able to control because of its local au- 
thority which could not be handled by 
the marine association. This is readily 
evident because of the fact that there 
are certain companies affiliated with the 
board which are not connected with the 
marine association. Furthermore, the 
board is in a position to require its mem- 
bers to place this business with affiliated 
companies, whereas the marine associa- 
tion has no control over the acts of the 
broker who places the business. 

“It may also be pointed out that under 
its regulations the board is not in any 
way limiting the number of pure marine 
agencies which any company may oper- 
ate in Chicago but merely stipulating 
what offices may issue the personal prop- 
erty floater. Under this limitation the 
policy may be issued by any authorized 
fire agent of the company who is a mem- 
ber of the metropolitan class or it may 
be issued by a single supervising marine 
office for the company. 

“This supervising marine office is not 
required to be a member of the board 
but under the regulations must be regis- 
tered with the board under an applica- 
tion form to be filled and approved by 
the board of directors. There is no fee 
required for the registration of this ad- 
ditional office. In fact, the only require- 
ment is that such supervising marine 
office shall agree to observe the rules 
and regulations governing the issuance 


of the personal property floater includ- 
ing rate and form and such other re- 
quirements as members of the board 
must observe. 

“Members are privileged to place this 
contract in any insurance company af- 
filiated with the Inland Marine Under- 
writers’ Association or the Chicago 
Board. The regulations do not include 
any action with regard to commission 
and brokerage on this type of contract.” 





Britain May Approve Bill 
Limiting Liability at Sea 

The British Merchant Shipping (Limi- 
tation of Liability Convention) Bill, 
Which has just been introduced into the 
House of Lords, gives effect to an Inter- 
national Convention unifying certain 
Kules of Law unanimously approved at 
an international conference in Brussels 
in October, 1932. The British delegation 
later suggested that this convention, and 
also one dealing with maritime mort- 
gages and liens, should not be ratified 
unless it was clear that the other prin- 
cipal maritime countries were also pre- 
pared to put the conventions into opera- 
tion, and that in any legislation giving 
effect to the conventions power should 
be taken to postpone its operation until 
this was assured. In 1926 the Imperial 
Conference of British countries, “having 
regard, particularly, to the advantages to 
be derived from uniformity,” commended 
the conventions to the consideration of 
the Empire Governments. 

The convention has been ratified by 
France, Belgium, Brazil, Denmark, Spain, 
Finland, Hungary, Italy, Norway, Portu- 
gal and Sweden. 





Collision Clause In Transit Policy 
Covers Only When Truck Is Struck 


Action was brought by Henry B. Men- 
delsohn against the Automobile of Hart- 
ford on a policy covering certain stated 
perils on shipments of goods and mer- 
chandise while loaded for shipment or 
in transit on a described automobile 
truck. Recovery was sought under the 
clause covering “(c) Collision, i. e., acci- 
dental collision of the motor truck with 
any other automobile, vehicle or object.” 

The plaintiff had sent the truck with 
a load of upholstered parlor suite frames 
from Braintree, Mass., to Brooklyn, N. 
Y. The load was bulky and high and 
on the way the top of the load came in 
contact with an overhead bridge, caus- 
ing $200 damage to the goods. No part 
of the truck itself came in contact with 
the bridge. 

The Massachusetts Supreme Judiciai 
Court, 195 N. E. 104, held that the lan- 
guage of the policy quoted is not am- 
biguous. The rule that the language of 
an insurance policy will be construed 


most strongly against the insurer may 
be resorted to only when the words used 
are ambiguous or the meaning of the 
language is doubtful. 

The court said that the words used in 
defining collision are simple, everyday 
words and the structure of the sentence 
where they appear is not complicated. 
It did not appear that other than their 
ordinary meaning should be given to the 
words. The fact that the plaintiff would 
always have complete control of the man- 
ner in which the truck should be loaded 
and of the height and width of the loads 
to be placed thereon has some tendency 
to explain the limitation of liability to a 
collision of the truck itself as distin- 
guished from its load. The court held 
that on the facts presented there was 
no liability on the insurance company. 
The trial judge had ordered a verdict 
for the defendant and reported the case 
for the determination of the Supreme Ju- 
dicial Court, which gave judgment on the 
verdict. 
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Lloyd’s Register on 
Causes of Ship Losses 


206 VESSELS WERE DESTROYED 





1934 Figures Also Show That 564 Steam- 
ships and Motorships Were Broken 
Up; Sailing Ships Excluded 





Lloyd’s Register’s statistical summary 
of ships totally lost and condemned last 
year shows how great has been the in- 
crease in the number of vessels broken 
up in the shipyards during the last two or 
three years, although that is not the pri- 
mary purpose of the return. The prin- 
ciple object is to show the numbers and 
tonnages of vessels destroyed as the re- 
sult of casualties, which are classified 
according to type, and the vessels ac- 
cording to countries. Only vessels of 
100 tons and over are included. 

Of these, 206, of 330,767 tons gross, 
were destroyed last year, of which the 
greater proportion—126 vessels, of 230,- 
799 tons—were wrecked, a term which 
embraces stranding, or the striking of 
rocks or sunken vessels. Eighteen ships, 
of 37,853 tons, were lost by collision; 
twelve, of 27,607 tons gross, were burned; 
and thirty-six, of 12,280 tons, foundered. 
Other causes of loss were abandonments 
and founderings, while, under the head 
“lost” are included vessels which, for 
want of data or for other reasons, can- 
not be classified otherwise. Doubtless 
the appearance of these returns at this 
time of the year is due to the need to 
collect details from numerous sources. All 
the figures, incidentally, relate to me- 
chanically propelled vessels and do not 
cover sailing ship casualties. 

Vessels Broken Up 


In a footnote attached to the tables it 
is stated that cases of breaking up and 
condemnation not consequent on stress 
of weather are excluded from them, but 
that during the year 564 steamships and 
motorships, of 1,740,895 tons gross, came 
within this category. The tonnage of 
vessels broken up in 1934 is thus shown 
to have been more than five times .the 
number lost by casualty. Including the 
vessels broken up, the total number of 
steamers and motorships removed from 
Lloyd’s Register was 770, of 2,071,662 
tons gross. This total is below that of 
1933, when the number of vessels so with- 
drawn from the Register was 930, of 2,- 
733,458 tons. The figures for that year 
constituted a record. They showed a 
large increase on the 1932 total of 573 
vessels broken up, of 1,696,245 tons. 

During the past ten years the smallest 
amount of shipping disposed of was in 
1927, when the number of vessels was 
469 of 852,398 tons. In the past two 
years, especially, the demand for scrap 
material has stimulated the breaking-up 
of obsolescent shipping, while the same 
movement has also been fostered by the 
construction of more efficient and eco- 
nomical vessels. 





NEW SYNDICATE PROGRESSING 

Progress is being made with the for- 
mation of the new syndicate for the in- 
surance of builders’ risks which will be 
affiliated with the American Marine In- 
surance Syndicates. It is hoped that the 
new syndicate will be completed within 
a month. Some delay has been experi- 
enced because many marine underwrit- 
ers are now away on vacation and cannot 
be reached as to their participation in 
the syndicate. The aim was to secure 
a maximum of $5,000,000 of insurance 
among domestic companies but it is like- 
ly that foreign admitted companies will 
also participate. This syndicate is being 
formed to handle the builders’ risk on 
vessels being constructed by the United 
States Government. 


BOARD ADDS NEW MEMBERS 

The recent membership campaign of 
the Camden (N. J.) County Real Estate 
Board to enroll qualified real estate and 
insurance brokers as active members, re- 
sulted in the addition of fifteen new 
members. 
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Political Raids on 
Insurance Increasing 


IVES PAINTS VIVID PICTURE 





Suggests That Counsel Ass’n Have Its 
Own Public Relations Committee; 
Greater State Control Threat 





Giving full expression to his flair for 
the dramatic in speechmaking Henry 
Swift Ives, special counsel, Association 
of Casualty & Surety Executives, gave 
the annual conventian of the Interna- 
tional Association of Insurance Counsel 
at White Sulphur Springs this week a 
clear-cut idea of the major problems 
insurance is facing as a result of politi- 
cal efforts to burden it unduly by regu- 
lation or to suppress it as a private en- 
terprise. Mr. Ives viewed insurance as 
particularly vulnerable to political raids 
and he said the politicians have made 
the most of that fact. And because of 
the nature of the service provided and 
the protection offered, the casualty and 
surety branch of the business is in the 
front line trenches, running the chance 
of being choked to death by regulation. 

Mr. Ives, giving fulsome praise to the 
constructive cooperation at all times of 
the International Association of Insur- 
ance Counsel in helping to prevent ob- 
noxious and _ objectionable legislation 
aimed at this line of business, opened 
up a wider field of usefulness for its 
membership which, he said, has hardly 
been explored. He said: “If this busi- 
ness of ours is to escape from the dan- 
gers which seem almost to surround it, 
the necessity for the support of a sound 
public opinion is obvious. To obtain this 
is a task in which the cooperation of 
insurance lawyers is needed every day 
in the year.” 

Public Relations Body Suggested 

In this connection Mr. Ives suggested 
the appointment of a public relations 
committee “to explore the opportunities 
for presenting in a public way, and also 
to your own members, the problems of 
the business. The Association of Casual- 
ty & Surety Executives and the Nation- 
al Board of Fire Underwriters have such 
committees, and I think I can assure you 
of their aid and guidance in the vital 
work of making insurance and the ser- 
vice it renders better known to those 
it serves.” 

In developing his theme “Guarding In- 
surance Against Political Spoilation” one 
of Mr. Ives’ chief points was that there 
has been an abnormal expansion during 
the last few years in the scope of state 
control, and that if this tendency is not 
curbed it well may prove not only dis- 
astrous to the business which we repre- 
sent, but also will result in the imposing 
of additional heavy and unwarranted 


burdens on the public we serve. In his 
opinion the effect of a blow aimed at 
insurance is not confined to insurance 


alone, but “is felt throughout our eco- 
nomic and social structure, more so than 
the effect of a similar blow aimed at any 
other industry.” 

Picturing the casualty and surety busi- 
ness as the most politically harassed of 
any branch Mr. Ives backed up this 
statement by calling attention to 3,423 
bills introduced in forty-four legislative 
sessions up to July 1, in some way af- 
fecting this end of the business, of which 
652 were classified as objectionable bills, 
that is, if passed, “they would have im- 
posed unfair, uneconomic or impractical 
restrictions on the industry we represent. 
Fortunately few of these became laws, 
but those that did simply added to the 
already heavy load our companies and 
their agents are carrying.” 

1935 Trends Analyzed 

Analyzing a few of these measures the 
speaker brought out that (1) forty bills 


(Continued on Page 34) 


State Can’t Grade Co.’s 
As to Merit, Says Pink 


PUBLIC MUST DO ITS SELECTING 





N. Y. Sup’t. in Radio Talk Hints Com- 
pensation Security Fund Principle 
Could Be Profitably Extended 


Superintendent of Insurance Louis H. 


Pink came directly to the point in his 
WEVD radio talk the other night as 
regards state regulation of insurance 


companies as one of “the roads to safe- 
ty.” After noting that companies owning 
approximately 38% of the insurance as- 
sets of the nation are domiciled in New 
York State and companies owning 83% 
of the assets of the nation are authorized 
to do business here, he said: 

“Some people seem to think that the 
fact that these companies are regulated 
and supervised by the State Insurance 
Department is a guarantee of safety. 
This is not so. The state cannot grade 
companies according to their merit. It 
can only say that this company is in 
such condition that it may lawfully do 
business, and that company is in such 
condition that it has to be prohibited. 
It is of great importance that the public 
exercise discrimination and care in the 
selection of the companies with which it 
does its business. 

“Regulation, however adequate, will 
never take the place of careful selection. 
The public should choose those compa- 
nies which have a reputation for progres- 
sive and honest management and for 
financial strength. * * * 

No Guarantee That Companies 
Won't Fail 
under the present system 
guarantee that in- 


“The state 
cannot and does not 
surance companies operating under its 
supervision will not fail. If the state 
were to undertake such a guarantee, it 
would have to do more than supervise 
the companies. Complete control would 
be necessary 

“As time goes on and experience ac- 
cumulates, we hope to devise methods 
which will mitigate the hardships caused 
by the failure of unsound companies. 
Last year the lewislature established a 
security fund to be built up by the con- 
tributions from the companies writing 
workmen’s compensation insurance. In 
the event of failure, in the future of any 
company doing this business, those hav- 
ing a just claim for compensation against 
an insolvent company will be paid out 
of the general fund. It is possible that 
this principle may be profitably extended 
to other classes of insurance. There is 
a notable increase in cooperation among 
insurance companies, as there has been 
among savings banks. This is essential 
to the safety of the institution as a whole 
and its continued development should 
be encouraged.” 
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Pave Way for New Silicosis Bill As 
All-Inclusive Law Goes Into Effect 


Compensation writing companies in 
New York State, faced by an all-inclu- 
sive occupational disease law effective 
September 1, rushed this week to finish 
up all preliminaries in connection with 
handling of business in keeping with the 
provisions of either Plan I or Plan II 
under the act. The opinion on the 
Street seems to be that Rating Plan II 
is the favorite but it is no secret that 
some companies are not interested in 
writing the business under either plan. 
Superintendent of Insurance Pink and 
his staff has made a sincere effort, it is 
felt, to meet a difficult situation, and the 
approved plans will at least afford an 
opportunity for company and employer 
to arrive at a basis for temporary cov- 

* erage. 

The Compensation Insurance Rating 
Board of New York, whose experts have 
been working at top speed, gave mem- 
ber companies detailed data this week 
on rules, rates and endorsements relat- 
ing to the occupational disease cover for 
classifications involving silica and other 
dust diseases. They apply to outstand- 
ing as well as to new and renewal poli- 
cies, starting September 1. Whether or 
not the form of cover and rates now 
provided in the manual for occunational 
disease common law liability shall be 
withdrawn as of September 1 will be 
considered by the avpropriate committee 
of the boards shortly, General Manager 
L. S. Senior advises. A copy of the 
deposit fund endorsement. which must be 
attached to all policies where Plan IT is 
used, was also handed to the companies. 


Want New Silicosis Bill 


Interest is now being worked up in 
getting an amendment to the all-inclu- 
sive law when legislature convenes next 
year in the form of a new silicosis bill 


United States Visit of Lloyd’s of iniiian 
Underwriter Awaited With Keen Interest 


An encouraging sign that the reinsur- 
ance agreement between London Lloyd’s 
underwriters and the surety 
companies on bankers’ blanket bond busi- 
ness is in the final stage of completion 
is seen in the expected visit this 
fall of Russell Fawcus, partner in Hart- 
ley, Cooper & Co., one of the leading 
Lloyd’s underwriters. Mr. Fawcus has 
been one of the major figures in the 
negotiations during the past several 
months leading up to a satisfactory un- 


American 


here 


derstanding on both sides. His arrival 
is awaited with keen interest. 

While Mr. Fawcus usually comes here 
alone the feeling is that this time he will 
be accompanied by a number of fellow 
underwriters at Lloyd’s, and that the 
bankers’ blanket bond agreement is one 
of the chief reasons for their visit. Thus, 
this gives added significance to Mr. Faw- 
cus’ impending visit. He is well known 
in New York insurance circles due to 
his many visits to the United States 
over a period of at least ten years. His 
firm in London handles all lines; does 
a considerable volume of business. 


which would lighten the present heayy 
load on both companies and employers 
It is recognized that the present law is 
full of uncertainties particularly as to 
the accrued liability. The review of ex- 
perience at the end of three months, or- 
dered by Superintendent Pink, is re- 
garded as an indication that the Depart- 
ment wishes to correct any maladjust- 
ments in the plan in evidence at that 
time. 

Underwriters also want the law clari- 
fied so as to get a clear definition of 
“occupational diseases” within the mean- 
ing and intent of the law. 

State Commissioner of Labor Elmer H. 
Andrews is taking a leading part in get- 
ting an amendment to the act and ina 
talk a few days ago he said that while 
he was unable to outline the precise solu- 
tion at this time “the Department of 
Labor is conducting a survey of condi- 
tions in the dust hazard industries on 
which to base its recommendations to 
the legislature.” Every effort will be 
made, he emphasized, to present a sound 
bill which will be fair to the employes 
and the employers and which can be ad- 
ministered without drastic dislocation of 
workers, plants or industries. 

Commissioner Andrews’ opinion is that 
the new bill should provide some method 
for meeting the cost of compensation to 
be paid under its provisions other than 
by increases of insurance premiums and 
cash depcsits of hundreds of dollars per 
employe. Furthermore, employes. suf- 
fering from first stage silicosis should be 
given the equivalent of a dismissal or 
rehabilitation wage to be paid while they 
are seeking employment outside the dust 
hazard field. 





APPROVE REFINANCING 





American Casualty Stockholders Vote 
for Preferred Stock Plan; Company to 
Write Fidelity and Surety Lines 

At a special meeting of stockholders of 
the American Casualty of Reading, Pa 
on Monday it was voted to approve the 
proposed management contract with the 
Keystone Operating Corp., the preferred 
stock disposal plan and an amendment 
to the company’s charter to permit the 
writing of fidelity and surety lines. Put 
ung this program into operation places 
the American Casualty in a position to 
carry out a general expansion prograf 
The preferred stock plan, it is under- 
stood, provides for the issuance of 100,000 
shares of 6% cumulative preferred tsock 
of $5 par value, at $7.50 a share. 

H Shomo, president of the com 
pany, was highly gratified by the results 
of the vote, which obviously ‘reflected the 
confidence of the stockholders in the 
executives and directors. 





Harold 
of the He 
Conferenc 
committee 
ance of N 
surance V 
ing 0 tl 
Sept. 5, in 
expected, 
committee 
ter sent 
that any t: 
able to th 

It is exy 
the 1936 o 
& Health 
ing, and ii 
eral agret 
plans for 
extent of 1 
of publici 
allocation 
ent activi 
promoting 
companies 
health clu 
cerned. 

The joir 
conference 
meetings t 
Underwrit 
tional Acc 
representa 
interested 
dent and | 
at that tir 
be effecte 
conventior 
zations ha 
a meeting 

In addit: 
oficial re; 
Accident ¢ 
committee 
they rep1 
Standard 
Personal 
ers; G. R. 
Chicago, I: 
R. S. Ca 
Men’s, Chi 
of Comme 
ganization 
tual Life, 
& Health 
Aetna Cas 
vertising C 
editor the 
Chicago, 
press. 


IN CHI 


C.B. Slatt 
Returns 
of | 
G. B. Si 
to vice-pre 
the Seabos 
who has 
his new Pp 
Chicago th 
on his arm 
tengren by 
Stairs and 
his arm, 
pected to 
and it wa: 
Chicago w! 
merly brar 
He will bx 
October 1, 


BETTY 

Betty Al 
of Welles 

ent vice- 
making a 
an equest: 
trophies a; 
than when 














er 
§ 
ect 


it heavy 
nployers, 
it law is 
y as to 
Ww Of ex- 
nths, or- 
, 1S te 
Depart- 
aladjust- 
at that 


iw clari- 
ition of 
ie mean- 


elmer H 
t in get- 
and ina 
at while 
ise solu- 
ment of 
f condi- 
tries on 
tions to 
will be 
a sound 
mployes 
n be ad- 


ation of 


n is that 
method 
ation to 
ver than 
ims and 
lars per 
res sul- 
r0uld be 
issal or 
ile they 
the dust 


iG 


‘-s Vote 
many to 
ines 

ders ot 
ing, Pa. 
-ove the 
vith the 
referred 
>ndment 
‘mit the 


rogram 
under- 








30, 1935 







Somueenbata: 


Cav u 
Se 











——_4 aint 











THE SER 
x UNDERWRITER Cie 





Page 31 














August 
——— = 


To Outline Plans for 
National A. & H. Week 


MEETING CALLED FOR SEPT. 5 


Joint Committee, Headed by H. R. Gor- 
don, to Discuss Budget and Co. 
Cooperation for 1936 


Harold R. Gordon, executive secretary 
of the Health & Accident Underwriters 
Conference, who is chairman of the joint 
committee in charge of the next observ- 
ance of National Accident & Health In- 
surance Week, has called the first meet- 
ing of that committee for Thursday, 
Sept. 5, in Chicago. A full attendance is 
expected, as. all of the members of the 
committees indicated in replies to a let- 
ter sent out recently by Mr. Gordon 
that any time that week would be accept- 
able to them. 

It is expected that a definite date for 
the 1936 observance of National Accident 
& Health Week will be set at this meet- 
ing, and it is hoped that at least a gen- 
eral agreement can be reached as to 
plans for financing the observance, the 
extent of the advertising and other forms 
of publicity to be undertaken and the 
allocation under the budget to the differ- 
ent activities, together with plans for 
promoting greater cooperation between 


companies, agents, local accident and 
health clubs and other interests con- 
cerned. 


The joint committee was formed at a 
conference in Detroit, at the time of the 
meetings there of the Health & Accident 
Underwriters Conference and the Na- 
tional Accident & Health Association, of 
representatives of organizations directly 
interested in promoting the sale of acci- 
dent and health insurance. It was hoped 
at that time that an organization could 
be effected at once, but vacations and 
conventions of other insurance organi- 
zations have made it impossible to hold 
ameeting before this time. 

In addition to Mr. Gordon, y.ho is the 
ficial representative of the Health & 
Accident Conference, the members of the 
committee and the organizations which 
they represent are: Thomas Hook, 
Standard Accident, Detroit, Bureau of 
Personal Accident & Health Underwrit- 
ers; G. R. Kendall, Washington National, 
Chicago, Industrial Insurers Conference; 
R. S. Cavanaugh, Illinois Commercial 
Men’s, Chicago, International Federation 
f Commercial Travelers Insurance Or- 
ganizations; E. H. Mueller, Pacific Mu- 
tual Life, Milwaukee, National Accident 
& Health Association; S. F. Withe, 
Aetna Casualty, Hartford, Insurance Ad- 
vertising Conference, and Frank A. Post, 
editor the Accident & Health Review, 
Chicago, representing the insurance 
press. 





IN CHICAGO FOR OPERATION 


G.B. Slattengren, Seaboard Surety V.-P., 

Returns There to Get Complete Use 
of Previously Broken Arm 
G. B. Siattengren, who was promoted 
‘0 vice-presidency at the home office of 
the Seaboard Surety early this year and 
who has gotten off to a good start in 
iis new post, was forced to return to 
Chicago this month for another operation 
on his arm. About a year ago Mr. Slat- 
tengren broke his elbow in a fall up- 
stairs and regained only partial use of 
his arm. The present operation is ex- 
pected to give him complete use of it, 
and it was performed on August 20 in 
Chicago where Mr. Slattengren was for- 
merly branch manager of the Seaboard. 
He will be back in New York City by 
October 1. 





BETTY ALLEN EQUESTRIENNE 
Betty Allen, sixteen year old daughter 
of Welles Allen, Standard Accident resi- 
‘nt vice-president in New York, is 
making a reputation at horse shows as 
a1 equestrienne. She has won many 
‘trophies and ribbons; is never happier 
an when in the saddle. 


None of Bids for National 
Surety Corp. Acceptable 


The State Insurance Board, which acts 
in an advisory capacity to the New York 
Superintendent of Insurance, acted on 
Tuesday upon the three offers which had 
been received by the New York State 
Insurance Department for the purchase 
of the National Surety Corp., and which 
have been the center of interest in 
surety circles. 

The board advised Superintendent of 
Insurance Louis H. Pink to recommend 
to the Supreme Court that none of the 
three offers be accepted but that all 
parties interested, including the thrce 
groups which made the offers, be given 
an opportunity to purchase the corpora- 
tion upon definite terms to be fixed by 
the Court. The Superintendent received 
a number of requests from responsibl 


persons for additional time to submit 
offers. 
The recommendation of the board, 


which Superin‘endent Pink will follow, 
will make it possible for all persons in- 
terested to make offers for the purchase 
of the company, provided the Court ap- 
proves the proposal for a sale on fixed 
terms. 
W. G. WILSON ON COAST 

W. G. Wilson of Cleveland, Ohio man- 
ager for the Aetna Casualty & Surety, 
is vacationing in California. 


ONE 


McCARREN BILL FAILS 


The McCarran bill in Congress, which 
would have placed Federal government 
employes under a blanket bond, failed of 
enactment with adjournment this week, 
thus bringing relief in the bonding field. 
Surety people were also pleased at the 
death of the Walsh bill in the House 
which would have set up N.R.A. hours 
and wages for persons engaged in Fed- 
eral construction work. 


F. W. HUGHES IN ACCIDENT 

F. Wade Hughes, well known bonding 
manager with the Standard Accident in 
Vhiladelphia, is recovering from the ef- 
fects of an automobile accident about 
three weeks ago near Reading, Pa. He 
had several ribs broken but has now 
returned to the office. His car was hit 
by a truck. 


AMERICAN RE. TO MOVE 
The home offices of the American Re- 
insurance Co. will move on September 
7 from 67 Wall Street, New York, to 99 
John Street. The company has been at 
its present location for some years. 
MARYLAND’S NEW DIRECTOR 
Schmidt, 
Baking Co., 


board chairman, 
Baltimore, is a 


Charles 
Schmidt 


newly elected director of the Maryland 
Casualty. 


LOSS 





is too 


Greed or need tempt even “old and 
ations that bite heavily into capi 


many 


trusted’ employees into misappropri- 
tal or profits. Many business and 


banking houses have been thus financially shocked out of solvency or 
credit standing—often, out of existence. A single loss may be too many. 


In every business, the possibility of 


employee dishonesty is a dangerous 


liability—yet the balance sheet never shows it till the damage is done. 


With many concerns entirely unprotected 


institutions inadequately covered, y 
Bonds is large and, if cultivated, wi 


Our home-office cooperation 
agents and our new Sales Kit on 
increasing your premium income t! 


our surveys for clients of 


with banks and financial 
our field for National Surety Fidelity 
ll be profitable. 

Fidelity Bonds 
1rough the sal 


Inquiries from agents and brokers will be promptly answered. 
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CORPORATION 


- VINCENT CULLEN 


PRESIDENT 


Bureau’s Film Seen by 
Baltimore’s Notables 


DIRECTED BY R. H. MONAGHAN 


“Death Takes No Holiday” Shown in 
Maryland Casualty Club House 
to 75; Makes Big Impression 


R. H. Monaghan, publicity director, 
National Bureau of Casualty & Surety 
Underwriters, spent a busy day in Bal- 
timore on Monday directing another pri- 
vate showing of the bureau’s safety slide 
film “Death Takes No Holiday,” in the 
club house of the Maryland Casualty be- 
fore a discriminating group of Baltimor- 
eans. David C. Gibson, director of pub- 
licity of the Maryland Casualty, one time 
the 
charge of arrangements for the showing. 


city editor of 3altimore Sun, had 
The group in addition to employes and 
department heads of the Maryland, 
United States F. & G. and New Amster- 
dam Casualty included such city notables 
as the Baltimore chief of police, director 
of traffic, presidents of the local safety 
the 
commissioner of 


council and of automobile club; 


vehicles 


News- 


deputy motor 
and superintendent of schools. 
paper reporters, with a “nose” for a 
good story, were also present. Every- 
one was impressed by the film and its 
emphasis on public opinion as the chief 


factor in reducing the annual fatality 
toll. 
Clarke J. Fitzpatrick, and J. F. Mat- 


thai, both U. S. F. & G. vice-presidents, 
were also among those attending. 

Before the day was over Mr. Mon- 
aghan gave another private showing, 
again in the Maryland Casualty building, 
but this time to a select group of the 
company’s officers including President 
Evans and Vice-President Bond who 
had been in directors’ meeting earlier in 
the day. 


TRAVELERS’ FIELD CHANGES 

Casualty Managerial Shifts Affect St 

Louis, Toledo and Atlanta; Messrs. 
Evans, Summerton and Webb 


Changes in three branch office man- 
agerships, casualty lines, have been an- 
nounced by the ‘lravelers, affecting St 
Louis, Toledo and Atlanta. The new ap- 
pointments include Orion J. Evans, who 
goes from St. Louis to Toledo as man- 
ager; George R. Summerton, who goes 
from Toledo to Atlanta as manager, and 
Kenneth R. Webb, who goes from At- 
lanta to St. Louis as manager. 

Mr. Evans has served as manager, 
casualty lines, of the Travelers office in 
St. Louis since April 1, 1923. Prior t 
that time he had been manager at Okla 
homa City and assistant manager in 
Chicago. He joined the company on 
January 13, 1919. 

Mr. Summerton became manager in 
Toledo on February 23, 1921, and before 
this appointment he had served as as- 
sistant manager and special agent in the 
company’s Cleveland office. He came 
with the Travelers on December 9, 1918 

Mr. Webb’s service as manager at At- 
lanta began on January 23, 1932. Before 
that he had been manager in Omaha, 
Denver, and assistant manager at Min- 
neapolis. He first was associated with 
the Travelers as a field assistant in 
Omaha in 1923. 


WELLES ALLEN’S VACATION 

Welles Allen, resident 
of the Standard Accident in New York 
in charge of bonding lines, and Mrs 
\llen leave today on a motor trip to 
the mid-West and South. Mr. Allen, 
an ardent golfer, plans tc play on some 
of the best courses in the East while 
away, including Hot Springs, White Sul- 
phur Springs and Princess Ann Country 
Club, Virginia Beach, which will be his 
last stop. 


vice-president 
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Scope of N. Y. Auto 
Rate Probe Outlined 


WATERTOWN HEARING AUG. 29 





Joint Legislative Committee Empowered 
to Dig Deeply Into All Aspects of 
Automobile Insurance Rates 

The New York State joint legislative 
committee, formed to investigate the au- 
tomobile insurance situation in the state 
with emphasis on the advisability of a 
system of compulsory automobile insur- 
ance, held a hearing in Watertown, N. Y. 
yesterday. This followed a four-day sit- 
ting in the State House, Boston, last 
week at which most of the witnesses 
registered opposition to compulsory auto- 
mobile insurance. 

Because of the insurance interest in 
the scope and objectives of the joint 
committee’s investigation there follows 
practically in full the resolution passed 
during the last New York legislative 
session clothing the committee with au- 
thority to act. Its chairman is Senator 
Julius S. Berg, Bronx lawyer, who is 
chairman of the committee on motor 
transportation and traffic regulation in 
the Senate. 


Inequalities of Rates Cited. 


Whereas, There is a widespread feel- 
ing among automobile owners that the 
rates for public liability, property damage 
and fire and theft insurance are excessive 
in comparison with rates in other states, 
and 

Whereas, There is widespread com- 
plaint among automobile owners as to 
inequalities of rates established for the 
various territories within the state, and 

Whereas, There is no recognition given 
under the present system of writing au- 
tomobile insurance for prudent and care- 
ful drivers, the owner who has had no 
accidents in the past several years pay- 
ing the same rate as one who has had 
manv accidents, and 

Whereas, The aforementioned exam- 
ples give rise to a serious question as 
to the justice and economic consistency 
of the present rate making structure, 
and 

Whereas, There is a widespread de- 
mand for some form of compulsory auto- 
mobile insurance as protection to pedes- 
trians and motorists of the state, and 

Whereas, a bill for compulsory auto- 
mobile insurance has been often spon- 
sored in the legislature of the state of 
New York and, more recentlv a public 
hearing indicated a strong division of 
opinion as to the type of legislation 
needed to cover the subject, and 

Whereas, There is considerable agita- 
tion throughout the state for some form 
of a state conducted safety campaign 
includine the question of compulsory 
automobile inspections by state author- 
itv. and 

Whereas, It appears that the roadways 
of our state are being seriously damaged 
hy laree and overloaded trucks and the 
State Denartment of Highways has rec- 
ommended the consideration of legisla- 
tion to correct the situation. and 

Whereas. the questions of automatic 
signaline devices, uniform traffic laws, 
automobile and truck reculations are 
important as they are complicated, there- 
fore. be it 


Probe Embraces All Forms of 
Auto Insurance 

Resolved (if the Assembly concur), 
That a joint legislative committee be and 
hereby is created to consist of three 
members of the Senate, to be appointed 
by the temporary president of the Sen- 
ate, and three members of the Assembly 
to be appointed by the Speaker of the 
Assembly, with full power and authority 
to investigate, inquire into and make a 
thorough and careful examination and 
investigation in respect to the operation, 
administration and cost of all forms of 
automobile insurance; of the claims paid 
in relation to the premiums charged for 
the various types of automobile insur- 
ance; of the methods employed by the 
rate making boards of the insurance car- 





- 


0 Committee’s Fall Plans 


Fall plans of the joint commission | 
were outlined this week by Senator | 
3erg. The Watertown, N. Y., hear- | 
ing (August 29) will be followed by | 

| 
| 





field investigations during the month 
of September. Early in October the 
committee will resume hearings up- 
state, cities being Rochester and AI- 
bany. Then throughout November 
and December a series of hearings 
will be conducted in New York City. | 











riers in promulgating rates to be charged 
for all forms of automobile insurance; 
and of the adequacy and effectiveness of 
the powers of the Superintendent of In- 
surance under existing laws to properly 
supervise and regulate insurance com- 
panies writing all forms of automobile 
insurance; and to determine whether or 
not a plan might be adopted whereby 
the insurance carriers through their 
rates shall give some recognition or re- 
ward for a favorable accident record on 
the part of the insured; and to inquire 
into every matter and thing whatsoever 
connected therewith or relating thereto 
and be it further 

Resolved, That the investigation of 
such committee shall include every mat- 
ter and thing directly or indirectly con- 
nected or related to the questions of 
compulsory automobile insurance; size, 
weight and dimensions of trucks; auto- 
mobile signaling devices; advisability of 
the establishment of a permanent com- 
mission with powers to promulgate uni- 
form traffic rules and regulations and be 
it further 

Resolved, That the investigation of 
such committee may include every mat- 
ter and thing not specifically mentioned 
in this resolution deemed by the com- 
mittee competent, relevant and material 
in the ascertainment of the true situa- 
tion respecting all matters referred to 
herein as though specific provision and 
authority therefor had been expressly 
granted herein and be it further 


May Employ Counsel; Subpoena 
Witnesses 


Resolved, That such committee be and 
is hereby authorized to sit in public or 
in private, in such place or places in or 
outside of the state of New York as it 
may determine to conduct the investiga- 
tion herein contemplated ; to choose from 
among ifs members a chairman and a 
vice-chairman; to employ counsel and 
such other assistants as it may be neces- 
sary; to subpoena witnesses, take testi- 
mony and compel the production of 
books, papers, documents and other evi- 
dence, either public or private, deemed 
by the committee to appertain to or 
be connected with or bearing upon this 
investigation, either directly or indirect- 
ly; and otherwise to have all the power 
and authority of a committee of the leg- 
islature and be it further 

Resolved, That the committee may, at 
any time, and from time to time, by 
resolution of a majority of its members, 


be subdivided into sub-committees of 
such number as the committee may de- 
termine. Such sub-committee may sit in 
public or in private, as they may deter- 
mine at the same or different times and 
places in or outside of the state of New 
York. Such sub-committee shall have 
and possess all the powers and authority 
hereby conferred upon the committee as 
such, or to which it may be in any man- 
ner entitled and be it further 

Resolved, That the committee shall re- 
port to the legislature with all conveni- 
ent speed, but not later than the first 
day of February, 1936, the results of its 
investigations, with legislative proposals 
which it recommends, and that such 
committee may also report from time to 
time such resolutions of its investiga- 
tions as it may deem necessary for the 
action or advise of the legislature; and 
be it further 

Resolved, That the sum of $25,000. or 
so much thereof as may be necessary be 
and hereby is appropriated from the con- 
tingent fund of the legislature for the 
necessary expenses of such committee, 
to be paid out of the state treasury on 
vouchers approved and audited accord- 
ing to law. 





Seaboard Surety Shows Gain 
In Both Assets and Surplus 


Encouraging progress was made by the 
Seaboard Surety during the first half of 
1935. Both assets and surplus were in- 
creased as compared with the 193 year- 
end figures. Total assets stood at $2,- 
534,972, including $265,960 in cash and 
$1,891,659 in stocks and bonds on the 
valuation basis approved by the New 
York Insurance Department. Surplus 
over all liabilities was $523,947 which, 
with $1,000,000 capital, gave a surplus to 
policyholders of $1,523,947. If figured on 
actual market value for stocks and bonds 
as of June 30, 1935, total assets would 
have been increased to $2,542,968 and 
surplus to $531,943. Premium volume 
compares favorably with the same period 


of 1934. 





OPENS ALBANY BRANCH 


The National Surety Corp. has opened 
an Albany, N. Y. branch office located 
at 112 State Street, in the Standard 
building. C. R. Royer has been ap- 
pointed manager with S. M. Wrightson 
as assistant manager. 

The Albany branch will supervise a 
large portion of New York State as well 
as New Hampshire, Vermont and west- 
ern Massachusetts. 


AUTO SCARLET LETTER 


Officials of Huntington, Ind., are forc- 
ing auto drivers who have been the cause 
of some minor traffic violation to dis- 
play a “scarlet letter” on their cars. This 
punishment has reduced offenses more 
than 50%. 
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SPECIALISTS 


Opportunities for Salesmen in Forty-six States and the District of 
Forty-nine Years of Experience in the Writing of One Line—Income 


If you are interested in building for the future, write 


G. F. Manzelmann, Vice President 


NORTH AMERICAN | 
INSURANCE CO. 


209 South LaSalle Street 
CHICAGO 
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United States Fidelity & Guaranty ¢, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 











Earns Promotion 
ie 





Underwood & Underwood 
CLARKE J. FITZPATRICK 


The good work of Clarke J. Fitzpat- 
rick, vice-president, United States F. & 
G., was given further recognition at a 
directors’ meeting last week by his elec- 
tion to secretary of the company suc- 
ceeding the late W. W. Symington. 
This promotion gives Mr. Fitzpatrick the 
rank of vice-president and secretary. 

Early in his career Mr. Fitzpatrick 
was a daily newspaper man with the Bal- 
timore Sun and had the reputation of 
being one of the most capable in that 
city. He rose to be city editor of the 
Sun before leaving journalism for insur- 
ance. This is his fifteenth anniversary 
year with the U. S. F. & G. and he has 
advanced steadily: assistant secretary in 
1924, vice-president in 1927 and now 
greater responsibilities. 

Mr. Fitzpatrick is not out of touch 
completely with newspaper editing for he 
supervises the publication of the U. S$. 
F. & G. Bulletin, which is one of the 
newsiest company house organs in the 
casualty insurance field. 





McNUTT’S SAFETY CALL 





Indiana Governor Supports State Wide 

Accident Prevention Drive Conducted 

By Police; His Radio Talk 

Pointing to the mounting toll of lives 
in traffic accidents on Indiana highways, 
Governor Paul V. McNutt of that state 
in a radio address recently urged the 
co-operation of all citizens and loca 
police departments in a state-wide safety 
drive now being conducted by the state 
police department. The first six months 
of this year cost 505 lives in Indiana, 
mostly as a result of speed and careless 
ness, according to the Governor. | 

“The safety drive, which starts imme 
diately,” said the governor “will be @ 
program of education. There will be 10 
arrests in connection with the drive, bu! 
in each city and town the public, throug) 
the medium of the press and radio ané 
by personal contact will be educated 
the provisions of Indiana’s motor vehicle 
laws.” 


L. A. MILLS ON CANADIAN TRIP 

Louis A. Mills, assistant secretary, AS 
sociation of Casualty & Surety Exec 
tives, is motoring in Canada with his 
family. 
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On the Production “Firing Line” 








Deichman Agencies Have Rounded 


Out 75 Years of Continuous Service 


A. S. Deichman & Co. of Easton, Pa., and Deichman & 
McConnel, Inc., of Phillipsburg, N. J., Have Represented 


Seven Co.’s 50 Years; Business Started in One Room 


To have rounded out seventy-five years 
of continuous agency service in one com- 
munity is an achievement of considerable 
importance and is an indication of con- 
scientious fulfillment of the many respon- 
sibilities which an insurance agent is 
called upon to handle by both his com- 
panies and his policyholders. Definitely 
in this category is Frank R. Deichman 
who heads A. S. Deichman & Co. of 
Easton, Penna., and Deichman & McCon- 
nel of Phillipsburg, N. J., and who has 
carried on the reputation of unfailing 
reliability and business prestige built up 
by his father, the late Abram S. Deich- 
man, founder of the business. 

These agencies fittingly observed their 
seventy-fifth anniversaries during the 
week of May 6, this year, during which 
they put on an unusual and distinctive 
educational exhibit. It was a week 
crowded with anniversary human inter- 
est, and the Deichman agencies received 
a number of distinguished visitors from 
home offices of companies which they 
have represented for many, many years. 

A. S. Deichman & Co. is the second 
oldest agency in Pennsylvania while 
Deichman & McConnel is reputed to be 
one of the oldest agencies in New Jersey. 
When Abram S. Deichman founded the 
business in 1860 he started in a one room 
office in Union Square, Phillipsburg. His 
ofice furniture consisted of a kitchen 
table and chair. The agency is now lo- 
cated in its own building at 92 South 
Main Street, Phillipsburg. 


Personnel and Background 


Frank R. Deichman succeeded his 
father as head of the agency on the 
latter’s death in 1920. The agency was 
incorporated in 1923 with F. R. Deich- 
man as president, O. D. McConnel, 
Phillipsburg attorney, as vice-president, 
and M. S. Lippincott as secretary. 

In 1931 on the death of Mr. McConnel, 
Mr. Lippincott was elected vice-president 
and Miss Yolando Travaglini, secretary. 

Mr. Deichman operates the Easton 
agency under the trade name of A. S. 
Deichman & Co., which is the same title 
used during his father’s life time. The 
history of both firms has been one of 
continuous growth and they have con- 
tributed, in some measure, to the ad- 
vancement of the insurance business. At 
all times they have kept pace with the 
change in conditions and needs of the 
business to give to their policyholders 
in the twin communities of Easton and 
Phillipsburg the benefit of their long 
experience. 

Mr. Deichman is an alumnus of Lafa- 
yette College, a director of the Lafayette 
Trust Co., of Easton, and of the Hotel 
Easton Co. He has always taken an ac- 
live interest in community affairs. 

Into his agency he has attracted pro- 
gressive young college bred men. Vice- 
resident Lippincott, Wharton School 
graduate, runs the office, writes the ads 
and sales letters, handles underwriting 
and service. His pet line is inland ma- 
tne. He has been there for fourteen 
years having had previous training with 
the Fire Association of Philadelphia. He 
has also been active in association work. 


Richard O. West, assistant secretary, is 
a Lafayette College graduate who takes 
Care of the outside contacts. He entered 
the agency in the fall of 1933. Both 
young men are keen students of the bus- 


iness, taking particular interest in the 
development of the various side-lines. 
Dropped Real Estate Several Years Ago 

It is significant that Mr. Deichman 
decided some years ago to give up the 
handling of real estate and devote all the 
attention of the agency to the insurance 
business. He is proud of his company 
connections and the reputation of unfail- 
ing reliability and business prestige 
which was built up by his father and 
which he has maintained. In his nearly 
forty years of agency activity he has 
become closely acquainted with a num- 
ber of prominent company officials, and 
is held with high esteem by them. This 
was demonstrated during the seventy- 
fifth anniversary week when the follow- 
ing company executives visited the of- 
fices and signed the firms’ guest book: 

Many Company Visitors 

C. L. Miller. vice-president of Na- 
tional Fire of Hartford; J. S. King, sec- 
retary of the Continental; W. S. Savage, 
secretary of the Fire Association; C. A. 
Nottingham, assistant United States 
manager of the Livernool & London & 
Globe; H. W. Stephenson, manager, 
Philadelphia office of the Liverpool & 
London & Globe; Robert Stewart, sec- 
retary of the Pennsylvania Fire; Wil- 
liam L. Lowe and Paul Parris, manager 
and resident vice-president respectively 
of the Fidelity & Deposit; J. H. Ains- 
lev and Silas Schoch. secretaries of the 
Philadelphia Fire & Marine; Edmund W. 
Frain. manager of the Philadelphia 
branch office of the General Accident; 
B. S. Rumsey, assistant secretary of the 
Sun Insurance Office. 

Among the gifts of commemoration 
presented to Mr. Deichman on this oc- 
casion was a beautiful mahogany. leather 
upholstered. office chair presented to him 
by the National Fire of Hartford. the 
presentation being made bv A. F. Bris- 
tor, state agent for Pennsvivania. J. S 
King, secretary, Continental, also pre- 
sented Mr. Deichman with a gold medal 
in recognition of his twenty-five vears’ 
representation of the Continental. A 
similar medal was presented to A. S. 
Deichman in 1916 when he had com- 
nleted fortv-six years of service for the 
Continental. 

Have Represented Seven Companies 

for Half a Century 

Seven of the companies in the Deich- 
man agencies have been _ represented 
continuously for more than half a cen- 
tury. It is interesting to know that they 
have been representatives of the Conti- 
nental since July of 1870, and according 
to this company’s records it is the old- 
est agency retaining its original name, 
a record significant in itself and one 
which indicates the stability of the 
Deichman organization. 

Another gift valued highly by Mr. 
Deichman is a clock presented by the 
Liverpool & London & Globe upon the 
60th anniversary of the agencies’ repre- 
sentation of that company. 

The list of companies and their dates 
of entry to the office are as follows: 
Continental Insurance Company, July, 
1870; Franklin Fire Insurance Company, 
October, 1871; Phoenix Insurance Com- 
pany of Hartford, January, 1872; The 
Pennsylvania Fire Insurance Company, 
November, 1872; The Liverpool & Lon- 
don & Globe Insurance Co., Ltd., June, 
1873; Fire Association, of Philadelphia, 
March, 1877; United States Fire Insur- 
ance Company, August, 1877; Commer- 


Big A. & H. Congress in 
Los Angeles Sept. 20 


E. F. HANSON GEN’L CHAIRMAN 





Held in Conjunction With California 
Accident & Health Ass’n Conven- 
tion; Diversified Program 





The high spot in the year’s program 
of the Accident & Health Managers Club 
of Los Angeles will be the sales con- 
gress planned for September 20 in con- 
junction with the annual convention of 
the California Accident & Health Asso- 
ciation in that city. Ernest F. Hanson, 
vice-president of the club, will be general 
chairman and he has recently made 
known the full program which decidedly 
takes a prize for diversification. Outlin- 
ing the subjects to be discussed Mr. Han- 
son told the August meeting of the club. 
held last week. that it could be termed 
“a program of rehabilitation” for the 
benefit of accident and health salesmen. 
The gathering promises to be one of the 
best attended meetings in this line of the 
year in coast circles. 

Following the opening formalities, 
G. M. Beall, club president, being intro- 
duced by Chairman Hanson, the presi- 
dential address of welcome will be given. 
Then come the formal addresses in the 
order given as follows: 


“Value of the Sales Congress, Necessity 
for and Good to be Gained from Adult 
Education,” Howard A. Campion, assist- 
ant superintendent of schools of Los 
Angeles. 

“History of the Accident and Health 
Business,” H. B. McElrath, field assist- 
ant, Travelers, Los Angeles. 

“Present Status of the Business, Its 
Possibilities, Both Present and Future,” 
Wilmer M. Hammond, general agent 
Aetna Life. 

Address by S. L. Carpenter, Jr., Insur- 
ance Commissioner of California. 

“My Belief in Accident and Health 
Insurance for the Business and Profes- 
sional Man,” Joseph Scott, attorney. 

At luncheon Dwight Mead, Seattle, 
president National Accident & Health 
Association, will present greetings, fol- 
lowed by Judge Ray Dawson, Superior 
Court, Los Angeles, who will discuss, 
“What I Think of Insurance and Insur- 
ance Men.” 

The afternoon session starts off with 
greetings from E. W. McGary, president, 
California Accident & Health Associa- 
tion. Five formal addresses, with the 
emphasis on salesmanship and underwrit- 
ing, will then be given. They are: 

“Insurance Educational Opportunities 
Afforded by the Board of Education of 
Los Angeles,” George O. Gray, insurance 
instructor board of education, Los An- 
geles. 

“Practical Sales Helps for Accident 


and Health Instirance Men,” T. W. 
Leonard, supervisor Washington WNa- 
tional. 

“Underwriting Principles,” H. G. 
Johannsing, president Insurance Ex- 


change of Los Angeles. 

“Salesmanship,” Howard Mackey, sales 
manager Foster & Kleiser. 

“The Value of Accident and Health 
Insurance as a Social Service,” Dr. R. B. 
von Kleinsmid, president University of 
Southern California. 


STOPS WRITING BEAUTY SHOPS 

Yielding to state pressure, the Na- 
tional Fidelity Protective Co. of Vir- 
ginia has agreed to cease its writing of 
a liability policy for beauty shops at a 
rate much less than the average. The 
Virginia Better Trade Association 
brought the company’s activities to the 
attention of state officials. 








cial Union Assurance Company, Ltd., 
December, 1888; Sun Insurance Office, 
Limited, December, 1889; National Fire 
Insurance Company, February, 1893; 
Philadelphia Fire and Marine Company 
(formerly Philadelphia Underwriters’), 
April, 1896; Fidelity & Deposit Company 
of Maryland, June, 1929; General Acci- 


dent, March, 1933. 





Indemnity 


Insurance Co. of 
North America 
PHILADELPHIA 
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CAPITAL $1,000,000 


Casualty 
Fidelity 
Surety 


Unquestioned 
Financial Stability 


Unique, Convenient Policies 


Complete, Efficient Service 


All Modern Coverages 


Combination Automobile Policy, Com- 
bination Residence Policy and Complete 
Golfer’s Policy issued jointly with allied 


fire companies. 













THE EASTERN 
UNDERWRITER 








\ugust 30, 1935 








a 








Widespread Interests of Counsel Ass’n 
Revealed In Committee Reports 


\ comprehensive view of the past year’s activity of the International Associa- 


tion of Insurance Counsel is shown in reports 


of casualty committee chairmen pre- 


sented to President Walter R. Mayne just prior to this week’s annual convention at 


White Sulphur Springs. 


Two of these reports—the general legislative committee’s 


work and the committee on unauthorized insurers—were submitted by Hervey J. 
Drake, Association of Casualty & Surety Executives, chairman of both committees. 


George L. 


Naught turned in the fidelity and surety report; Robert L. Webb the 


report of the committee on workmen’s compensation and unemployment insurance, 


and Garner W. Denmead, New 


Amsterdam, the report of the casualty committee. 


High spots from some of those reports are given below: 


Hervey J. Drake on Legislation 

After reviewing the intense activity of 
the 1935 legislative sessions, noting defin- 
ite trends toward laws creating state 
funds, new insurance codes and addition- 
al burdens under compensation lays, Mr. 
Drake this 
summarization : 

We believe that the officials of insur- 


ance companies who are responsible for 


presents for his committee 


their management and continued success, 
should be the best judges of the reason- 
ableness and soundness of legislation af- 
We are con- 


companies 


fecting their companies. 
vinced that 
their organizations do not oppose 
legislation 


insurance and 
rea- 


de- 
the 


constructive 
the 


sonable and 


signed to promote welfare of 


public. We believe they are justified in 
opposing proposed insurance codes, or 
other bills containing provisions which 


have the following effects: 

1. Virtually the 
and underwriting policies of the com- 
panies to the Insurance Departments of 
to the agents. 


transfer management 


the various states, or 
2. Restrict their investments to a whol- 
ly unreasonable extent. 
3. Prohibit them from issuing policies 


until all forms have been approved by 


the Department, so that the Insurance 
Department rather than the legislatur« 
will prescribe policy forms and_ provi- 


sions. 

4. Require them to make a special de- 
posit of securities in a state solely for 
the protection of the policyholders and 
creditors of the company in that state. 

5. Permit the court or the jury to im- 
pose penalties for not paying claims as 
promptly as it is thought they should 
have been paid; give to the Insurance 
Commissioner the power to make rates 

6. Give to non-stock insurers the right 
to transact both fire and liability busi- 
ness, although stock insurers may not. 

7. Permit non-stock insurers to be or- 
ganized with low financial requirements, 
but impose high requirements for the or- 
ganization of stock carriers; or discrim- 
inate unfairly between insurers in the 
provisions as to rebating and discrimina- 
tion, or the regulation of rates. 

We believe that insurance companies 
fill a great public need and have greatly 
lessened the effect of the depression to 
thousands of persons, firms and corpora- 
tions, as well as to states, cities and 
municipalities. The fact that so few have 
failed has demonstrated the general 
soundness of their management, and un- 
derwriting policies, and the great num- 
ber should not be penalized through un- 
reasonable laws because of the mistakes. 
negligence or even willful misconduct of 
a few. Regardless of the severity of laws, 
a few will evade them in any kind of 
business. . 

During the legislative year of 1935, the 
chairman of the committee asked the 
members in many states to assist the 





Association of Casualty & Surety Execu- 
tives in opposing objectionable bills. 
Needless to say, the members responded 
gladly and their help was not only timely 
but effective. The insurance companies, 
and we believe the public, have every 
reason to be grateful because the Inter- 
national Association of Insurance Coun- 
sel has taken an active interest in op- 
posing legislation that is unsound and in 
promoting legislation that is for their 
common benefit. 


Problem of Unauthorized Insurers 


One of the chief features of the report 
of the committee on unauthorized in- 
surers, which voiced its opposition to the 
bill, H.R. 8207, which would deny use of 
the mails to unlicensed insurers except 
those obtaining a permit from the S.E.C., 
was the following: 

In our opinion, there should be no 
attempt to solve the problem of unau- 
thorized insurers through Federal legis- 
lation, but this matter should be left to 
the various states. To do so would 
furnish the Federal Government with an 
entering wedge to regulate the insur- 
ance business in other ways. The insur- 
ance business is so regulated and re- 
stricted by the laws of the various states, 
and the rules and regulations of their 
insurance departments, and to such a 
greater degree than most other kinds of 
business, that we believe it should not 
be subjected to additional laws which 
may be enacted by the Congress. 


Fidelity-Surety Recommendations 


\ flock of recommendations were made 
by the committee on fidelity and surety 
problems, among them being: 

That in the future, when any commit- 
tee may be appointed in a given state to 
engage in the preparation of an insur- 
ance code for presentment to and pass- 
age by a legislature, members of this 
\ssociation resident in such state should, 
if permissible, because of their under- 
standing of and experience with insur- 


ance, seek appointment on such code 
committee. 

That the members of our Association 
resident of any state wherein there may 
be proposed and promoted a bill for state 
fund insurance, be urged to acquaint 
themselves fully with the record of ex- 
perience of states that have tried to sup- 
ply fidelity and suretyship coverage 
through the medium of a State Fund, in 
order that the wunsoundness of such 
method of bonding may be better under- 
stood and the prejudicial results to them- 
selves as insurance counsel made more 
evident. 

That the members of this Association 
be urged to originate and support meas- 
ures in their respective legislatures for 
authoritative designation of depositories 
for public funds, and for the relief of 
public officials from the burden of de- 
pository iiability for public funds re- 
ceived and regularly deposited by them; 
also we advocate the passage of laws in 
states now without them, prescribing 
procedure for the release of sureties on 
the bonds of public officials delinquent 
and irregular in official conduct. 

That the members of this Association 
work for the repeal of existing laws, and 
in opposition to measures that may be 
introduced in certain of their legislatures 
in denial of the right of insurance com- 
panies to their day in court without pen- 
alty in the defense of claims they be- 
lieve to be unjust, and for the repeal of 
existing law and opposition to proposed 
law prescribing for the award of special 
fees to attorneys for the conduct of liti- 
gation against insurance companies. Such 
law is obviously discriminatory and 
awards under it must be distressing to 
defending counsel. 


Workmen’s Compensation Report 


Displaying frankness the workmen's 
compensation committee report referred 
to possible unconstitutionality of certain 
portions of the Social Security Bill and 
then concluded with these opinions on 
workmen’s compensation: 

It is felt that the principle of work- 
men’s compensation is workable, benefic- 
ient, and necessary. .The great trouble 
has been the desire to invade the realm 


which includes all human ailments, in 
short, to effect insurance against per- 
sonal accidents, health, old age and 


death, not to mention unemployment. If 
this law and the benefits thereunder are 
not going to be confined to the original 
purposes, then it is going to be just as 
unworkable and as unsound economically 
as the already approved Social Security 
Act, and from the standpoint of insur- 
ance the risk will be wholly undesirable. 

This conclusion applies as well to the 
proposed compensation for “occupational 
diseases” unless specific definition is in- 
cluded and terms and conditions stated 
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H. S. Ives’ Talk 


(Continued from Page 30) 
providing for the creation of state funds 
appeared of which twenty-one proposed 
compensation funds, fourteen auto liabil- 
ity funds and five surety funds; only 
two state fund bills passed, both surety 
Nebraska and Indiana. (2) Twenty-six 
premium tax bills were introduced and 
three were passed—Connecticut, Ney 
York and Utah; seventeen bills imposed 
income taxes on insurance companies— 
none passed. Four bills, which failed 
sought to increase existing income taxes. 

Mr. Ives observed that the demand for 
special deposits by insurance companies 
is growing but that of seventeen bills 
relating to this subject introduced, only 
two passed: New Mexico and Oregon, 
He described as a. new principle in cas- 
ualty insurance regulation, born this 
year, the workmen’s compensation secur- 
ity funds for the protection of compen- 
sation claimants against insolvent com- 
panies. Ten bills were introduced pro- 
viding for such funds or pools, and four 
states inaugurated this system, namely, 
Minnesota, New Jersey, New York and 
North Carolina. He said: “That there 
will be a continuing agitation for this 
type of legislation seems certain, and the 
resultant menace to the sound compen- 
sation carriers cannot be overestimated,” 


Occupational Disease Headache 


Another development of the past few 
years tending to make underwriting 
acutely treacherous is the extension of 
benefits under compensation acts to in- 
clude so-called occupational diseases. Mr, 
Ives said seventy bills relating to this 
subject were introduced in the 1935 leg- 
islative sessions, and hardly one of them 
was actuarily or economically sound. In 
Nebraska, North Carolina and West Vir- 
ginia new laws were enacted. California, 
Maryland, Michigan and New Hampshire 
appointed commissions to study the mat- 
ter. Connecticut, New York and Massa- 
chusetts amended existing laws. “Indeed,” 


explained Mr. Ives, “compensation for 
occupational diseases, with or without 
limitations as to their nature, has be- 


come not only a major problem of cas- 
valty insurance, but also of American in- 
dustry. The insurance problem mainly 
has to do with adequate rates; the indus- 
trial problem mainly has to do with the 
ability of employers to pay adequate 


rates. As a result political issues are in- 
volved, including state fund proposals. 
which are bound to give all concerned 


headaches for some time to come.” 
what he termed 
which he said 


discussed 
and about 


Finally he 
as “code-itis” 
in part: 

“This disease is spreading; it is catch- 
ing. Brokers, agents, commissioners and 
even lawyers often suffer from it. Only 
insurance companies seem to be immune. 
This type of economic distemper usually 
is accompanied by a high political fever 
and a considerable amount of unctuous 
bally-hoo. Those who harbor the germ 
are veritable ‘Typhoid Marys.’” 


which reasonably apply only to sudden 
accident and not to a gradual contrac- 
tion of a disease. If labor needs or wants 
health and life insurance, it should not 
be permitted to look for it to an expan- 
sion of the compensation law any more 
than it should be permi‘ted to look for 
unemployment insurance to a fund 
created largely by the employer to which 
fund labor makes no contribution what- 
soever. 

Inasmuch as the approved Social Se- 
curity Bill seeks to provide for the gem 
eral welfare. makes specific provision for 
federal old age pensions, for public 
health, unemplovment compensation, and 
for aid to the blind. it mav be that m- 
terpretations thereof normally to_ be 
anticipated may entirely cover the field 
of workmen’s compensation. 
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20 YEARS AGO REINSURANCE BEGAN 
TO BE OF PRIMARY IMPORTANCE 
IN CASUALTY UNDERWRITING. 


“EMPLOYERS RE’ WAS THEN IN THE 
FIELD AND HAS KEPT ITS SERVICE 
UP TO ADVANCING REQUIREMENTS. 


WE PROVIDE SOUND, FLEXIBLE AND 
PROFITABLE CONTRACTS IN ALL 
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ASSETS December 31, December 31, 

aaa 1933 1934 
PIER 6 a enn nitesatcenvwne's $445,678,555 $473,911,284 
Interest Due and Accrued.............. 11,062,261 12,499,294 
Premiums Due and Accrued............ 12,274,396 11,978,782 
$469,015,212 $498,389,360 

LIABILITIES 

Policy Reserves ...........+:- ee peeks $364,287,397 $385,437,421 
Policyholders’ Funds ................. 74,562,638 82,202,769 
Policy Claims in process of settlement. . . . 1,617,376 1,775,419 
Dividends to Policyholders............. 6,693,084 4,885,663 
ee eae ale ae a 1,404,090 1,445,849 
Miscellaneous Liabilities .............. 320,941 382,828 
$448,885,526 $476,129,949 
CET CT TT eee TT roe 4,459,678 4,581,603 
$453,345,204 $480,711,552 


SURPLUS, Massachusetts Standard..... 
TOTAL CONTINGENCY FUNDS... 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 


$ 15,670,008 


$ 20,129,686 


TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 
SIXTY-THREE MILLION DOLLARS 


$ 17,677,808 


$ 22,259,411 


During the year 1934 | 
the Cash Receipts of the Company 
were over 
FORTY MILLION DOLLARS 
in Excess of Disbursements 
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